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WANTS BIG ORGANIZATION 


SUGGESTS ALL GET TOGETHER 





Prominent Underwriters Say Fire Com- 
panies Should Work on Plan of 
Life Insurance Presidents 





(From a Staff Correspondent) 

New York, August 9.—At this time 
when the workings of the fire insur- 
ance business are particularly in the 
limelight and agents associations and 
organizations are becoming such pow- 
erful factors, formation of a purely 
company association devoted to the in- 
terests of the fire insurance business 
in a militant manner has been sug- 
gested as a good thing. : 

This idea was broached by a promi- 
nent fire underwriter of years of ex- 
perience in the business who has all 
along been a firm believer in organiza- 
tions especially those which are doing 
something for the business. He said 
he had no idea of belittling the work 
that the National Board was doing 
which along fire protection lines was 
all that could be desired but it seemed 
to him that some strong organization 
equipped to present the side of the 
companies to the various legislatures 
and to maintain an organization which 
could take up in a decent and orderly 
manner all problems of the business 
resulting from legislation was desirable. 

Pavors Life Presidents Plan 

He said he favored an organization 
along lines similar to that of the Asso- 
ciation of Life Insurance Presidents 
which in the four or five years of its 
existence has been invaluable to the 
eastern companies in furthering the 
good of the business. A case in point 
is the bill which amended the limita- 
tion of new business in New York state. 
Although one or two companies had 
been pressing this matter for several 
years, the fact that the counsel of the 
Life Presidents Association was con- 
sulted when the bill was amended 
showed that the organization was con- 
sidered an active factor in the business. 

The Association of Life Insurance 
Presidents has a good library which 
is being added to all the time and a 
capable array of department heads, 
both legal and otherwise to keep in 
touch with prospective legislation in 
the various states and appear for ar- 
gument at hearings on unfavorable bills 
and thereby show the members of the 
legislatures just what the sentiment of 
the life insurance men are on such sub- 
ects. 

; Attracted to the Scheme 

The fire insurance man referred to 
had seen the workings of the Life Pres- 
idents Association on several matters 
and he was at once taken with the idea, 
as everything accomplished had been 
done thoroughly in a perfectly legiti- 
mate manner and one calculated to im- 
press the laymen with the ideas put 
forth. 

How much can be accomplished by 
intelligent effort at the right time was 
instanced only recently in a western 
state where a most unreasonable occu- 
pation tax had been put through the 
city council and was up before the 
mayor for his signature. The chances 
are that the measure would have been 
signed by that official on the ground 


(CONTINUED ON PAGE 19) 





AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


An event of the month was the filing by the Aetna Insurance 
Company, of Hartford, of its certificate of increase in capital 
stock from $4,000,000 to $5,000,000, giving it the largest stock 
liability of any strictly fire insurance company in the world. 
—From /nsurance Age, New York. 
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The Continental (Fire) 
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To represent the Continental is to represent 
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Why not apply for a Continental agency ? 
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CALIS ACCIDENT MEETING 


WILL DISCUSS POLICY FORMS 


Officials of Companies to Hold Im- 
portant Conference at Albany 
Next Wednesday 





H. G. B. Alexander, president of the 
Continental Casualty and chairman of 
the executive committee of the Inter- 
national Association of Accident Un- 
derwriters, has called an important 
meeting of accident company officials 
at the Hotel Teneyck, Albany, N. Y., 
for next Wednesday. The object is 
to have a discussion of the subject 
of standard health and accident poli- 
cies. Inasmuch as New York has 
passed a law requiring certain standard 
provisions and Massachusetts has a 
similar law, both states requiring com- 
panies to file policies for approval by 
the state department, it is deemed wise 
by many accident company leaders to 
take an inventory of sentiment at this 
time as to accident and health under- 
writing. 

Sentiment is in the Air 

Minnesota started the ball rolling 
for standard provisions and Commis- 
sioner Hartigan of that state has come 
out strongly in praising the results of 
the statute. The insurance commis- 
sioners all along the line seem to be 
in favor of some regulation and while 
the companies have opposed such sen- 
timent, fearing that each state would 
try to go the others one better and 
thus result in some forty odd dif- 
ferent standard policy laws, they now 
see it necessary to discuss the sub- 
ject with seriousness. 

Superintendent Hotchkiss of New 
York recently made two rulings as to 
the new law. The first was that no 
forms of policies will receive his for- 
mal approval prior to Nov. 1. The 
second was that no forms for use in 
1911 by any company now licensed in 
New York will be approved or con- 
sidered unless they be submitted prior 
to Sept. 1. 

Time for General Movement 

Inasmuch as the companies writing 
health and accident that are admitted 
to New York and Massachusetts have 
to get their policies approved in these 
states a number of officials feel that 
some general movement should be 
made by the companies voluntarily to 
revise their policies for use in all 
states. It is thought that some of the 
frills can be eliminated. Many of these 
have been due to competition in the 
desire to put in the hands of agents 
policies with new talking points. The 
loss ratio has increased on account of 
these attachments. Commissions have 
also increased with time and operating 
expenses have shown no diminution. 

May Bring About Reforms 

To many of the thinking officials this 
seems an opportune time to go into the 
subject of policy coveraze and see if 
some reforms can be inaugurated. The 
subject is now uppermost in the minds 
of executives because of the New York 
and Massachusetts requirements. They 
have been busily engaged during the 
summer in preparing to meet the situa- 
tion. While, therefore, the iron is hot, 
a number of the experienced officials 
believe it is a good time to strike. The 
Albany conference promises to be one 
of the most important !n accident and 
health underwriting ever held, 
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PROMOTER’S LATEST MOVE 
GARDNER NOW DOWN AND OUT 


Directors of St. Louis Companies Re- 
fuse to Recognize Late Fiscal 
Agent or His Acts 





Harry B. Gardner is now ready to 
“quit the game,” as he says, “in the 
interest of the stockholders,” and is 
now willing, “if the stockholders wish 
it” to dismiss his appeal to the su- 
preme court, relinquish his claim to 
office, waive his contract, and any 
claims for balances due him, and, in 
fact, apparently do anything that is 
required of him in this respect. 

He volunteers all this, but stipulates 
that the Continental Assurance and the 
International Fire be reorganized; and, 
if the companies are reorganized, Gard- 
ner magnanimously refuses to ask for 
an office or employment with them. 

Ol4 Man Apparently Gives Up 

It would appear that the promoter’s 
promises are now similar to the ideas 
of the directors and stockholders who 
brought about the receiverships. Later 
these same directors, at a meeting 
called by Gardner, “fired” him from 
the office of secretary and fiscal agent 
of the companies and repudiated his 
acts in the receivership suits. 

If the supreme court finds the meet- 
ing of the directors legal, Gardner has 
then no standing in court so far as 
the receivership appeals are concerned. 
Gardner is evidently quite aware of 
this, and it looks as if he, together with 
the deposed general counsel, Grant 
Gillespie, and former treasurer W. H. 
Thompson, have decided to give up the 
fight. 
’ Wo Recognition from Directors 

The reorganized board of directors 
at its meeting this week will give this 
trio no recognition as officers of the 
companies should they attend, while as 
directors they constitute a hopeless 
minority. It is expected that, in any 
event, Gardner, Gillespie and Thomp- 
son will make it known to their former 
associate directors that they are will- 
ing to drop the suit. 

Former Supreme Judge William C. 
Marshall, the new geenral counsel of 
the companies, who displaced Gilles- 
pie, is preparing to put into effect the 
wishes of the directors and withdraw 
the appeals from the court’s orders to 
revoke the receiverships. Transcripts 
of testimony heard before Referee H. 
S. Caulfield have been sent to the clerk 
of the supreme court, and an effort 
will be made to get an early hearing. 

Gardner Issues a Statement 

Gardner has issued a lengthy state- 
ment to the newspapers which is large- 
ly a review of the companies’ forma- 
tion and his transactions, an attempted 
justification of his various acts, and 
promises he makes to stockholders. 
He challenges any person to contradict 
the truthfulness of any statement he 
has made. 

Chas. L. Shaw, Gardner’s $18,000 
stock salesman, writes to Referee Caul- 
field that he is willing to return to St. 
Louis to testify, providing the receiv- 
ers or their attorneys send him a draft 
for $100 to cover expenses. Attorney 
Selden P. Spencer contends he still 
represents the companies and has sev- 
ered his connection as personal counsel 
for Gardner. He suggests that a meet- 
ing of the stockholders be held at 
once to ascertain if it is their wish the 
receivership be dissolved. 





Covers Sprinkler Leakage 

Covering sprinkler leakage damage 
under a fire policy is a new one to 
some companies. This week a well- 
known company received at its Chicago 
office a daily report on a large sprink- 
lered risk in one of the smaller cities 
of Illinois. The rate was 15 cents. The 
last clause in a long printed form cov- 
ered loss by water damage due to the 
leakage of any part of the sprinkler 
system within the building, but ex- 
cluding the tank. The risk was not 
accepted by the company. 


EXPECTS MUCH LEGISLATION 





Likelihood That the Law Makers Will 
Get Busy During the 
Coming Season 





New York August 9.—(Special.)— 
Companies are already beginning to 
worry somewhat over the legislative sit- 
uation for next year when some forty- 
four legislatures will be in session. 
Fire insurance seems bound to get its 
digs and the increase of state rating 
propositions it is feared will not be 
in the south alone. It was learned this 
week that a state rating bill believed 
to be similar to those in operation in 
two southern states, will be intro- 
duced in the New Jersey legislature 
this January. 

he insurance commissioners are 
also believed to be working on a bill 
for the reduction of expenses which 
will likely contain some state rating 
features as Commissioner McGivney of 
Louisiana has given considerable at- 
tention to this matter and believes that 
the departments should have more to 
supervise in fire insurance. 

In New York the possibilities of leg- 
islation which would make all agents 
be licensed by the insurance department 
instead of having their supervision left 
to the exchange is believed to be a de- 
velopment of the near future which 
would come very logically after the 
work of the legislative committee is 
completed. 

Superintendent Hotchkiss of New 
York all along has believed that the 
only proper way to have fire insurance 
brokers and agents under the direction 
of the department would be to license 
them in much the same manner as the 
life agents are now supervised. It is 
believed that rebating would be re- 
duced to a minimum in this manner. 





Assured Must Pay Tax 

The attorney-general of Kentucky 
has rendered an opinion in which he 
holds that the law is constitutional 
which imposes a tax on the assured 
who insures his property in companies 
or associations not authorized in the 
state. This applies particularly to 
Lloyds and interinsurance concerns. 





Harold S. Mayer, of Rose & Mayer, 
New Orleans agents of the Prussian Na- 
tional Underwriters, visited the company’s 
headquarters in Chicago this week. 
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The Western Reserve Insurance Company 
Of Cleweland, Ohio 

Mars E. Wacar, President. Rosert E, Goocs, Secretary 
STATEMENT OF JANUARY 1, 1910 
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KEEP GOOD COMPAN} 
WE WILL FURNISH THE GOOD COMPANY 
IF YOU WILL FURNISH THE GOOD AGENT 


The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 


A record of success for over a quarter of a century 
Losses paid, over $4,500,000.00 
Assets, over . . 1,500,000.00 
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Fidelity-Phenix Fire 
Insurance Company 
of New York 


Fidelity (Fire) 
Underwriters 
of New York 


@ It is a good many years since 
the United States took her com- 
manding place among the na- 
tions as a “‘world power.” 


q It is only a few months since 
the Fidelity Underwriters raised 
their business banner, but 
already the Fidelity Underwriters 
are acclaimed as a “‘world power” 
in fire insurance. 


@ A Fidelity Underwriters agent 
is, in turn, himself a power. 


@ Fidelity, says Webster, 
means faithfulness, loyalty, 
honesty. 


@ Phenix is an emblem of 
that which fire is unable to 
conquer. 


@ Agents agree that the 
Fidelity-Phenix is well 


@ The policies are issued by The Con- 


named. tinental (Fire) Insurance Company and 
the Fidelity-Phenix Fire Insurance 
—— Company of New York, each assuming 
half the liability. 
an — Western Office Home Office 
edar Street, 205 La Salle Street, 
Sow Vat Chicago 46 Cedar Street, New York 
Western Office 


Henry Evans, President 280 La Salle Street, - - New York 
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——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 
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F. M. GUND, Manager Western Department 
FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St.; Chicago 
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PROBLEMS OF EXPENSE 


NEW YORK CITY AND OUTSIDE 





Comment on the Ratio as Found in 
the Big Metropolis and 
Adjacent Territory 





(Prom a staff Correspondent ) 

New York, August 9—So much is 
heard these days about the added ex- 
pense of conducting the business of 
fire insurance in a big center like New 
York, that it is refreshing once in a 
while to hear the statement made that 
the ground is not well taken as the 
New York business is easiest to handle; 
the cost of inspections is less, the risks 
are higher class and the loss ratio low 
in comparison to sections of the subur- 
ban field not far away. 

The officer of the company who made 
this statement ought to know what he 
is talking about even if everyone does 
not agree with his views, as he has 
been in a position to watch the recent 
tempest in a tea pot over the death 
of the Eastern Union, still very much 
alive—the creation of the new Fire Un- 
derwriters Association which it now 
looks would “die aborning”—and the 
spectacular play of the agents and 
brokers who do not want to have their 
commissions shaved. 

New York City and the Outside 

The underwriter in. question stated 
that there was no question in his mind 
that the business was costing too much 
in New York and the chief reason was 
that the big companies were paying 
too high to secure business which they 
were bound to get anyway and which 
was good business on the whole. On 
the other hand he said that companies 
were paying as high as 35 percent to 
secure business across the Hudson on 
the Jersey shore where the class of 
risks was much inferior and where the 
agents did not do inspection work com- 
mensurate with the high commissions 
received. In New York City the or- 
ganization of the exchange and the 
various bureaus of the New York 
Board has simplified matters to a great 
extent, making the work of the broker 
and agent less and yet the companies 
were paying mighty high to get the 
business. He laughed at the idea of 
uniformity in commissions under such 
circumstances and seemed to think that 
the companies were being held up for 
more no matter where they turned. 

New York Facilities Better 

The real facts in comparing the New 
York business with that of a poorer 
class across the river is that the agents 
handling the business in New York 
have more facilities, are better educated 
through experience and because of the 
volume of risks inspected to look after 
business and besides have the aid of 
the finest rating organization probably 
in the United States, viz., the New 
York Fire Insurance Exchange. Such 
being the case a company does not 
have to spend as much directly for 
inspections. A special does not have 
to be hustled over to see that things 
are as they seem as the companies 
know through the exchange pretty well 
the condition of the risk. This is 
claimed not to be the case with busi- 
ness only a few miles away, thereby 
making the cost of inspection greater 
as well as the cost of adjustment in 
case of loss. This latter item is at- 
tended to in a very satisfactory man- 
ner at little cost through the workings 
of the loss committee of the New York 
Board while in outside territory the 
companies on the loss have to do much 
more individual work at a greater ex- 
pense. There are other items on which 
the companies can effect a saving such 
as by reason of the excellent work of 
the fire department in a big city like 
New York and the saving of values 
through the prompt work of the salvage 
corps which saves the underwriters 
yearly thousands of dollars probably. 

Of course these adjuncts have to be 
paid for by the companies yet even 
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then the cost is little considering the 
work done. Granted these items, the 
question is asked where the cost comes 
in and the companies perforce must 
answer, “in commissions.” 
Waste in Supplies 
Another item which is figured as 
high as 1 percent for a company was 
that of supplies. An underwriter said 
that there was a large amount of this 
supply graft which figured up in the 


thousands per company. Agents are 
appointed and make requisition for 
their calendars, and stationery and 


blotters and what not and as the same 
procedure goes on generally for every 
company represented in the agency, 
the waste is enormous. No one com- 
pany can afford to turn a deaf ear to 
such demands as they have become a 
part of the business as a result of high 
pressure methods and stringent com- 
petition. A local agent writes in to 
ask for a thousand blotters or two 
thousand letterheads and the chances 
are remote that even a small portion 
are used for company purposes. By 
this way the agent saves large amounts 
in printing and stationery bills for 
his office and the company which is 
tight on souvenirs and supplies realizes 
its mistake when it sees the business 
which it secures. One manager told 
the writer some time ago that the best 
advertisement which the company had 
ever received was when they discon- 
tinued one year sending out their usual 
calendars. Every agent was writing 
how much he missed the calendar and 
would the company please send a hun- 
dred as soon as out. Attention had 
been called to the company because ‘t 
has not done what it usually did. The 
next year the calendars in question 
went out as of old. 
Expenses Has Been Growing 

The expense of the business has been 
growing for years according to an- 
other underwriter and the companies 
are expected to do more and more for 
their representatives in order to se- 
cure the business. The worst feature 
is that each company which thinks it 
is doing better by its agents than its 
competitor is probably only making 
good on the same lines as its competi- 
tor did, thinking that the other com- 
pany had already done the same. 

Such being the conditions it is no 
wonder that many long for the day of 
sole agency representation. It is 
doubtful if this would solve the prob- 
lem, however. 





Death of George H. House 

George H. House of Saginaw, Mich., 
inspector of the Michigan Inspection 
Bureau, died Tuesday evening after an 
illness of four months. He was a 
veteran in the service, having entered 
the employ of the bureau 25 years ago. 
His sickness was due to a general 
breakdown. The funeral was held 
Thursday of this week. 


GENERAL SOUTHERN NOTES 

The Home of Fordyce, Ark., will enter 
Mississippi. 

The Western & Atlantic Fire of Nash- 
ville is applying for admission to Ken- 
tucky, Alabama and Washington. 








WORK OF PROF. WHITNEY 


ACTUARY FOR THE COMMITTEE 





Will be Prominent Factor in the In- 
vestigation Scheme of New 
York Legislature 





(Prom a Staff Correspondent) 

New York, August 9.—The announce- 
ment that Professor Albert W. Whitney 
of the University of California had been 
selected by the legislative investigat- 
ing committee of this state to act as 
actuary caused the fire companies here 
to look up their records to see who 
the man is. Everyone had some vague 
idea that he was connected with the 
San Francisco fire in some way but 
few could recall when his name was 
first mentioned what work he did for 
insurance. 

It seems that he has done work from 
time to time for the Pacific Coast 
Board of Fire Underwriters and just 
prior to the fire made some computa- 
tions on the amount of insurance to 
value on the Coast which was informa- 
tion much sought after soon after the 
fire. He has also written an article 
on concurrency in which the mathe- 
matical deductions drawn through 
higher mathematics are _ interesting 
even if not highly intelligible to the 
average adjuster. The fact that he 
treats of the matter in a _ theoretical 
manner precludes the possibility of his 
‘work being generally used for prac- 
tical adjustment. 

Whitney’s Work at San Francisco 

The report that Professor Whitney 
made on the loss paying ability of the 
companies following the San Francisco 
fire was very temperate in its tone and 
eminently fair and impartial in every 
way. Although some of the companies 
were criticised for their treatment of 
policyholders, it was a case generally of 
criticism where it was well deserved. 
Companies which did the right thing 
for their policyholders and settled in a 
business-like manner were commended 
as carrying out their contracts. 

Professor Whitney is a close student 
of the business and though he has never 
had practical experience as an under- 
writer he is unusually well informed 
insurancewise and should make a cap- 
ital statistician. This is probably what 
the bulk of his work will be, though it 
is possible that the committee selected 
Professor Whitney to shed some light 
on the practices of the company in loss 
settlements on the coast in case the 
home office records in this matter 
should come up for investigation inci- 
dentally. 

There seems to be an impression here 
that fire insurance interests have noth- 
ing to fear from the appointment 
though surprise is manifested that the 
committee went so far away from 
home to choose a man when others 
could have been found in the east who 
would have been much better informed 
in home office practice and the ways 
of doing business in the east. 

A statement was given out by the 
committee that it desired to secure a 
man who would not be involved in en- 





tangling alliances with any of the com- 
panies. This was rather amusing 
reading to statisticians here who re- 
called how intimately Professor Whit- 
ney had been associated with fire in 
surance interests in the west. 

Was Not on Hotchkiss List. 

Local actuaries are speculating as 
to what names were on the list of seven 
independent actuaries without “en- 
tangling alliances” which was given 
Chief Counsel Bruce of the legislative 
investigating committee by Superinten- 
dent Hotchkiss recently, from which to 
select a capable man to work with the 
committee. Certain well known names 
are said to have appeared on the list, 
but the joke remains that Prof. Albert 
W. Whitney of the University of Cali- 
fornia was not among the number, yet 
he was chosen. 

What influences were brought to bear 
to override the preferences of the su- 
perintendent as to the eligible ones 
have not been disclosed. It is known 
that Mr. Hotchkiss made no specific 
recommendations, but merely submitted 
the list of seven with the understanding 
that they were ail clean men, any one 
of whom would serve the committee in 
a satisfactory manner. The fact that 
Professor i 


Whitney was engaged in 
work for the Pacific Coast Board of 
Fire Underwriters besides his work 


done for the San Francisco Chamber of 
Commerce was not generally known 
here. However, those who know the 
college professor say that no man could 
be fairer or do work more impartially 
than he 


PROGRAM OF COMMISSIONERS 
Supervising Officials Will Hold Their 
Annual Convention this Year at 
Mobile, Sept. 27-30 





The insurance commissioners will 
hold executive sessions on the last two 
days of their convention, to be held 
this year at Mobile, Sept. 27-30 inclu 
sive, and open sessions on the first two 
days, the proceedings to begin every 
day at 9.30 sharp. Whatever social 
features there may be will be purely 
incidental, the purpose of the meeting 
being to transact business. 

The program for the first two days is 
as follows: 

PIRST DAY 

Convention called to order by President 
John A. Hartigan. 

Address of welcome by 
Alabama. 

Address of Mayor of Mo- 
bfle. 

Response of J. Me- 
Givney. 


Roll Call by Secretary H. R. Cunning- 
ham 

Annual 
Hartigan 

Remarks by Frank N. Julian, 

Reports of Committees 

Adjournment. 

Second Day 

Announcement by president of appoint- 
ments to fill vacancies, 

Reports of committees not previously 
filed and presentation of formal papers:; 
subjects: 

1. Uniformity in Rulings and 
Obtain Same, F. H. McMaster, 8 

2. Present Classification of Insurance in 
Various States, F. H. Hardison, Mass. 

3. Discrimination in Life Insurance 
Policies, T. H. McDonald, Conn 

4. The Savings in Life Insurance by 
Limitation of Expenses, W. H. Hotchkiss; 
a. Ee 


Governor of 
welcome by 
Vice-President E., 
Address by President J. A. 


Alabama. 


How to 
Cc 
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BACK TO LONE STAR STATE 


COMPANIES RESUME BUSINESS 





Many of Those Which ' Discontinued 
in Texas Decide to Return 
to the Ranks 





A number of companies that sus- 
pended business in Texas because of 
the recent rate reduction order have 
decided to resume because the state 
rating board has made a subsequent 
ruling that the order is not retroactive 
and hence the order does not apply to 
policies written prior to July 11. It is 
said, however, that the tremendous 
pressure brought to bear on com- 
panies by agents was the main reason 
why operations were resumed. When 
a number of companies decided not to 
write any more new business on 
classes affected, the agents of com- 
panies that remained in business started 
a systematic campaign to capture the 
expirations of those withdrawing. 

Agency Plank Affected 

All but one of the Texas general 
agencies suspended. In all some sixty 
companies took the bit in their teeth. 
The returning companies found not 
only their business but their agency 
plants being taken over. The results of 
years of effort and thousands of dollars 
expense were being dissipated. The 
agents were demanding that their com- 
panies protect them at all cost. Com- 
panies began to believe they could not 
afford to make the sacrifice. 

_ The modification of the order elim- 
inating the retroactive feature has re- 
moved a most grievous cause for com- 
plaint. To figure up the amounts due 
assured who had policies in force was 
a monumental task and presented all 
sorts of complications. In case of 
cancellation, it was impossible in some 
cases to aScertain the correct return 
premium. 

Ridiculous Order Revoked 

The Fidelity-Phenix, which had its 
license held up because the attorney- 
general held it was in possible viola- 
tion of the antitrust law, due to the 
merger of two companies, has been 
authorized to do business again, This 
ruling as to the Fidelity-Phenix is re- 
garded as about the most freakish ever 
rendered by a public official. 

The cases instituted by a number 
of companies to test the recent rate re- 
duction order in court will not be 
abandoned. 

State Rating Unsatisfactory 

It appears that the present situation 
in Texas is a good illustration of the 
inherent defects of state rating. A man 
who has been employed in rerating the 
state says that on the whole rates have 
been lowered, that is, there have been 
reductions on a considerable majority 
of the risks. To listen to the outcries, 
however, it would be supposed that 
there was not a reasonable rate left in 
the state. 

In Texas, as in other states ,the 
large insurers were the most success- 
ful in hammering rates down. They 


have had enough at stake to make it 
worth while to fight for low rates, and 
of course they ‘have had more help 
from the agents than those whose busi- 
ness was less worth having. 
Schedule Rat-s Cause Clamor 

The application of the schedule with 
the rigidity required by law has 
brought the low-rated risks up where 
they belong. The owners are the 
prominent and influential men, who are 
best able to make a noise and enlist 
the newspapers with them, as well as 
to command the politicians. The mer- 
chants, who are closest to the news- 
papers, have been the hardest hit, and 
they have been able to fill the state 
with a clamor against the rating law. 

The frame range is the typical Texas 
hazard, and when the schedule is strict- 
ly applied and exposures within eighty 
feet are charged for, startling ex- 
amples with which to attack the law 


STANDS FIRST AMONG AMERICAN COMPANIES FOR LENGTH OF SERVICE AND LOSSES PAID 








Insurance Company of North America 


of the CITY OF PHILADELPHIA, PA. 


FOUNDED IN 1792 


OLDEST OF AMERICAN COMPANIES 


WRITES Fire, Marine, Inland, Automobile, Tourist, Rent, Leasehold, Tornado, 








Parcels Post, Motor Boat, Use and Occupancy, and Perpetual Insurance 








OPERATES A FARM DEPARTMENT 


WHEN THE NORTH AMERICA WAS FOUNDED IN 1792 GEORGE WASHINGTON WAS PRESIDENT 


WESTERN DEPARTMENT, 125 Monroe Street, CHICAGO 


W. N. JOHNSON, General Agent B. L. WEST, Asst. Gen. Agt 





have been plentiful. 
27 percent 
lished. 


Rates as high as 
have actually been pub- 


Rigidity of State Law 

Of course such rates are prohibitive, 
but under the law the raters are not al- 
lowed to deviate from the schedule and 
there is nothing to do but publish the 
rate it calls for. Rates of 10 and 12 
percent are common on risks that have 
heretofore been written at $2.50 to $5. 
In states where raters may use dis- 
cretion a “stop rate” is applied, and no 
higher rate is published. In Ohio, for 
instance, the stop-rate is $6, although 
some ranges under the schedule figure 
out as high as $18. 

Try Again, Instead of Quitting 

The sensible thing for the legislature 
now in session to do would be to re- 
peal the law and go home. Sensible 
things, however, do not appeal to Texas 
legislators and three different bills are 
being urged for passage. The bills 
differ in the harassing details, and some 
sections are so lacking in grammatical 
form that, if passed, they will mean 
about anything the state authorities 
want them to mean. Representative 
Terrel, who introduced one of the bills, 
thus compares its main features with 
those known as the Cureton and the 
Hudspeth bills. 


They make the new companies write 
all policies up to the time the new sched- 
ules are adopted under the schedules in 
force on the first day of January, 1909. 
I make the present ‘schedules with the 
reductions remain in force until new ones 
are adopted. As a matter of fact, there 
were no schedules on Jan. 1, 1909. Some 
companies used the Jalonick schedule, 
and in the case of El Paso still another 
schedule was employed. They make the 
board file all schedules. My bill makes 
the companies file the schedules and gives 
the board the power to later amend or 
revise them. They establish a maximum 
and a minimum rate, and I allow the 
board to fix the rate absolutely on the 
same classes of property. 





Has Not Come Across Yet 

A few years ago the Shawnee Fire 
had occasion to adjust a small loss 
which was surrounded by suspicious 
circumstances. Recently the company 
received a letter from the assured read- 
ing as follows: 

“Dear Sirs and Friends: 

“Greeting you in the precious name of 
Jesus, the meek and lowly Lamb of 
God, unto him that loved us and washed 
us from our sins in his own blood, to 
him be glory and dominion forever ‘and 
ever, amen. Rev. I, 5 and 6. 

“Well, as God has given me love and 
peace in my soul since I done you evil 
you will find it signed with my own 
hand. Forgive me this wrong in Jesus’ 
name. Read Matt. VI, 14 and 15, and 
Matt. XVIII, 23 to 35, and if God per- 
mits I will pay you all. Write me 
please. The grace and love of God be 
with you all, amen.’ 

A letter of forgiveness, which also ex- 
pressed the hope that he might come 
across soon with the sum total of the 
unearned increment was forthwith des- 
patched to the address as given in a Pa- 
cific coast state, but at last accounts no 
money order had been received. 

The company is hopeful of being able 
to add something to its surplus shortly. 





The Caledonian’s receipts for the first 
six months were $794,636, disbursements, 
$675,732, assets, $2,056,933. 





CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


W. E. DEAN, President CHARTERED 1061 50. W. BROOKS, Secretary 


Capital Stock - - = = $400,000 
Assets -- $1,144 803 31 
Surplus to Policyholders $593, 925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 
HENRY J. WOESSNER 


MANAGER WESTERN DEPARTMENT 
171 La Sallie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 


INCORPORATED 1886 





The Commonwealth Insurance Co. 
of ew Work 


TOTAL ASSETS, - - . - - - - - $2,106,185.03 
PAID-UP CASH CAPITAL, - - : - 500,000.00 
NET SURPLUS AS TO POLICYHOLDERS, . © : 1,534,510.90 





£. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JOHN J. HENRY, Pres. 


JAMES P. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 

GEORGE F. REEVE, Vice-Pres. CHARLES M. HENRY, Sec’y 
“A MILLION-DOLLAR COMPANY” 
CHARTERED i8ii. 











NEWARK WN. J. 
Statement January 1, 1910 


Ns «5.2 aie isian es . -$1,075,013.50 rere $457, eee 
Increase in Assets ........ ,093. Increase in Net Surplus..... 59, 630. 
ER REP 617,168.50 Surplus to Policyholders..... 707,845. 0 


CARROLL L. DE WITT, General Agent, 153 La Salle Street, CHICAGO 


Reliable Surplus Line Insurance 


Representing as we do the following well known Companies, 
Agents are guaranteed that all Surplus Lines placed with us will receive the 
same careful and honest handling that has made this office one of the best 
known and most reliable in the West. 


North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Cooper Fire Insurance Company of New York 
United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 
GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 


R.W. HOSMER & CO., “*srazer'* Chicago 
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AS VIEWED FROM CHICAGO f 
Crcure mms orenr|| zee: THE WORLD'S GREATEST FIRE COMPANY =m==== 


Underwriters are looking very care- 
fully into the automobile factory situa- 
tion. One or two of the large con- 
cerns have shut down. Insurance men 
believe that the great demand for ma- 
chines caused factories to run at top 
notch speed until the market has been 
glutted. New manufactories have been 
established at different points, some 
of rather limited financial capacity with 
local capital largely interested. If the 
big concerns are beginning to curtail 
operations, the theory is that the 
smaller ones will be badly squeezed. 
From now on automobile offerings will 
receive consideration from the men in 
the office who are “higher up.” 

* * * 
NEW BUREAU MEMBERS 

The North River, Nassau, United 
States Fire, Empire City and Cooper, 
of Dayton, have all joined the West- 
ern Insurance Bureau. 

* * * 

ADMITTED TO COOPERATIVE LIST 

The executive committee of the Na- 
tional Association of Local Fire In- 
surance Agents has voted to admit to 
the “co-operating list” the Massachu- 
setts Fire & Marine, of Boston, and 
the Scranton Fire, of Scranton, Pa., 
these companies having subscribed to 
the territorial and expiration princi- 
ples of the National association. 

*x * * 

REVISING BLUE GOOSE RITUAL 

William T. Benallack, Wayne County 
Bank building, Detroit, chairman of the 
committee appointed last year to re- 
vise the ritual of the Blue Goose, has 
requested the various ponds to send 
him any suggestions they may have to 
offer. As many ponds will not meet in 
time to take the question up, Mr. Benal- 
lack would like to hear from individ- 
ual members. Some of the questions 
the committee will have to deal with 
will be such as the following: Should 
the ritual be made more elaborate or 
shortened? Should its character be 
changed, for example, less of fun and 
nore of seriousness and dignity be in- 
troduced? Is it advisable to have a 
brief required ritual with additional fea- 
tures that may be used or not at the 
option of the pond or its officers? 

As the committee is expected to re- 
port its recommendations at the grand 
nest meeting early in October, any 
suggestions will have to be made soon 
in order to be of avail. 

* * * 
WANT GRAND NEST MEETING 

Evidently after this year, Chicago is 
not to have a monopoly in securing 
the grand nest meeting of the Blue 
Goose. Grand Keeper of the Golden 
Goose Egg F. G. Snyder of Louisville 
is stirring up sentiment for the south. 
In fact, he will favor Louisville. 

Now Wisconsin comes to the front 
and wants the 1911 convention in the 
state where the order had its birth. 
The Wisconsin ganders are out for 
the next convention in full force. 

*x* * ok 
RAISE COLLISION RATES 

London Lloyds agencies in Chicago 
have been instructed by the under- 
writers to increase the rates on auto- 
mobile collision insurance, Lloyds 
carrying the bulk of this kind of in- 
demnity in the city. It has been de- 
cided to deduct the first $25 of the 
loss, no matter how large the claim. 
Most of the offices desired to deduct 
the $25 only when the loss was within 
that amount. 

Private cars are not affected by the 
changes in rates. On the present 3 
percent class, covering full collision 
damage to the rates on commercial 
trucks and autos for rent are made 3% 
percent, and on taxicabs 4 percent. In 
the 4 percent class, covering full col- 
lision damages to the car insured, the 
rate is advanced one-half of 1 percent 
on commercial trucks and hired ve- 
hicles and 1 percent on taxis. In the 





of strength, especially 
during troublous times 
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ROYAL 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“ Settled in full promptly on adjustment without cash discount. Its loss was heavy, and the company is highly commended. 
Gross loss was about Six Million Seven Hundred Thousand Dollars. 


ROYAL INS. BLDG. 
169 Jackson Bivd. r 
Chicago 
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4% percent class, covering full colli- 
sion damage to the car insured and 
property damage to the article collided 
with, the same increase is made. 

* * - 


MORE RETURNS FROM CHICAGO 


Additional Chicago premiums for the 
year ending July 1, 1910, are: 


oe oe eee $ 26,246 $ 24,244 
American Lloyds ...... 11,658 14,554 
ree 113,495 110,866 
Assur. Co. of Amer. ... 11,119  ...... 
aa 166,824 158,475 
ar rig wae it oem nane 44,794 41,125 
eo aaa 11,784 85,130 
SE aa hw ddd walle w-aon | ares 
ae 7,991 19,753 
EE Wee etés neta nee x 39,997 35,467 
Dee WE cccccnesce 28,875 27,060 
DE tateerksoanes 156,235 144,030 
ee eee 122,544 109,617 
Great Western We aeews 6,122 6,379 
German, WO 440640% 1,132 20,585 
German, ESS 7,015 6,971 
ee Se fo eae 139,163 122,677 
Keystone Und. ........ 20,943 22,735 
SE: canesbeercoesue 78,414 73,267 
*Lond. & Lanc........e- 97,830 142,722 
Lumbermen’s ......... 32,032 29,524 | 
ae 29,853 26,386 | 
PL 60-64.0.00 0.00600 35,259 31,355 
is. Ws MN, 0c ceaeeeee 10,849 10,724 
PE ined ks 000060008 80,251 91,612 | 
Prussian Nat’l ........ 78,621 83,186 | 
Pee, WEE, cecceseoces 32,077 29,744 
PEE Sacedscnneses 18,625 17,965 
Phoenix, Eng. ......... 121,905 109,395 
ED, Caw adidas steno w'0-% 17,287 13,772 
 Kchbhinneenwnaee 396,265 375,370 
Rhode DD Saneacensie 34,768 29,788 
BOOmraty, Ch. ccccccccce 81,982 77,731 
i BME stncecse0esass 10,477 15,82 
PED. 462055668008 20,195 20,355 
BprimaGeld ..cccccccess 185,841 181,615 
Spring Garden ........ 77,017 79,699 


*Returns not complete. 
> . * 


H. S. WILSON IN CHICAGO 
Managing Director H. S. Wilson of 
the Sovereign Fire is in Chicago, Sec- 
retary Smith having returned to the 
home office. The impression prevails 
that Manager Wilson will appoint a 
western manager soon and possibly a 
special agent for Illinois and Missouri. 
* * 


E. P. Fatch & Co., managers of the Pa- 
cific Surety in Chicago, will take that 
part of Montgomery & Funkhouser’s office 
in the National Life building which the 
latter firm is vavating. 





Court Reverses Itself 
Some time ago a sprinklered lumber 
mill at Port Blakely, Wash., was 
burned and the fire companies con- 
tested the loss because the equipment 
was not in working order at the time 
of the fire or upon preceding occa- 
sions. The supreme court of Washing- 
ton decided in favor of the companies 
on the zround that the policies had be- 
come null and void long before the 
fire by the inefficient condition of the 
equipment and they were not revived 
even if the installation had been put 
in proper shape later. A rehearing was 
granted and a dispatch announces that 
the court has reversed itself and has 

decided in favor of the assured. 





Stockdell Gives Up Project 


H. C. Stockdell of Atlanta, former 
southern general agent of the Phenix, 
announces that owing to financial con- 
ditions existing at this time the books 
of subscription for the stock of the 
Merchants & Manufacturers Fire will 
not be opened for the present. He 
will act as adjuster of losses in other 
insurance matters in the south. 


WILLIS S. HERRICE BENJAMIN AUERBACH 


Herrick & Auerbach‘ 





(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


| Pittsburgh Insurance Co., of Pittsburgh 


| INCORPORATED 1851 


| _Lumbermens Insurance Co., of Philadelphia 


| INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


} INCORPORATED 1867 

COOD ACENTS WANTED 

| CHAS. E. MANN, EXECUTIVE SPECIAL 

| 189 LA SALLE STREET CHICAGO, ILL. 
| 


AGE rivs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 


Began business in pase, It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
me surplus. 


et losses paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948,081.27. 


It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


Henry P. Magill @ Company 


GENERAL AGENTS AND MANAGERS 
184 La Salle St., Chicago, Illinois 


Louisville Insurance Co., - - - - . Established 1872 

Monongahela of Pittsburg, - - - - - Established 1864 

Standard Fire of Iowa, - - - Established 1904 
AGENTS WANTED WHERE NOT REPRESENTED 


Additional wemugates for Re-insurance of Over-Lines 
for Conservative Companies 

















Central National Fire of Chicago, - - - Established 1909 
Central Manufacturers’ Mutual of ven Wert, - - Established 1876 
Hawkeye of Des Moines, . - - Established 1865 


London Mutual of Toronto, - - - - - Established 1859 


Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGB LINBS on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO 
Established 1868 











Capital, $200,000 
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| 
Changes in the Field | 


Fred G. Fuessel, Jr. 
Fred G. Fuessel, Jr., of St. Louis, 
special agent of the German of Pitts- 
burg, in Missouri and Illinois, has had 








lowa and Minnesota added to: his 
field. 

J. Edgar Lyons 
J. Edgar Lyons, formerly special 


agent of the St. Louis Fire in Michigan 
and Ohio, is now doing special agency 
work for the A. D. Baker & Co., general 
agency in Ohio and Indiana. 


Charles Martin 
Charles Martin of Kansas City, Mo., 
has been appointed special agent for 
Missouri for the Norwich Union Fire. 


S. A. Adams 

S. A. Adams, special agent of the 
Citizens of Missouri in Oklahoma, suc- 
ceeds E. C. Fox, who becomes Kansas 
state agent of the North British. Mr. 
Adams will make his headquarters at 
Wichita, Kan., and will cover Okla- 
homa, Kansas, Colorado and Missouri 
for the Citizens. 








Perley B. Jones 
Perley B. Jones of New Orleans, spe- 
cial agent for the W. L. Nelson & Co. 
General Agency of Memphis in Louisi- 
ana has resigned as of Sept. 1. He is 
a son of State Agent N. B. Jones of 
the Spring Garden in Michigan 





Harry G. Caspar 
Harry G. Caspar of Mattoon, IIl., 
special agent of the Home of New 
York, has resigned to accept a similar 
position with the German American 
and German Alliance, working in IIli- 
nois in conjunction with State Agent 
Miller. Mr. Caspar was in the local 
office of the Home in Chicago before 
going into the field and has had a 
splendid training. He will continue 

his headquarters at Mattoon. 





Paul A. Schmuck 

Paul A. Schmuck, recently appointed 
special agent for the Fidelity-Phenix 
in Arkansas, has opened offices in the 
Southern Trust building in Little Rock 
and will enter upon his new duties this 
week. Mr. Schmuck was formerly spe- 
cial agent for the Phenix of Brooklyn 
in Texas under State Agent C. H. 
Thomas and previous to that was a 
special agent of the Phenix in Illinois. 





Fire Loss 

The fire loss of the United States 
and Canada for the month of July as 
compiled from the records of the Jour- 
nal of Commerce and Commercial Bul- 
letin, showing a total of $26,847,900. 
The following table gives a comparison 
of the losses during the month of July 
with those of the same month in 1908 
and 1909, together with the losses by 


July 





months from the first of January of 
those three years: 
1908. 1909. 1910. 

Jan. ...$29,582,000 $22,735,000 $15,175,400 
Feb. .... 18,489,700 16,131,000 15,489,350 
March .. 16,723,300 13,795,400 18,465,550 
April 26,809,000 19,345,300 18,091,800 
May 15,181,150 17,360,400 18,823,200 
June 19,512,000 14,435,900 13,183,600 
July 15,323,750 15,830,900 26,847,900 

Total 140,829,900 119,633,900 126,076,800 


It will be seen that July, 1910, shows a 
remarkable increase in fire loss over not 
only the same month in 1909 and 1908, 
but is, in fact, the worst months since 
January, 1908. The losses on lumber, 
lumber plants and timber lands in the 
Northwest and Canadian provinces have 
been enormous and to them and the Camp- 
bellton conflagration may be ascribed the 





serious increase chargeable against last 
month. 
As a result of the political situation 


Nathan Feigenbaum has been requested to 


Sixtieth Anniwversary Year 





THE NATIONAL INSURANCE COMPANY 


OF CINCINNATI 


has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 





AGENTS WANTED IN OHIO 


G. W. POHLMAN, Jr., President 


E. A. WINTER, Secretary 





OHIO AND WEST VIRGINIA | 





CALL OUT FOR ONE THOUSAND 





Chairman Bryson of the Ohio Local 
Agents Association Begins Big 
Membership Campaign 





C. W. Bryson has consented to act 
again as executive committee chairman 
of the Ohio Local Agents Association 
again. Mr. Bryson is a prominent Co- 
lumbus agent and has done efficient 
service before in this office. 

The campaign for 1,000 members has 
started. Chairman Bryson has issued 
the call to arms. On the day follow- 
ing the mailing of the letters, F. C. Mc- 
Elroy & Co., of Columbus, were the 
first to respond and McConnell & Karr 
of Coshocton were the second. 

Chairman Bryson sends a copy of the 
resolutions adopted at the last an- 
nual meeting of the Ohio Agency As- 
sociation. He also has addressed the 
field men of the state enlisting their 
services in the 1,000 membership cam- 
paign. He says in the call: 

The work of the agents’ association 
both state and National, has established 
principles which are to-day having a di- 
rect influence upon our business—an _ in- 
fluence which is protecting and guarding 
our interests as,agents, and one which 
we should back up in every way within 
our power. 

Overhead writing and multiple agencies 
have been largely discountenanced within 
a few years, and these evils, instead of 
multiplying, have been checked. The 
agents rights in his expirations have 
been more fully established, and fair deal- 
ing in this respect between company and 
agent, and between agents themselves, is 
now a rule rather than an exception. A 
“Co-Operating List” of companies which 
accept and approve the principles of the 
National Association of Agents, has been 
established, and now includes practically 
all of the representative companies. 
Agents and companies, through a commit- 
tee representing each, are now able to and 
do meet in periodical conferences. When 
assailed by unjust legislation, or when 
protective legislation has been needed, the 
co-operation which we have been able to 
secure among our members has been most 
effective. 

The organization works in channels In 
which the individual is powerless. It re- 
ceives recognition because it is an or- 
ganization. 

If the local agent continues a factor of 
importance in the business, he must be 
prepared to assist in the solving of every 
problem with which the fire insurance 
business is confronted. In no way can 
his responsibility to both company and 
customer be so effectively met as through 
a representative organization. 

Ohio is a great state, and we want our 
state association to be, in every sense, a 
worthy Ohio institution. If you will help, 
and do it promptly, we'll win. 


Will Go to Oklahoma 
Will C. Mee of Columbus, Ohio, spe- 
cial agent of the Ocean Accident, has 
resigned and with J. O. Ohler, a local 
agent at Lima, Ohio, will go to Okla- 
homa City to open a local agency 
there. 








Patton Issues Valuable Book 





resign as deputy state fire marshal in the | 


Cleveland office and Tom Doreen and 
Mike Halle have been appointed deputies 
in that office. 


| 
' 





A hand-book for Cleveland and 
Cuyahoga County insurance agents, 
just issued by the Cleveland Inspection 


Bureau. It has for its purpose the 
establishment of standard practices 
with relation to forms, permits, en- 


dorsements and warranties; the presen- 
tation of information to be used as a 
guide in local underwriting; recom- 








R. P. CHEW, President R. W. ALEXANDER, Secretary 






Cash Capital Surplus to 
$200,000 = gore 


INS UARAN OU; 


GHARLES TOWN, WEST VIRGINIA. 





For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 
C. P. Kellerman, Secretary 





W. Steinmeyer, President C. B, Reiter, Assistant Secretary 








Organized 1868 


Fire Insurance Company, Pittsburgh, Pa. 


Assets $1,465,180.06 


WM. FEILER, General Agent 
Illinois, Missouri and Minnesota 
at Chicago, Ills. 


Capital $200,000.00 


THOS. H. SMITH, State Agent 
Ohio 


Surplus $491,087.88 


F. L. WEAVER, Special Agent 
Indiana and Michigan 


at Dayton, Ohio at Detroit, Mich. 








CONFLAGRATION PROOF 
Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 


ONE HUNDRED AND FIFTEEN MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 


New York Office, 45 William St. 
J. M. DE CAMP, General Agent. 
Ohio, Indiana, Kentucky, Tennessee, 
wane Virginia at Cineinasdl 


Northwestern Department 
205 La Salle Street, CHICAGO 
WILLIAM §. Manager. 
GEO. H. MOORE” AereN, . 
HUGH R, LOUDON, Deputy Asst. ° 











OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 


FIRE, LIGHTNING AND TORNADO INDEMNITY 






-< TATEMENT JANUARY 1, 1910 
Reser -e for Reinsurance - $1,644,603.84 
Reserve forLosses - - = 42,600.00 
Reserve for Contingencies - 5,000.00 
Reserve for all other Liabilities - 25,490.89 
» Net Cash Surplus - . ’ 





Total Assets, - -  $2,403,828.60 
¥*. C. JOHNSON, President 
EB. HAINES, Secretary 
Organized in 1848 
Losses Paid More Than $15,000,000.00 
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mendations as to proper construction 
and suggestions for improvements and 
fire protection and prevention. It con- 
tains 167 pages and is filled with val- 
uable material, and should be given 
careful study by every agent. The 
book was prepared by Charles H. Pat- 
ton, publisher of the bureau. 


FIREMEN HEAR GOOD ADDRESS 








A. C. Speed, State Agent of American 
Central, Talks to Fire Chiefs 
at Toledo 





A. C. Speed, Ohio state agent of the 
American Central, read a paper before 
the convention of Ohio fire chiefs at 
Toledo last week. The subject as- 
signed to him was “Should the Fire In- 
surance Companies be More Closely 
Allied with the Fire Departments of the 
State, and if so, Why?” Mr. Speed said 
he could not help but feel that the 
committee or the secretary had inad- 
vertently got “the cart before the 
horse.” He showed how the com- 
panies were mostly to be credited with 
the establishment of fire departments, 
and explained to the chiefs that they 
do their towns and fellow citizens as 
much service in saving insured prop- 
erty as in saving that that is not cov- 
ered. The people pay the losses any- 
how. He also showed how the com- 
panies help the efficiency of the de- 
partment and the safety of the firemen. 
by urging good construction, adequate 
water supply, good streets, etc. 


SMALL SAVING IN THE FIELD 





Special Agents Think Possible Econo- 
mies are Small—Bank Places In- 
surance in New York 





Cleveland, August 9.—(Special cor- 
respondence)—The views expressed by 
agents in the various excepted cities in 
last week’s issue of THE WESTERN 
UNDERWRITER has created much interest 
here. Field men, however, take excep- 
tions to the suggestion that any great 
reduction could be made in their num- 
ber, although they say that in some 
cases companies are seemingly employ- 
ing more men than they need. On the 
whole, however, the reduction in ex- 
penses that could be made in this way 
would be small, they believe. 


Northern Situation Unchanged.—On 
account of the absence of Manager Ler- 
mit of the Northern on his vacation, it 
is thought that the situation relative 
to that company will remain unchanged 
for a time. While the exchange is criti- 
cised to some extent by the Northern 
people, because of the drastic rule rela- 
tive to banks, there are those who be- 
lieve that Mr. Lermit has played so 
close to board practices in the past that 
he will not want to be represented 
outside of the organization here. 


Trace of Bitterness.—Considerable 
comment has been heard regarding the 
loss of the Hippodrome building to 
New York brokers. This building is 
practically controlled by one of the 
banks which has been engaged in a 
controversy over the admission of the 
Cleveland Insurance Agency to the ex- 
change, and it has been suggested that 
there may be just a little trace of bit- 
terness in the matter. Of course, the 
rate was attractive, but the quality of 
protection should also be considered 
by holders of the bonds on the prop- 
erty. 


Favor 15 Percent at Zanesville 


A number of new agencies have re- 
cently been started at Zanesville and 
there has been considerable shifting of 





WE ARE IN A POSITION 


to handle desirable lines located in Cincinnati 
Representing 


Aetna, Connecticut, Standard of Hart- 
ford, Empire State Surety Company 


Earls & Johansing, '* "piijja', 5" 


companies. There is some sentiment 
among the older agents in favor of 15 
percent flat commission, it being be- 
lieved that the side-liners would quit 
if no more was paid. 

The new rates recently promulgated 
reduced dwellings 10 cents. 





Zuber Makes Changes 
James Dundon, formerly chief of de- 
tectives of Columbus, has been ap- 
pointed deputy state fire marshal of 
Ohio by Marshal John W. Zuber. The 
position carries $1,500 salary a year. 
The a»nointment resulted from the res- 
ignation of I. B. Lentz of St. Clairsville, 
first deputy, who is succeeded by O. 


F. Hartupee of Columbus. Dundon 
takes Hartupee’s former place. All the 
changes will be effective Aug. 15. 


Lentz is to become traveling represen- 
tative of a casualty company. 





Ohio Agency Appointments 
Amer. Natl—G. R. Leavagood, Elyria. 
Boston—L. E. Cate, Columbus. 
Continental—Henry Knote, Galion; C. 

E. Stine, Crestline; H. C. Smith, Waverly; 
R. H. Chapin, Clyde; Kelly & Kuenzli, 
New Philadelphia. 

Connecticut—F. X. Frebis, Ripley. 

Cent. Natl.—L. W. Hoffmaster, Youngs- 
town. 

California—F. H. Whitaker and Fannie 
M. Shuler, Toledo. 

Coml. Union, Eng.—D. O. Betz, Ada. 

Fid.-Phenix—Wallace & Co., Springfield. 

Fid. Und.—R. G. Miller, Fostoria; H. 
G. Frew, New Philadelphia; L. D. Saxton, 
Washington, C. H. 

Franklin, Pa.—E. M. Harris, Utica. 

Ger. All.—F. D. Phipps, Pleasantville. 

Ger. Amer., N. Y.—F. Young, St 
Clairsville; Edna M. Patterson, Owens- 
ville; MeMillen, Bellpoint; F. W. 
Stillwagon, Niles. 

Germania—Close & Oehm, Bellevue; G. 
A. Stauffer, Ottawa; P. S. Fuson and A. 
J. Hasamer, Cincinnati. 

Girard—Clinton Paine & Son, Bryan; 
Wood County Insurance Agency, Bowling 
Green. 

Granite State—W. A. Lucas, Fremont. 

Hanover—Mrs. I. W. Bellows, Cincin- 
nati; Miss W. F. Fatzler, Marion. 

Hartford—E. Sperry, Mesopotamia; F. 
Cc. Hartsock, Waynesville. 

Humboldt—Jas. McKay, Cleveland. 

L. & L. & G.—H. V. Johnson, Coshocton. 

Mich. Coml.—L,. E. Cate, Columbus; M. 
Upper Sandusky. 

. F. & M.—Corbet & Smith, Belle- 
fontaine; W. N. Ellett, Alliance. 

Millers Natl.—A. L. Lessner, Spring- 
field; T. J. and R. H. Bidwell, Canton. 

Milw. Mech.—C. B. Manning, Bellevue. 

Milw. Ger.—W. C. Wierman, Port Clin- 


on. 

National, Pa.—S. N. Rucker, Peebles; 
J. Trout, Columbus; Maude M. May, 
Chicago; G. E. Well, Dayton; White & 
Bissell, Antwerp; E. W. Stephenson, Tiffin. 

Natl. Union—T. J. Jones, Youngstown; 
H. O. Weisel, Middletown; E. J. Frecht- 
ing, Hamilton. 

New Hampshire—Solomon Spear, Ply- 

Rochelle, Hamilton; 


mouth. 
N. W. Natl.—J. F. 
W. E. Donaldson, Painesville. 


Northern, Eng.—M. S. Newell, Upper 
Sandusky. 

Orient—Jos. Domboosk, North Dayton; 
E. W. Soule, Toledo. 


Old 

Peoples Natl—W. D. Mewhart, 
line; J. A. Conn & Son, Van Wert. 

Phoenix, Ct.—E. M. Patterson, Owens- 
ville; W. Guise and L. F. Ohliger, 
Cleveland; A. P. Eveland, Miamisville; 
F. M. Hussey, Sidney. 

Royal Exch.—Sol. Spear, Plymouth; W. 
D. Hanna, Shelby. 


WEST VIRGINIA NOTES 


Colony—L. E. Cate, Columbus. 


Crest- 


E. E. Paschall, secretary of the 
Rochester German was in Charleston, 
W. Va., this week conferring with its 


general agents, Lohmeyer & Goshorn. 

Cc. F. McLaughlin formerly inspector at 
the Charleston office of the West Virginia 
Inspection Bureau has formed a connec- 
tion with the automobile general agency 
of Geo. W. Neare, Gibbs and Co. of Cin- 
cinnati. 

State Agent Arthur Lohmeyer of the 
Aetna in West Virginia is a high stepper 
these days. The stork left a baby girl 
at his house a few days ago. With a 
boy two years old, the old man is living 
high in the empyrean. 


OHIO NOTES 

W. V. Barker is entering the insurance 
business at Zanesville, Ohio. 

A. E. Eoff of Findlay, Ohio, has added 
the Harvey C. Miley agency to his own. 

Robt. D. Miller of Fostoria, Ohio, has 
unionized. The Teutonia of Louisiana, 
which was in his agency, has gone to 
John R. Bradner. 

Agents at Newcomerstown, Ohio, are 
observing rates very well, it is said, but 
an outside agent is taking considerable 
business at a cut. 

The woolen mills at Dresden, Ohio, 
which have always been written by Zanes- 





CINCINNATI 





ville agents, were recently captured by 





Cleveland brokers and the Zanesville 
agents have protested to the National as- 
sociation. 


William B. Maxson of Maxson & Perdue, 
Cleveland, is spending some time at 
Muskoko lakes, resting up and gaining 
strength. He has spent some time at the 
office since his recent illness, but feels 
that this little outing will be of great 
benefit to him. 

President A. H. Bedell of the Cleveland 
Insurance Exchange, is spending his vaca- 
tion in making an automobile trip with 
friends in the Berkshires, through Mas- 


sachusetts and other eastern states. 
They will return through New York state. 
| This is the first vacation Mr. Bedell has 
| taken in several years. 

The companies are objecting to 
|}printed mortgage clause 
j}at Mansfield, Ohio, in favor of the Citi- 
| zens’ Savings & Loan Company. There 
is a stipulation that the interest of the 
mortgagee shall not be impaired by reason 
of additional encumbrances or charge 
of mortgages and that the vacancy shall 
not be necessarily to keep policy in force 
as to mortgagee. 
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OUR AIM 


patrons and the public. 
GINCINNATI MUTUAL 


IS TO SATISFY BOTH OUR AGENTS 
AND OUR POLICYHOLDERS 


by giving them fair and liberal treatment, realizing that honest dealing 
with those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
If you don’t already represent us, write 


FIRE INSURANCE CO. 


LOUIS H. SCHWEER, Secretary 





Incorporated 1837 


Columbiana County Mutual Fire Insurance Co. 


LISBON, OHIO 


Charter Perpetual 
Business Confined to Ohio. 





WM. M. HOSTETTER, Sec’y and Treas. 
Business 





In - -ox 

con- years of bus- 

fined to the this Com- 
State of Ohio. ny hes 


Dawton, O. 





Columbus Endorsement Spreads 
Confidence Abroad 


Organized im 1903. 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, 


OHIO 


AGENTS WANTED 





Dayton Mutual Fire 
Insurance Co., ono” 


OHIO 
B. C. COLEMAN, Secy. 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 
$926 ,663.89 
120,284.25 
J. AMBLER, Sec’y 


Assets . . 
Cash Surplus - - 
J. R. VERNON, Pres. 


During its entire history the Company has continu 
ously fulfilled every estimate of saving 
to the Policyholders 





Ohio Business Only Through Local Agencies 








The Gentral Manufacturers’ 


VAN WERT, OHIO. 


Mutual Insurance Company 


Organized 1876. 





Cash Assets - - - $500,117.00 


H. V. OLNEY, President. 


Cash Surplus - - - $318,278.00 


C. A. L. PURMORT, Secretary. 





CASH SURPLUS, $150,000 


W. A. Bounds, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


H. H. Greer, Secretary 





Richland Mutual Insurance Co. 


TOTAL 
H. R. SMITH, Pres. 


Mansfield, Ohio 
INCORPORATED 1850 
ASSETS, $2,292,344 
BUSINESS CONFINED TO OHIO 


R. SMITH, Seey. 





WARREN M. KIMBALL & CO. 


100 William Street, New Yor City 
Surplus Lines 
Strong European and American Stock Companies and Lendon Lileyds 





Ltberal Commissions 


Prompt Service 
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MICHIGAN AND INDIANA 


OLD DETROITER’S COMMENT 


Some Assured Do Not Appreciate That 
Agents Should Know Some- 
thing About the Business 











Detroit, Mich., Aug. 8.—(Special Cor- 
respondence.)—A good line, in amount 
if not in quality, was lost to some 
agents. This line was distributed 
among the agents to get trade, of 
course; but it is gone and the agents 
will get along perhaps without the 
premiums and may buy their goods 
at some other shop. What puzzled 
the fellows was why the change. The 
answer is that a clerk had Idft the 
merchants’ employ and gone into the 
insurance business, so to encourage the 
young man they passed him the line. 
Really in the minds of some insured 
it doesn’t seem at all necessary for the 
agent who handles their insurance to 
have anything but facilities to write. 


Will Sprinkle Store—Seigel & Co., 
who have added another story to their 
building on the corner of Woodward 
avenue and State street, are about to 
put in a sprinkler system. The people 
are getting the habit. It won’t be long 
before the exception will be not the 
sprinklered building but the building 
not sprinkled. 


Arranging for Outing—As stated 
last week, the feeling among the mem- 
bers of the Underwriters Club was that 
there should be an effort made to get 
all fire insurance agents together to 
discuss and, if possible, devise some 
means whereby a better feeling should 
exist among the fraternity. An outing 
of some kind was suggested and up to. 
the time of our last letter nothing had 
been done. There was a meeting, how- 
ever, last week and a committee con- 
sisting of Chas. Bennett, Arthur Stock, 
Walter Seeley, Nathan Simons, Fred 


Bentley and Henry Guthard appointed ; 


and they are now trying to arrange 
for a day off. This meeting or outing 
will be strictly nonpartisan. All fire 
insurance agents doing business in De- 
troit will be invited and it is hoped 
when the day comes, at least for that 
day, the agents will get together and 
forget the past and arrange for a meet- 
ing where the question of making the 
fire insurance man’s burden in old De- 
troit a little lighter will be discussed. 
No doubt some good will come from 
this outing. 

New York Has Changed—I came 
across a little book entitled “The Great 
Metropolis” published in 1845. Of 
course the great Metropolis was New 
York. At that time the city had a 
population of 315,000. In making com- 
ments on the fire department, the book 
says there were forty engine com- 
panies in the city, including two at 
Harlem, one at Yorkville and one at 
Manhattanville and one at Harsanville. 





The engines are all 6%4-inch cylinders 
except three powerful engines which 
are located in the third fire district, 
Engine No. 22 ten-inch cylinder, No. 
39, nine-inch and No. 42. nine-inch. 
There were thirty-nine hose companies, 
eight hook and ladder companies, also 
a hydrant company in each district 
whose duty it was to take charge of 
the hydrants in case of fire. 

There were forty-seven fire insurance 
companies doing business at that time, 
and eighteen mutual companies doing 
marine business and six companies do- 
ing life and trust business. In look- 
ing over the list I find the Aetna, Hart- 
ford, North River, Spring Garden, 
United States, Providence Washington, 
Williamsburgh City still doing busi- 
ness. The Atlantic Mutual is still do- 
ing the largest marine business of any 
company making a specialty of that 
kind of business. The Mutual Life 
and the New York Life seem to be 
the only companies doing life business. 

About that time a man introduced a 
chemical Camphine and sold Solar oil 
with which he guaranteed with his im- 
proved burners to produce a light equal 
to 24 sperm candles, at nine mills per 
hour and in addition to reduce the fire 
hazard. At that time the New York 
Gas Light Company works were situ- 
ated on the corner of Canal and Centre 
streets and in their report they say 
they have thirty miles of iron pipe 
laid down in the city and that a large 
number of streets and stores and other 
buildings are lighted with gas. The 
expense of gas for a store with four 
lights is about $60 a year. They make 
a special mention of the fact that by 
using gas they not only get a much 
better light but make quite a saving 
in fire insurance premiums. 

There is a financial column as well 
and it quotes the value of stocks. The 
Aetna Insurance Com-any was capi- 
talizeu at $200,000 and paid dividends 
June and December. Stock was $50 
a share; Hartford, same capital, paid 
dividends August and February, shares 

25; The North River was capitalized 
at $350,000; Williamsburgh City at 
$105,000. 

The city was divided into three dis- 
tricts and the fire bells rang when there 
was a fire and in case of need for fur- 
ther assistance, the signal was the con- 
tinued ringing of all district bells ex- 
cept the City Hall bell, which would 
always ring the section in which the 
fire was raging. 

Detroit Booms; Premiums Don’t.— 
Detroit is a booming town. Next fall 
when the census reports come in offi- 
cially we will number 500,000 inhabi- 
tants. Of course, Buffalo, Cleveland 
and Milwaukee will feel badly, but we 
can’t help that, we have to grow. In 
the past four months there have been 
4,562 building permits issued. These 
buildings are factories, stores and 
dwellings. This looks good to the fire 
insurance man and it is good, but for 
all that the premiums do not grow so 
very much. Of course, there must be 











FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets ~ 7 . . 
Surplus to Policy Holders - - 


$1,308,756.81 
460,081.90 





F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 


Robert Henkel, Vice President 
A. D. Baker, Secretary 
Ralph Rawlings, Ass’t Secretary 

















Nassau Fire Insurance Company of Brooklyn, NY. 


Capital, $200,000 Incorporated 1852 Surplus, $219,298 


This old substantial Company has decided to do a General Business, and will be 
thoro y planted in Wisconsin and Michigan. 


Empire City Insurance Company of New York 


Capital, $200,000 Incorporated 1850 Surplus, $203,523 


This Co: y is being admitted to Wisconsin and Michigan. Both the NASSAU and 

the EMPIRE CITY ~ yh the famous fleet of companies eomtrolied by Crum & 

Forster of New York. ey have no liability in Wisconsin or Michigan, and as they 

write a general class of business they will be very valuable to agents. : 
Address applications for agencies to 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 


Established 1906 TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP 


DRAM SHOP INDEMNITY 


Th Reich Indemmnits Building 820 C Getines Bend 
e ity i orn Exchange Bank Building 
SPRINGFIELD, ILL. 206 La Lalle Street 


Fy ONONGAHELA Insurance Co. 


OF PITTSBURGH, PA. Incorporated 1854 
has entered Indiana and desires agents in all towns and cities. Address 


Geo. M: Cobb & Co. D*4Pouis. INDIANA 


General Agents 


Seaboard F. & M. Insurance Company 
HOME OFFICE GALVESTON, TEXAS 

B, ADOUE, Pres. J. H. LANGBEHN, Sec’y, Cc. C. BOWEN, Asst. Seo’y. 

TOTAL ASSETS, = - - = $436,386.65 


SURPLUS TO POLICYHOLDERS, $280,701.37 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco, H. W. COLSON, Mgr. 


The value of attractive, useful and durable novelties as advertis- 
UP-TO-DATE NOVELTIES ing mediums hes bem Suggestions ald Business Getters for you 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, etc. 


Write for the latest novelty, or tell us what you want, and we witl make it. 


LNG NUTELTES co J, M,EOODELL,Jr., Inc, 42.38, Hou, mn 





























Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


THE CONCORDIA FIRE * 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


LONDON & 
LANCASHIRE 
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a jittle increase, but when we consider 
the amount of money spent in putting 
up these buildings and the amount of 
insurance they carry, our accounts are 
disappointing. Not that we do not 
want the business, nor for the reason 
of neglect on our part in not looking 
after it, but the competition we meet 
in the shape of mutuals, reciprocal un- 
derwriters, Lloyds and competitive 
rates make the premiums look pretty 
slim. Again, the builder is getting next 
to the idea that fires are a loss and 
the best way to prevent fire is to have 
something that won’t burn, so sprink- 
lers are installed and fireproof con- 
struction used entirely. Consequently 
rates are low and while you may get a 
volume in insurance, the low rate of 
premium doesn’t make the commission 
account look good. However, in the 
end all will be well. We won’t have 
big fires, so losses will not cut much of 
a figure. Again, we are getting so 
liberal in our writing that we will con- 
vert the business into three and five- 
year periods, and between periods, rest. 
So there is something for the poor, 
overworked, underpaid insurance agent 
to look forward to. 
Otp DETROITER. 





Indiana Fire Returns 


The following are the six months’ 
Indiana returns: 


Premiums Losses 
Connecticut Fire........ $ 64,440 $ 32,426 
ae 2 ae 5,164 1,494 
Piremen’s, N. J. ......0+ 15,183 6,292 
7 ee y 3,947 
0 er 55,078 18,613 
DE aecrennecend ane 210,347 129,180 
ee Os pec kuae ,653 12,299 
ae ae ee Oe TS. oe oe 41,975 25,617 
Ins. Co. of N. A. (One- 

half Philadelphia Un- 

GOPWUTONTND cc ccccsces 12,729 12,069 
National Lumber ....... 1,906 12 
| ane 12,152 5,303 
People’s National ...... 7,553 4,250 
Rhode Island ........... 4,514 10 
Spring Garden ......... 31,008 9,114 
OG, EE a saccccsssrves 893 11 
Western Reserve ....... 7,610 9,022 
BER sic cece userevecess 146,009 80,065 





Merger Said to Be Off 
For some weeks it has been rumored 
in Detroit that a merger was on be- 
tween the Bierce & Sage general 
agency and the Guthard local agency. 
The latest report is that the deal has 
fallen through. 





Not Much Pressure Used 


Field men of bureau companies say 
that agents in Indiana are not being 
pushed very strenuously on the new 
commission contract. It is supposed 
that the companies fear to use much 
pressure in view of the fact that the 
court has not rendered its decision in 
the antitrust case. This is causing 
many of the special agents to ease up. 
In Illinois most of the agents are now 
lined up according to the graded scale. 





Will Appoint Michigan Agents 
Secretary A. L. Jessup, of the Im- 
perial Fire of Denver, a union com- 


pany which has been admitted to Mich- 
igan, will visit Detroit and some of the 
other larger points in the state this 
month to select agents. 





Indiana Agency Appointments 
Boston—S. J. Hayes, Bremen. 
Citizens—Henry Lee, Valparaiso; Grant 
County Realty Company, Marion. 
Connecticut—E. J. Devouald, Burnett. 
Fid. Und.—J. L. Pierson, Liberty. 
Ger.-Amer.—J. V. King, Morgantown. 
Glens Falls—Pittman & Watson Com- 
pany, Gary. 

Mich. Coml.—Farmers & Merchants 
Trust Company, Ligonier; F. G. Salisbury, 
Orland. 

Mich. F. & M.—J. S. Peterson, Decatur. 

Millers Natl—Frank Howard, Marion. 

Mil. Mech.—A. F. Shedron, Columbus. 

Phoenix, Ct.—Sall & Bridge, Hunting- 
ton; N. L. Hutto, Sharpsville. 

Spring Garden—Jacob Briles, Fair- 
mount. 

— Eng.—H. D. Moorman, Manches- 





Michigan Agency Appointments 
— Ger.—J. A. Stephenson, Menom- 
Columbia, Ohio—Kinsey & Buys and G. 
L. Doane, Grand Rapids; Shepard & Whe- 
lan, Kalamazoo; Akin & Dougherty, Mus- 
kegon. 

Cooper—E. J. Ernsberger, Lansing. 
Farmers, Pa.—cC. E. Kilmre, Jackson. 
Federal Union—E. O. Izant, Lansing. 
Girard—Albert Maday, Detroit. 


Hanover—E. A. Ruegsegger, Boyne 
City; J. A. Harriot, Kalkaska; Merritt 
Hoyt, Mancelona; G. A. Stone, Jr., South 
Boardman. 

L. & L. & G. Eng.—G. T. Pomeroy, 
Decatur. 


ae & Lan.—cC. R. Hatten, Grand Ra- 
pids. 
Milw. Ger.—H. W. Behnke, Mt. Clemens: 
Cc. H. Jennings, Negaunee; A. T. Wright, 
Owosso. 
N. W. Natl.—J. J. Martinek, Menominee. 
Pennsylvania—J. J. Hauserman, Negau- 
nee. 
Springfield—Lockerby & Bowen, Quincy; 
J. J. Hauserman, Negaunee. 
Svea—Nicholas & Nicholas, 


East Jor- 
dan. 





MICHIGAN NOTES 


The Imperial of Denver has been admit- 
ted to Michigan. 


The Michigan Inspection Bureau has is- 
sued special hazard report on Dowd Bros., 
Fibre, Chippewa Co., Mich. New books 
of estimates have been issued for Belle- 
ville, Grandville, Oxford, Richville. 





INDIANA NOTES 


Indiana is having more trouble with 
firebugs than for a long time. Several 
arrests have been made in different parts 
of the state. 

The Sears-Surbaugh Company succeeds 
the Sears Real Estate Company at Ander- 
son, Wis. The Ohio Farmers’ is repre- 
sented in the agency. 





Mortality of Fire Companies 

The Spectator Company of New York 
has gotten out a chart showing the 
rise and fall of fire companies. For in- 
stance, it gives the total fire companies 
organized in New York and operating 
in 1871 as 105. Of these but 21 sur- 
vive or 20 percent. The New York 
companies organized since 1871 number 
81. Of these 23 remain or 28 percent. 
Of the 186 New York fire companies 
in business in 1871 and organized since 
then 44 survive or 24 percent of the 
total. 








ANNOUNCEMENT! 


JUST ISSUED 


The TENTH EDITION of the 


Underwriter's Hand Book of Michigan 





Bound in Red Flexible 
Price ...e-. 


Leather. 


Following its policy of giving complete service in the various states in its field, 
DERWRITER now announces the issuance of the tenth edition 
of the UNDERWRITERS’ HAND BOOK OF MICHIGAN, being a a of 
Insurance Information by cities and towns, including a complete directory o 

with the companies they represent; a directory of all f 
state with their State, Special and General Agents, Officers and Financial am fe 


THE WESTERN U 


THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company 








COOPER 


Fire Insurance Co. 














of Dayton, O. OF CINCINNATI, OHIO 
Statement Jan. 1, 1900 
SET vhs veccnnnvsecsdcasanecesesed 
Reserve for Reinsurance 
DAVID B. CORWIN CHAS. W. SCHENK a ae ove 
President Vice-President _ )  PPTTTITITTT TTT TTT TTT TTT te 
SAM.L. LA ROSE Total Assets 
Secagtary P. A. ROTHIBR, Prest. | ADAM BENUS $e" 





PITTSBURGH INSURANCE COMPANY 337" 


1808-11 Commonwealth Building, Pittsburgh, Pa. 


Ec xeccpnamaaseenssene sued $100,000.00 Net Surplus....... pabbeseenauseen $145,180.46 
Surplus to Policyholders............. 245,180.46 


R. J. WILSON, President D. C. SHAW, Vice-President 
W. J. R. MAGILL, Asst. Secretary 


GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 


R. J. MCKNIGHT, Sec’y and Treas, 
JOSEPH H. GORDON, General Agent 





MERCHANTS AND 


MANUFACTURERS 
INSURANCE COMPANY 


ORGANIZED IN 1867 CINCINNATI 
Cas Capital $200,000.00 Net Surplus $242,433.72: CHARTERED 1838 PERPETUAL 
WM. F. STIFEL, President CAPITAL - 2 - = $160,000.00 
F. RIESTER, Secretary AS ee, a 244,070. 
S. W. RICE, Supt. of Agencies| SO RFSUS PQ POLICY 5 521.43 


DANA E. LATIMER 
WILLIAMSON BLDG, CLEVELAND, OHIO 


Special Agent for Ohio and Indiana 
Pittsbur 


IRVAN NECKERMAN, Manager. 
UNDERWRITTTEN BY 


John C. Davis, President 
Winfield S. Hukill, Jr., Secretary 


404 First National Bank Building 


Underwriters 
Commonwealth Bidg., PITTSBURG, PA. 
COMBINED STATEMENT 








Allemannia Fire Ins. Co.. of Pittsburg, Pa. Capital, « - - = $1,300,000.00 
Humboldt Fire Ins. Co.. of Allegheny. Pa, Net Surplus, « . s - 1.724.264.00 
m Franklin Ins. Co.. of Allegheny, Pa. “ $9,198.00 
Teutonia Fire Ins. Co., of Allegheny, Pa. Assets, - nd aad ad © 6,159,198. 
ational Ins. Co., of Allegheny. Pa. Surplus to Policyholders, « - 3,024,264 .00 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 


THE PITTSBURGH CASUALTY Co. OF” PITTSBURGH, PA. 


JAMES B. HAINES, President JOHN M. BOGGS, Sec’y and Gen’! Mgr. 








Capital, - - . - - $100,000.00 
Gross Assets, . : - - 178,017.59 
Surplus and Reserves to Policyholders, 172,168.47 


ACCIDENT, HEALTH AND PLATEZ GLASS INSURANCE ONLY 


Agente wanted in Pennsylvania, Ohio, New Jersey and West Virginia. BEST COMPANY FOR 
THE POLICYHOLDERS. BEST COMPANY FOR GOOD AGENTS. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK. 





WICORPORATED 1848 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


ORGANIZED 1859. 





| Cash Capital, - - $1,000,000.00 
Assets, - - - = $6,562,329.14 
FIRE AND TORNADO Net Surplus - - $2,008,419.02 

Surplus for Policy 

GAPITAL - - - - = $300,000.00; - Holders, - - $3,008,419,02 

SURPLUS TO POLICY HOLDERS 406,162.75 P = 

ASSETS - - - - 881,944.34 HEAD OFFICE: 

LOSSES PAID TODATE - ~- 4,453,215.0¢0/ Cor. William and Cedar Streets, 





HUDSON UNDERWRITERS 
COMPOSED OF 
Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 
S84 WNVVilliam Street NEV YORK 





$3.00 


Statistics of all Companies, showing the business in the state for six years. CEQCRAP 


IGAL—STATISTICAL— PERSONAL. 


business in the State of Michigan. 


THE WESTERN UNDERWRITER COMPANY, 


Indispensable to any one in the insurance 


CHICAGO 


145 La Salle Street, 





I the agents, 
companies doing business in the 


@. IRVING OSBORNE, President JAMES A. PATTEN; Vice-President OTTO E. GREELY, Georetars 


171i La Sallie Street, CHICAGO 
Wewill Write the Lines or Surplus Business 
you cannot handle locally 


HAZARD D.C. SCHUPP & CO. 
SERVICE 159 La Salle Street, CHICAGO 








LIBERAL COMMISSIONS RELIABLE COMPANIES 
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IN {LLINOIS AND WISCONSIN 


QUINCY GETS FALL MEETING 











Illinois Association of Local Agents 
Accepts Invitation and Will 
Gather There in October 





At a meeting of the executive com- 
mittee and some of the members of 
the Illinois Association of Local 
Agents, held in Chicago Tuesday after- 
noon, the invitation of the local agents 
and business men of Quincy to hold 
the next meeting there was accepted. 
The time was not definitely fixed. It 
was decided to hold the meeting dur- 
ing the same week in October as the 
convention of building and loan asso- 
ciations unless it should be found that 
that would conflict with the North- 
west meeting in Chicagd. In that 
event the president and secretary are 
to fix another date in October. 

Secretary S. E. Moisant will prepare 
the program for the meeting and he 
and the Quincy board will take up to- 
gether the subject of a banquet. The 
secretary was instructed to cooperate 
with the Chicago agents regarding the 
opening of Illinois headquarters in the 
Hotel La Salle, Chicago, during the 
meeting of the National Association 
of Local Agents. The president and 
secretary were requested to send a let- 
ter to local agents throughout the 
state inviting them to attend the meet- 
ing of the National association, Sept. 
12-14, whether members of the organ- 
ization or not. 

There was some discussion of the 
legislative program the agents should 
follow the coming winter, but this sub- 
ject was laid over till the Quincy meet- 
ing for final action. ; 

The following attended the meeting. 

President Abram Spitler, Mattoon; Vice- 
president Henry F. Arnold, Galesburg; 
Secretary S. E. Moisant, Kankakee; John 
H. Wood, Bloomington; Marion Watson, 
Arthur; N. W. Tomblin, Aurora; C. F. Hil- 
dreth, Freeport; E. F. Prideaux and C. 
Fred Volstorff, Elgin; J. H. Bastert, 
Quincy; I. N. Quinby, Monmouth; Holger 
deRoode and C. 8S. Pellet, Chicago. 

Delegates and alternates to repre- 
sent the Illinois association at the 
convention of the National associa- 
tion are as follows: 

Delegates—S. E. Moisant, Kankakee; 
John H. Wood, Bloomington; E. B. Case 
and C. 8. Pellet, Chicago; S. D. Sexton and 
T. L. Fekete, East St. Louis; C. F. Hil- 
dreth, Freeport; H. F. Arnold, Galesburg; 
Miss Edith I. Goodspeed, Joliet; H. 8. 
Candee, Cairo; C. A. Bartlett, Edwards- 
ville; W. A. Wittick, Peoria. 

Alternates—N. W. Tomblin, Aurora; H. 
J. Fink, Belleville; H. F. Espenscheid, 
Danville; Geo. W. Harwood, Champaign; 
Edward F. Prideaux, Elgin; John H. Cam- 
lin, Rockford; Jacob Wachenheimer, Pe- 
oria; H. H. Cleveland, Rock Island; J. H. 
Bastert, Quincy; R. A. Cameron, Joliet; 


Cc. R. Miller, Charleston; Harry Morgan, 
Springfield. 





Heinemann Insurance Loss 
The following is the list of insurance 
involved in the recent Heinemann, 
Wis., fire, the lumber town that was 
wiped out by forest fires: 
Spring Gar. .$13,100 Vanes 
‘ity 


ee 15,850 | rrr 10,500 
Concordia 7,500 Citizens, Mo. 4,600 
Comm. Union 6,250 National Ct.. 2,000 
Fireman's Norw. Union. 4,700 
TE a4ar 12,150 Teutonia, La. 500 
Firemen’s ... 5,500 Capital ..... 1,500 
Fid.-Phen. 5,000 Farm. & Mer. 2,500 
Germania ... 21,450 German, Ind. 400 
Milw. Mech.. 8,000 Glens Falls... 3,500 
Natl, Union.. 14,000 Jefferson 2,500 
North River. 12,650 Calumet 1,000 
Old Colony.. 10,750 Springfield 1,200 
Pa. Fire..... 2,500 Shawnee .... 900 
Peoples Natl. 16,450 
Phila. Und... 12,000 Total (Esti- 
Roch. Ger... 10,000 mated) ..$228,950 
peeked 20,000 





Illinois Blue Goose Picnic 


The Illinois Blue Goose in command 
of Most Loyal Gander F. R. Holtfodt 
will go to Ravinia Park on the after- 
noon of Aug. 20. The official train 
will leave Chicago on the C. & N. W. 
road at 1:30 p. m. Damrosch’s or- 
chestra will be the main attraction. 
There will be some outdoor games 
and a picnic lunch. This will afford an 


opportunity for the ladies of Blue 
Goose families to get acquainted. 


Doing Good Work 

The Milwaukee Association of 
Credit Men is doing good work in 
sending customers of its members a 
circular in regard to fire insurance. At- 
tention is called to the enormous fire 
loss each year and the insured is urged 
to look carefully into the character and 
financial standing of the companies 
carrying his risk and to make a study 
of the policy and forms attached. 

The association further offers to give 
advice and examine policy forms, etc. 
Insurance men will welcome a more in- 
telligent interest in the business on the 
part of the general public. 


BANNER MEETING LOOKED FOR 
Wisconsin Agents Have Much to Talk 


About—Four Speakers for 
Annual Session 














_The Wisconsin Association of Local 
Fire Insurance Agents anticipates a 
banner meeting next week. The offi- 
cers have secured speakers that insure 
an attractive program and the mem- 
bers will be glad to get together and 
exchange views on the commission 
question and other questions now 
arousing the interest of local agents. 

Milwaukee agents have planned an 
automobile ride and dinner following 
the meeting for the visitors. The ses- 
sions will be held in the Mitchell build- 
ing. The program is as follows: 

First Session—10:30 a. m. 

President’s address, Walter Hartshorn. 

Secretary-treasurer’s report, G. Y. Wilk- 
inson. 

Routine business and general discussion. 

Address: Fire prevention, 20. 
Crosley, 

Second Session—2:00 p. m. 

Address: The Era of Service, C. M. 
Cartwright, editor Western Underwriter. 

Address: Fire Insurance and Its Im- 
portance in the Business World, Thos. E. 


Gallagher, general agent, Aetna Insur- 
ance Company. 
Address: Insurance Legislation, M. J. 


Cleary, assemblyman and local agent. 
Reports of committees. 
Election of officers and delegates to 
national convention at Chicago, September 
12, 13 and 14. 





Illinois Agency Apvointments 
Home—W. A. Samuel, Malden; W. R. 
McClintock and T. Stanley, Carmi; G. N. 
Davison, Allerton; C. W. Lancaster, Oak- 
dale; Ronalds & Dodd, Eldorado; I: N. Van 
Horn, Baders; Henninger & Shape, = 


ington; L. R. Hyett & Son, Aledo; F. b> 
groeert. Meredosia; F. C. Meyers, St. 
mo. 


Mercantile—E. C. Budsley, Collinsville. 

Milw. Mech.—C. P. Bogue, Dundee; J. 
E. Williams, Huntleys; W. J. Ayers, St. 
Charles. = 

N. W. Natl.—T. W. Kenyon, Athens; 
E. A. Rice, Litchfield; M. B. Galloway, 
Cameron; J. E. McGuire, Kinsman. 

Northern, Eng.—E. Spencer, Mar- 
seilles. 

Old Colony—W. J. Hemstreet & Co., 

Chicago. 
Queen—C. T. Coe, Hinsdale; H. P. Mug- 
ridge, Chicago; L. W. Abbott, Dawson; 
P. C. Kuykendall, Enfield; J. P. Holland, 
Norris City; W. R. McClintock, Carmi; 
Earl Eagleston, Henry; R. W. Troxel, 
Ridgeland; Peter Falletti, Dalzell; C. P. 
eee, Dahlgren; K. H. Gebhart, Ross- 
ville. 

Royal—F.. C. Winkler, Oakland; R. W. 
Witwer, Kinmundy; S. P. Reed, Jr., To- 
ledo; August Wiegel, Chicago. 

Scott. Union-—J. D. Bruen, Chicago. 

Sun, Eng.—G. E. Crew, Carlinville; H. 
H. Cowen, Virden; G. W. Gwin & Son, 
Altamont; G. W. Marsland, Pana. 

Security, Ct.—A. W. Morriss, Granite 
City; Jesse Dimond & Co., Rockford; R. 
M. Sample, Aledo; O. H. Davis, Henry; 


WANTED 
TO BUY 


Fire insurance agency netting 
about $1,000.00 per year ina 
town of 3,000 to 10,000 popu- 
lation. 





Address 80-C, 





ANNOUNCEMENT! 


After July 1, we will open up a surplus line department, 
and will be prepared to issue policies in first-class companies. 


BROWN, ANDERSON @ YOUNG, Inc. 
159 La Salle Street, Chicago 


SECURITY 


Fire Insurance Gompany of Davenport, Ia. 


s. FR. GILMAN, Pres’t 








M. Cc. HINSCH, SBec’y 





This Company has had 27 — of successfui business experience, and is now d 
business in lowa, Illinois, Wisconsin and Texas. It is a good company for the | 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Proposed Surplus, $1,000,000 
(Organized and Iacorporated under the Laws of Penasylvania) 


JAMES F. STONE 


President 


331-337 Walnut Street, Philadelphia, Pa. 








Correspondence invited from Agents (Union) where not already committed 














Marsh & MeLlennan 


Surplus Insurance 


AUTOMOBILES 


Insured under floater form covering everywhere 








_ — Chicago Office, | 59 La Salle St. ~— York 
B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 





Of PEORIA, ILLINOIS 





Admitted Assets - - - - - 
Policyholders’ Surplus - - 


$801,715.39 
- $305,196.48 


Paid in Baltimore - - - - « 
Paid in San Francisco - - - 


$102,000 
- $470,165 








Complete Expiration Index 


For Local Agents 








Two-drawer Cabinet, as cut... 
750 Expiration Cards and 280 As- 


id 
Ten blank Guides for Years....... 
a Sub- division Alphabeti- 
Guides eee 


listing 
date of expi 





Broome Mfg. Company 


PERU, o*s os INDIANA 





care The Western Underwriter 
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M. E. Apland, Elliott; J. 
stock; H. C. Rhodes, Savanna 
Sun, La. F. Mann, Elgin; BR. C. 
Bardsley, Collinsville. 
St. Louis—J. E. Murphy, Moline. 
Western, Ont.—M. 8S. Rea, Chicago. 
Agricultural—A. H. Miller & Co., Sulli- 
van; J. G. Rowen, Chicago. 
Atlas, Ia.—H. S. Bennett, Champaign. 
Assur. Co. of Amer.—H. J. O’Brien, Chi- 


cago. 
J.—A. F. Hill, Rockford; 


R. Hyde, Wood- 


‘Asnericen, N. 
John Blake, Fairdale. 

Aetna—R. J. ag Norris City: W. F. 
Babcock, Danforth; R. McClintock, 
Carmi; J. V. Hall, edad Joseph Mit- 
chell, Witt; R. ‘McBroom, Fithian; C. H. 
Brown, Ashley H. O. ‘Rogge, Talluia; 
R. J. Ling, Minier; J. L. Adkinson, Ipava; 
Cc. R. Corwine, Lincoln; G. N Davison, Al- 
lerton; George Beaton, Hinedales F, J. 
Foltz, Redmon; H. P. iller, Cobden; F. 
D. Low Point; F. Z. Ames, Rut- 
— « . Grob, Baden; C. H. Anderson, 


Pittsburg Und.—S. V. Aikman, Marion; 
I. H. Johnson, Bloomington. 

Continental—Borton & Abeams, Chi- 
cago; F. L. Smith, Dwight; Miller Under- 


writing Agency, Greenville; W. N. Kohr, 
Steger. 
Coml. Union—E. ™, Spencer, Marseilles. 


Citizens, Mo.—G. Richardson, Ells- 
worth; C. E. Seen Birds; McKernon & 
Hay, Shawneetown. 

Connecticut—D. <A. Nichalson, Mar- 
seilles. 

Dubuque—E. A. Rice, Litchfield; G. W. 
Riess, Red Bud 


Fire Assn.—Ronalds & Dodd, Eldorado; 
Mrs. E. B. — Equality; L. A. 
Stiles, Robinso 


Ger. All. Crabb & ea Decatur. 

Ger. Amer., N. Y.—D. M. Rundle, Flat 
Rock; Otto Kepp, Neoga; G. E. Walsh, 
Cardiff; G. A. Ost, Diamond Lake; G. M. 
Neice, St. ‘Augustine; Casper & Sam Blim- 
ling, Concord; Preston Sanders, Pawnee. 

Ga. Home—F. H. Plagge, Barrington; 


W. H. Zimmerman, Carterville; Henry 
Ganey, Chicago. 
Glens Falls—_F, Gieseking, Altamont; 
W. Rogers, Cambridge; J. Jones, 


Delavan; J. P. Beckman, Golden; Mrs. M. 
Cc. Stephens, Knoxville; Martin Bros., 
Manlius; C. C. Hatfield, New Baden. 

Girard—Albert Giddings, Danville. 

Hanover—W. R. McClintock, Carmi; 
Ernest. Schultz, Chicago; 
horn, Grant Park; C. T. Coe & Co., Hins- 
dale; C. J. Gose, Kinderhook. 

Hartford Fire—Copper & Graves, or 
genta; J. T. Toohey, Strawn; Miss S. A. 
Hathaway, Ridge Farm; G. N. Davison, 
Allerton; W. Fullmer, New Athens; 
W. O. Ford, Dawson; C. W. Johnson and 
F. J. Ray, Chicago. 

Louisville—M. J. Mason, Benton. 

Monongahela—J. M. Henricks, Aurora. 

7. ae R. Mueller, Chicago. 

N. B. & M., Eng.—J. L. Harden, Lon- 
don Mills; Christian Andres, Tinley Park; 
Sara A. Hathaway, Ridge Farm; G. N. 
Davison, Allerton. 

, Nor. Union—W. H. Reedy, Blooming- 
on. 

New Hampshire—E. L. Benson, Galva. 

Orient—C. O. Ellis, Grayville; s. 
Watterson, Chicago; J. M. Street, Chi- 
cago Heights. 

Palatine—R. M. Humphrey, Chicago 
(Hyde Park). 

Pittsburgh—Frank Fisher, Alton. 

Phoenix, Ct.—Lees & Metheney, Pana; 
Geason & Geason, Harve 

Rhode Island—cC, N. Stoll, Joliet. 

Royal—William Georger, New Baden. 

St. Louis—Frank Lockett, McLeans- 
boro; G. B. Walker, Robinson. 

Spring Garden—E. A. Rice, Litchfield. 

Aetna—May Gunderson and Peter Ther- 
sen, Chicago; Sophie R. Bodenstab, Austin. 

American, J. H. Dunlap, Savoy; 


Charles Ray- 


Pepper & ‘Lane, Ashmore; J. G. Reed, 
Lafayette. 
Buffalo Coml.—E. H. Gaffney, Dixon. 


Boston—J. G. Oldham, Urbana. 
Connecticut—Gardner, Nine & Gardner, 
Bloomington; J. M. Akin, Oquawka; C. 
. Yeck, Roanoke; J. T. Salm, Jr., Nauvoo. 
Cent. Natl.—J. H. Schwab, Bement. 
Citizens, Mo.—W. G. Rayburn, Bloom- 
ington; H. F. Velde, Peoria. 
inienity Und.— Walter Nebgen, Belle- 
te zeae, Pa.—W. H. Doolittle, Blue Is- 
‘Gene Falls—O. M. Robison, Chrisman. 
Ga. Home—J. H. O’Brien, Lemont. 
Ger. All.—C. L. Dexter, Lexington. 
Germania—E. E. Anderson, Albion. 
Hanover—P. D. Morton, Ohio; G. L. 


Parks, Oregon. 
Krick, Chicago. 


SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 





. 
EGTAGLISHED 25 YEARS, 


CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 


159 LA SALLE STREET 
CHICAGO 


L & L. & G, Eng.—w. G. Fullmer, 


New Athens, 
Milw. Ger.—O. J. Nelson, Morris; G. W. 
Moschel, Morton; P. A. leson, Ottawa; 


B. A. Johnson, Kewanee; Jesse Dimond, 
Rockford; D. J. Spencer, Streator; W. R. 
McGinnis, Dixon; G. H. Rose, Canton. 
Monongahela—H. R. Armour, Alton 


Milw. Mech—cC. W. Heideklang, De 
Kalb; E. A. Rice, Litchfield. 
Natl Union—J. H. Murdey, Chenoa; 


Levi Thompson, Gilman; Samuel Mather, 
Naperville; Champion & Sons, Madison; 
White & White, Hillsboro. 
Pittsburg Und.—S. V. Aikman, Marion; 
I. H. Johnson, Bloomington; T. J. Muller, 
Peoria; A. J. Davis, Alton. 
N. W. Natl. —Martin Lohman, Pekin; 
William Gullett, Mt. Carmel; A. H. Duff, 
Clay City; J. M. Lancaster, Bement. _ 
Orient—J. H. McFadden, Fairbu E. 
R. Spencer, Marseilles; Mighell & Riddle, 
Aurora. 


Pruss. Natl—Rosebrough & Wilton, 
Charleston. 

Pennsylvania—John Theivagt, Arenz- 
ville; J. F. Schmidt, Chicago; Ronalds & 


Dodd, Eldorado; O. A. Wedler, 


Rockford; 
H. S. Dobler, Warren. 


Wisconsin Agency Appointments 


Caledonian—J. P. O’Malley, Bayfield. 
Cent. Natl—E. J. Walthers, Appleton. 
City of N. Y.—C. R. Chipman, Lodi. 
Consolidated—C. D. Cleveland, Neenah; 
R. M. Wilson, Green Bay; D. E. Vaughn, 


Appleton; M. A. _DeGraff, Plymouth; F. 
» a Morrow, Ocon 
Ger. Amer.—E. o Pelkey, Coleman. 


Hartford—wW. F. Gibson, Sheboygan; 8S. 
O. Terkelson, Manitowoc; A. Louise Foote, 
Ripon; W. E. French, Racine; F. J. Wil- 
liams, Spring Lake; C. E. Desmond, Niag- 


ara; W. H. Fields, Plainfield; A. W. An- 
gg New London; C. W. Hayes, Boyce- 
ville. 


Home—S. O. Terkelson, Manitowoc. 

Natl. Lumber—J. F. Ross, Schofield. 

N. W. F. & M.—E. G. Penhallagon, Min- 
eral Point; Jacob Karemann, Jr., Platte- 
ville; C. A. Gault, Beloit; C. P. Beers, 
Janesville; O. L. Olson, Stoughton; Silas 
Hayner, Janesville. 

N. W. Natl—P. C. Amundson, Amery. 

Orient—J. H. Walker, Hudson; Mrs. H. 


N. Randall, Hudson; A. Myers, Stanley. 
Peoples Natl.—F. G. Rossman, Merrill. 
Prov. Wash.—F. R. Hughes, Chippewa 


Falls. 
Queen—C. E. Sanbom, Kenosha; W. E. 
French, Racine. 


ILLINOIS NOTES 


E. R. Spencer has purchased the Mont- 
gomery & Ebersol agency at Marseilles, 
Til. 


Albert Grinton has taken over the 
agency of the late S. S. Tyler at Joliet, 
Til. 


D. H. Durham of Kankakee, Ill, a well- 
known local agent and president of the 
local board there, suffered a stroke of 
paralysis last week. 





WISCONSIN NOTES 
O. J. Hawkins has purchased the Amos 
McKenny agency at Osseo, Wis., and 
added it to his own. 
Ewald Stiehm of Johnson Creek, Wis., 
has sold his insurance agency and real 


Stiehm. 


The German Farmers’ Mutual has paid 
its second dividend to its policyholders. 
The second payment amounted to $50,000 
or 30 percent, and the first one, which 
was recently made, amounted to 20 per- 
cent. 

Insurance Patrol No. 2 at Milwaukee 
killed a man in Milwaukee last Monday. 
It is claimed that the man, who was rid- 
ing a motor cycle, attempted to cut in 
ahead of the horses when his machine 
skidded and threw him and the patrol 
wagon ran over him. 

A special committee to devise a plan for 
insuring the school buildings of Milwau- 
kee, Wis., against fire loss was appointed 
recently at a meeting of the Milwaukee 
school board. The schools, which are 
estimated to be worth $3,000,000, are at 
present in no way insured. The commit- 
tee consists of Directors Augustyn, Berger 
and Pieplow. 


SVEA 


FIRE AND LIFE INSURANCE CO., Ltd. 





Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indiana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


United States Manager 





100 William Street, NEW YORE 





estate business to his brother, William ; 


IOWA AND THE NORTHWEST 


MEMBERSHIP CAMPAIGN IS ON 











Executive Committee of Iowa Asso- 
ciation of Local Agents to Visit 
Muscatine Aug. 16-17 





There will be no let up in the cru- 
sade started by the Iowa Local Agents 
Association for an increased member- 





“The sinking fund will not be in condi- 
tion for ten years and at that the $50,- 
000 then on hand would not even re- 
build a single school house in the city.” 





Busy Adjusting Losses 
State and special agents of the vari- 
ous fire companies represented in Min- 
nesota, Wisconsin and the Dakotas are 
being kept so busy adjusting losses 


| that they have almost no time for their 


; other 


ship. Plans for visits to several of the | 


leading Iowa cities in the interests of 
the association have been made and 
President Wayland Ballard announces 
that the executive committee will visit 
Muscatine Aug. 16 and 17. It is ex- 
pected that in this way it will be pos- 
sible to work up an increased interest 
in the legislation for which the insur- 
ance agents are going to fight when 
the assembly convenes next January. 
Speaking of the present movement 
for the reduction of agents’ commis- 
sions, Mr. Ballard expresses the be- 
lief that there will be no opposition to 
it among agents of the better class if 
the movement extends to Iowa. He 
thinks it likely, however, that the com- 
ing legislature will place commissions 
under the control of a state bureau. 





Increases Credits for Coinsurance 

A. G. Beeson, publisher of rates in 
Nebraska, has issued a special supple- 
ment of advisory rules showing esti- 
mates of the relative value of the re- 
duced rate contribution clause under 





specific form policy, .superseding the | 


reduced rate average clause. On 80 
percent coinsurance, for example, a 25 
percent reduction has been made on 
brick buildings, instead of 15 percent 


as heretofore, and 15 percent reduc- | 
tion, instead of 10 percent, on the con- | 


tents of brick buildings; and in frame 
or similar class of constructed build- 
ings, or contents, 10 percent reduc- 
tion, instead of none. These apply to 


Omaha and other cities having high | 


class municipal fire protection. 





To Carrw Its Own Insurance 

The long standing row as to what 
the Des Moines school board should 
do with its insurance on fifty-six build- 
ings has been settled and the insur- 
ance men have lost their fight. The 
board voted to carry its own insurance. 
The board voted to set aside $5,000 
each year until a fund of $50,000 is 
created. The present policies will not 
be renewed when they expire. For 


; many months there has been an argu- 
|; ment as to whether the board should 


continue to pay $3,000 per .year pre- 
miums and the outcome was not un- 


| expected. 


It is considered probable that in- 
junction proceedings will be started in 
the courts at Des Moines to stop the 
school board from cutting out insur- 
ance companies and carrying its own 
risks. Geo. Delmege, president of 
the Century Fire of Des Moines, 
clares that he has heard 
that effect. 

“The action of the school board is 
poor business policy to say the least 
and from what I can learn it will be 
tested in the courts,” Mr. Delmege says. 


rumors to 





work. Owing to the prolonged 
drouth there has been an unusual num- 
ber of fires throughout the northwest 
during the past two months. These 
are not confined to any specific class 
of buildings or any particular locality, 
the large cities where there is adequate 
fire protection as well as the country 
districts suffering heavily. 





Minnesota Agency Appointments 
Teutonia—G. H. Rustad, Moorhead. 
Shawnee—Smith Bros., Brainerd. 
Spring Garden—H. B. Kamp, Richmond; 

John Blomquist, St. Paul 


Sun, Eng.—P. D. Stratton, Granite 
Falls. 

Teutonia, La.—J. Thoburn, Duluth; H. 
M. Lewis, Red Wing. 

United Amer.—S. M. Pearson, Afton; B. 
J. Shimota, Veseli; J. C. Kettner, St. 
Peter; J. M. Drozda, Lonsdale 

Westchester—Marsh & McLennan, Min- 
neapolis; Weiss, Mosher & Grove, Zum- 
brota. 

Western, Pa.—T. P. Mackin, Minneapo- 
lis. 

Wmsbureh City—F. H. Norden and C. 


L. Strom, Minneapolis. 
Calumet—Femrite & Hagen, 
Camden—Martin & Geisen, St. 


Crookston. 
Paul. 


Coml. Union—Morin & Ransom, Albert 
Lea, 

Connecticut—A. E. Rietz, Farmington. 

Equitable—J. A. Foster, Faribault 

Hanover—S. G. Latta, Crosby. 

Hartford—A. 8S. Persen, Appleton; C. 


| G. Peterson, Barrett; J. H. Lingren, Bru- 
no; A. Orlebeke, Clara City; C. B. Juelson, 
Gemmell. 

London—A. J. Johnson, Albert Lea. 

Lon. & Lan.—E. J. Bestick, Detroit 

Mich, Coml.—J. Lade, Fosston. 

Mich. F. & M.—Femrite & Hagen, 
Crookston; O. J. Parker, Le Sueur; C. H. 
Webber, Austin. 

National Ct.—H. W. Marsh and F. T. 
Head, Minneapolis. 

Newark—Morin & Ransom, Albert Lea, 

N. B. & M.—O. M. Lofgren, Brandon. 

N. W. Natl.—G. R. Taylor, Farmington 

Norw. Union, Eng.—W. E. Parker and 
G. E. Harris, Wadena. 

Palatine—Baudler Bros., Austin 

Royal, Eng.—O. G. Ulland, Detroit: W. 
E. Parker and G. E. Harris, Wadena 

Security, Ct.—Jacoh Geib, Gaylord 

Spring Garden—J. D. Haraden, Park 
Rapids: T. A. Bailey, Pipestone. 

Standard, Ct.—W. C. Leach, Minneapo- 
lis; J. J. Watson, St. Paul. 


de- | 


| Succe ssful with the 


IOWA NOTES 
The Indiana & Ohio Live Stock has ap- 
pointed W. B. Elliott of Marshalltown 


Iowa, as its representative in that terri- 
tory. 

Companies for which Otis P. Higdon 
formerly acted as agent at Ottumwa, Ia., 
have been transferred to the Campbell- 
Wellman-Keot Co., a newly organized cor- 
poration in which Mr. Higdon is inter- 


ested. 


Numerous rains throughout Iowa have 


materially diminished the danger from 
fires caused by the drouth. Many fire 
losses were paid on farm property as 
well as in cities. Sparks from locomo- 
tives caused great fire loss in northern 
Iowa. 

An attempt was made by incendiaries 
to destroy the L. M. Crosley drug store 
at Jewell, Ia., and on two different nights 
the store was discovered ablaze. On both 


occasions the flames were discovered with 
nominal loss. An incendiary was more 
home of Justice Liv- 





Do you want 
to represent a 


Life Insurance Company 











Canada. Earn Over 7% 


ments. 








that is writing the Largest Business of Any Company in 


Combined Death and Expense Rate is 1.45%. 
Have been doing business for 17 years. 


Pay Liberal Commissions to Good Men. 


Net Interest on Their Invest- 














WE WANT GOOD MEN—IF INTERESTED WRITE 


M. N. HATCHER, state Agent, Fargo, N. Dak. 


GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 
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ingston, near Des Moines, 
burned to the ground. 


Edward Welsh has been placed under 
arrest at Keokuk, Ia., charged with hav- 
ing set fire three times in one week to 
the residence in which his second wife 
was living. Kerosene-soaked rags were 
found in each instance, and Welsh was 
finally placed under arrest. Insanity is 
his defense. 

The plant of the Corn Belt Packing 
Company, near Fort Dodge, Ia. was de- 
stroyed by fire with a loss of $100,000. 
This was the second time that the plant 
has been burned out, and it had been in 
operation but a couple of days when the 
second fire occurred. It is so far from the 
pred that it has no adequate fire protec- 
tion. 


which was 





MINNESOTA NOTES 


Gross & Mantheny get the sole agency 
of the Newark Fire at Minneapolis. 

In a recently issued bulletin the agri- 
cultural department of the University of 
Minnesota suggests that in view of the 
experience of the present season it would 
be wise for the farmers of the state to 
take out some kind of insurance against 
drouth as well as against fire, hail and 
cyclone. 

Criticism has been made of the form of 
policy covering the plant of Swift & Co., 
at St. Paul, Minn. The form excludes 
foundations which would reduce the credit 
for coinsurance one-half, and the insur- 
able value is not given as a fixed amount, 
which is required by the state law. The 
average clause which is made to apply to 
the building, P-3, should not apply to 
buildings, as they should be written spe- 
cifically or blanketed with the 90 percent 
coinsurance clause. 


NEBRASKA NOTES 


Frank M. Cook has purchased the 
agency of D. S. Jackson at Nebraska 
City, Mo. 

The Northwestern railroad sustained a 
heavy fire loss at Chadron, Neb., the night 
of August 2, when both the old and new 
roundhouses of the company were burned, 
sixteen engines were ruined, and other 
property was destroyed, all to the value 
of $500,000. 


The agency formerly conducted by D. 





S. Jackson at Nebraska City, Neb., has 
been sold to Frank N. Cook. The New 
Hampshire, Westchester, Milwaukee Me- 


chanics, Security, Prussian National, 
Rochester German, Farmers’ and North- 
western National are represented in the 
agency. 





W. A. FPraser, the adjuster at Calgary, 
Alberta, has returned to Vancouver, B. C., 
which he thinks is the salt of the earth. 
= will continue his adjustment work 
there. 





Under a ruling by Acting Insurance 
Commissioner Done of Utah interinsur- 
ance concerns can only enter that state 
as associations of underwriters, as such 
come under the same restrictions as reg- 
ular insurance companies. The point was 
raised by the attorneys for the Retail 
Hardware Underwriters of Palo Alto, Cal., 
and it is expected that they will contest 
the ruling. 





The Louisiana insurance department 
announces that the fire insurance agencies 
are now allowed to use the standard type- 
writer form of fire insurance policy. 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 
On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 





Our Cook County Inspection 
Service is proving effective 
and satisfactory to the com- 
panies receiving it. 


Why not yours? 


NATIONAL INSPECTION 
COMPANY 


184 La Salle Street CHICAGO 





MISSOURI AND SOUTHWEST 


MADE BROKERS COME ACROSS 


Superintendent Blake warned Real Es- 
tate Men to Secure Licenses to 
Do Insurance Business 














Insurance brokers in St. Louis and 
Kansas City are considerably gratified 
at the action of Superintendent Blake 
of Missouri in making an effort to 
round up all real estate agents who are 
doing an insurance brokerage business 
without license from the insurance de- 
partment. 

Legitimate brokers have complained 
that their revenues were greatlv cut 
into by the indiscriminate brokerage 
business done by unauthorized persons. 
They do not object to others writing 
the business, but they feel that brokers 
listed with the department should not 
be forced to pay $10 per year while a 
lot of outside agents got the business 
without payment of the fee. 

Recently the Missouri department 
sent out circular letters to real estate 
agents throughout the state asking 
them to take out an insurance broker’s 
license if they were brokering insur- 
ance for any property other than their 
own. The real estate agents resented 
the matter and the president of the St. 
Louis Real Estate Exchange in St. 
Louis recently made a statement to 
the effect that all real estate men who 
were doing brokerage business were 
holding a license. 

There are about 400 real estate 
agents in St. Louis. A large number 
of them heeded Mr. Blake’s notice and 
secured licenses paying the $10 fee. 





May Test Tax Law 

Nearly 1,000 corporations doing busi- 
ness in Arkansas are delinquent in the 
payment of their franchise tax, the pen- 
alty for which is $50 per month for 
every month the tax remains unpaid or 
forfeiture of the corporation’s right to 
do business. The tax is due July 1, 
and ranges from $50 to $200, being 
ag on the amount of authorized cap- 
ital. 

Among the corporations that have 
not paid are the Hartford Fire Insur- 
ance Company, and a number of large 
public service corporations, including 
the Western Union Telegraph Com- 
pany, which leads to the belief in some 
quarters the constitutionality of the law 
creating this tax will be attacked in 
the courts. It will be remembered that 
the Wingo act, requiring corporations 
entering the state for the first time to 
pay large fees based on their authorized 





WaANnNnNTED 
Position in the field, or in office with field 
position in view, by young man; 28, grad- 
uate lawyer; some experience adjusting 
losses; 3 years experience as local agent 
in Mo. town of 4000. Best of reference. 
Salary no object till worth is proven. 
69-R., The Western Underwriter 





ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 William St., New York 


UBERTO C. CROSBY, 


RICHARD D. HARVEY 
General Manager 


Assistant General Manager 
BIS EEE NE IEE EAL SLE ET 


ORGANIZED 1809 


The North British and Mercantile Ins. Co. 


Losses Paid, over $165,000,000 


WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J. LITTLEJOHN, Manager; © GEO. H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866 


NATIONAL 


Fire Insurance Co. of Hartford, Conn. 


Capital Stock, all Cash............ (PeNAAUENRERUAU CRS aeees SERRE ORRRIataseedeees $1,000,000.00 
Reserve for Reinsurance 4,685,577.2 











JAMES NICHOLS, President 


H. A. SMITH, Vice-President 
B. R. STILLMAN, Secretary 


Organized Nov. 27, 1871 








LptRd edd ROOCU16Sb6Cb16Sd500060060666050006080425006000000 O08 ,685. 28 
i ii CE PCE, oo. carcccecedetecccceseccecdsesetcesoonceossosseroes 502,835.96 
spertal Reserve for all Contingent Liabilities. ............0ccceececcccccccnececceeeceees 300,000.00 
et Surplus over Capital and all Liabilities... ..........cceeeecc cece cece eeeeeceeeeeeeee 2,840.294.01 
RN, SE , p wakeddedsdnsehadseeseeeensedaeastesnncesseeoen $9,328,707.00 

Garglus to Polleghelbers....cccccccccccccccccccccccccccccccccccscccccccccovecsccccece 3,840,294.01 


Western Department, Chicago, Illinois 
Geo. W. Blossom, Asst. Gen. Agt. Chas. Richardson, 2d Asst. Gen. Agt. 


GEORGIA HOM-E 


INSURANCE COMPANY OF COLUMBUS, GA., (Chartered 1859.) 


Fred S. James, Gen. Agt. 





Cash Capital............ sosisoicessaciacbusidiaacskanaaeeeee 
ee 
Surplus to Policy-Holders........--sssseee+ eeceeees 492,437 


Western Department, 159 La Salle St., Chicago 
Sherwood D. Andrus, General Agent 





Incorporated 1833 


British America Assurance 


HEAD OFFICE - TORONTO, CANADA 
United States Branch, Ist January, 1910 


Co. 


PN i6bss ceatennceeneeseadanaen ood sakebwene wk $1,556,740.94 
rer rrr etre ict teeta rmawiewee 902,438.61 
DR ndath eda dsds Chawheedan namie phi wwii ease a 654,302.33 


HON. GEORGE A. COX, President W. R. BROCK and JOHN HOSKIN, K.C., LL. D., Vice-Presidents 
Manager 


W. B. MEIKLE, Gen’! 





Organized 1862 Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1910 
Assets, $4,765,101.95 Liabilities, $2,512,507.48 Net Surplus, $1,252,594.47 


Western Department, 184 La Salle St., Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 





QU EEN 


INS. CO. OF AMERICA 


NEW YORK 





WESTERN DEPARTMENT 


CHICAGO 
P. D. McGREGOR, : = «= 
A.R. MONROE, - - 





Manager 
Assistant Manager 


Statement January |, 1910 





TOTAL ASSETS ae, ae foe $8,622,543.09 
Unearned Premiums -_ - $3,802,444.95 
Unpaid Losses - - =-- 379,074.04 
Other Liabilities - - = 161,279.02 
Capital Stock - - - 1,000,000.00 
NET SURPLUS - 3,279,745.08 





$8,622,543.09 $8,622,543.09 


SURPLUS TO POLICY-HOLDERS, $4,279,745.08 
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capital, was declared unconstitutional 
by the United States Supreme court on 
the ground that the state could not tax 
property held in another state. 


RETAILERS TO HAVE COMPANY 





Oklahoma Concern, with $250,000 Pro- 
posed Capital and Equal Surplus 
Organized by Merchants 


The preliminary organization of the 
Oklahoma Retailer’s Fire Insurance 
Company was completed Aug. 4, by the 
election of Seymore C. Heyman, of the 
Hub Clothing Company of Oklahoma 
City, as president and W. U. Daugh- 
drill, secretary-treasurer. 

The charter issued to the Oklahoma 
Retailers Fire calls for a capitalization 
of $250,000, with $250,000 _ surplus. 
There is to be no peddling of the stock, 
the entire amount to be subscribed fur 
by members of the Oklahoma Retail- 
er’s Association. The announcement 
is made that the company will com- 
mence writing business on Jan. 1, 1911. 
In speaking of the company Mr. Hey- 
man said: 

The retailers of Oklahoma are contribu- 
ting approximately $1,500,000 annually to 
the eighty-one foreign fire insurance com- 
panies now doing business in Oklahoma. 
With that income, with a minimized 
expense, is it not fair to presume that 
the Retail Association, as a state unit, 
can carry their own insurance? Observa- 
tion and experience shows beyond contra- 
diction that the Retail Association can do 
this, and, while some people express the 
opinion that the merchants should support 
and patronize home companies, I fail to 
observe in what particular a home com- 
pany is in any better shape to carry our 
risks than the Retailer’s Fire will be to 
carry their own risks. If it is found that 
the Retailer’s Fire can, at a later day, 


“branch out and assume other risks, it 


will be done unquestionably. This will 
not be a company of “get-rich-quick” pro- 
motion and every character of grafting 
will be eliminated from the beginning. 


COMMENT AS TO KANSAS LAW 


Local Agent R. P. Cravens Makes 
Some Observations on the Meas- 
ure and Its Results 


Salina, Kan., August 5—To the Edi- 
tor.—I have read with interest the ob- 
jection of a socalled “leading state 
agent” on the effect of the Kansas rate 
law as published in your issue of July 
28. 

I note his statement, that premiums 
have fallen off in several of the large 
agencies. If this is true and I pre- 
sume it is, it does not by any means 
follow that the change in rates is en- 
tirely responsible for it, as in my judg- 
ment the insurance business in Kan- 
sas this year is below last year’s vol- 
ume. 

I am of opinion that at the same 
rates, there would be a falling off in 
premiums this year. Besides, if less 
premiums were collected on the same 
volume of business it would not nec- 
essarily follow that the law is not a 
good one, as it was not the intention 
of the law to raise rates. As to the 
dwelling exposure charge having been 
eliminated, I desire to state that this 


. Was done prior to the passage of the 


law, so that no criticism of the law lies 
in this respect. 

The law has stopped rate cutting 
and will evidently prove entirely satis- 
factory to both the companies and the 
public, provided the politicians are not 
permitted to nullify its objects. 

Politics is really the one weak spot 
in this law, but the idea suggested by 
State Senator Travis to create a com- 
mission to carry out its provisions 
will save it. By all means take it out 
of politics. 

A demagogue governor or superin- 
tendent of insurance, playing to the 
galleries; or the same kind of a candi- 
date for these offices can do great in- 
jury in a short space of time. Of 
course such a thing can hardly be pos- 
sible in Kansas, but just to make as- 
surance doubly sure, get this law away 
from the blight of the politicians, from 
whom good Lord deliver us. 

A state commission composed of in- 
surance men of ability might be of in- 





estimable benefit to the state of Kan- 
sas, as an object lesson in showing 
the difference between politics and 
common sense and common honesty. 
Yours truly, 
R. P. CRAVENS. 


EASTERN KANSAS COMMENTS 


Many Agents Do No Soliciting, But 
Take What Business is Thrust 
Upon Them 


Humboldt, Kan., Aug. 8—(Special 
Correspondence)—Among the better 
agents in many towns in the central 
eastern section of Kansas there seems 
to be a general feeling of satisfaction 
with the operation of the rating law. 
As the agents become more familiar 
with it there is less inclination to criti- 
cize the insurance department for fre- 
quent changes, etc. The feeling is that 
Mr. Barnes and his force are doing 
the best they can. 

There is no evidence of rebating nor 
of any inclination to evade the spirit 
of the law. In very few of these towns 
is it found that there has been any no- 
ticeable decrease in the number of 
agents, as is true of some other sec- 
tions of the state; and there are many 
alleged agents who would succeed 
much better as harvest hands than as 
accredited representatives of million 
dollar corporations. Many of them 
have only a company or two and 
through some one’s friendship are able 
to get enough business to pay office 
or shop rent, which provides them 
with a place to loaf and transact a little 
land business, write a few abstracts or 
shoe a horse. Nine out of ten agents— 
very probably a greater percentage 
than this—will say that they do no 
soliciting, but take just what business 
is “thrust upon them.” 

Business generally is very dull, and 
there are complaints about the falling 
off in premiums. Farmers mutuals, 
especially the Farmers’ Alliance and 
the Mennonite Mutual, are very strong 
and they do a big volume of business, 
but there are a few stock companies 
that handle a small share of the coun- 
try lines. 

But little attention is paid to fire 
prevention in these towns, but there 
are fire limits in all of them. Class 
mutuals get a good share of the special 
hazards. 





Resigns Monongahela 
Edgar M. Davis of St. Louis has re- 
signed the general agency of the Mo- 
nongahela for Missouri and the local 
agency for St. Louis. 


Missouri Delegates Appointed 

Sam. D. Capen, president of the 
Missouri Association of Local Fire In- 
surance Agents, last week appointed 
the following delegates from Missouri 
to the convention of the National as- 
sociation in Chicago; Chris J. Kehoe. 
St. Louis; Howard E. Gray, Joplin; 
Cliff C. Jones, Kansas City; John W. 
Brown, St. Joseph; E. M. Robinson, 
Poplar Bluff. 





Propose a New Company 
There is talk of a new fire insurance 
company being organized at Emporia, 
Kan. Those interested are casting 
about for an underwriter. 





Cut on Cooperage Line 

One of the salaried local offices in 
St. Louis, captured the St. Louis Coop- 
erage Company line. In its own com- 
pany, the office placed a large line at 
88 cents. The rest of the line was 
brokered to other agencies at 55 cents. 

The company involved started an 
investigation and found that the line 
was being placed by a broker doing 
business with its St. Louis office, and 
that he had given it a considerable line 
at the regular rate. He was, however, 
placing the remainder of the line at a 
cut rate in other companies. The com- 
pany holds that it had nothing to do 





with this, it being the action of the 
broker, but in order to help clear up 
the situation it ordered its line can- 
celed. 





Arkansas Agency Appointments 

Conn.—C. F. Renner and §S. E. Wil- 
liamson, Springdale. 

Citizens, Ark.—W. A. Ragan, Clarks- 
ville; . M. Johnson, Heber. 
Coml. Union—Arnold, Raines & Co., 


. Union, N. Y.—Arnold, Raines & 
Co., Little Rock. 

Ger. Amer., N. Y.—R. R. Wright, Gar- 
land. 

Georgia Home—I. B. Williams, Rison; 
W. F. Bridewell and H. L. Toland, Ash- 
down. 

Mechanics & Traders—Mrs, B. F. Swett, 
Eureka Springs. 

Springfield—J. T. Long, Argenta; R. M. 
Holleman, Curdon. 

Atlas, Ia.—W. E. Cox, Lit..e Rock. 

Coml. Union—J. L. Center, Waldron, 

Citizens, Ark.—H. B. Potts and J. I. 
Owens, Plainview. 

Fid.- Phenix—A. Rose, Texarkana; J. E. 
Devlin and W. F. Blocker, Ft. Smith; 

Dail, Ravenden. 

— of Pa.—Barron & Lilly, Blythe- 
ville. 

L & L., & G—H. S. Kennedy, Little 
Rock; C. M. Erganbright, Judsonia; J. A. 
Tufts, Earle. 

Mil. Méch.—B. Steil and T. H. Simms, 
Jr., Little Rock. 

Peoples Natl.—Barron & Lilly, Blythe- 
ville Royal—J. L. Center, Waldron. 

St. Paul—E. B. Grady, Nettleton; J. H. 
Pyeatt, Prairie Grove. 

Washington—Geo. B. Moore, Pine Bluff. 

Rochester—Bishop « Hughes, Little 
Rock. 

Citizens, Ark.—V. V. Hellums, Morril- 
on 


Firemans Fund—Miss E. H. Clark and 
M. D. Daggett, Marianna. 

Hartford—S. E. West, Lavaca. 

Home, N. Y.—S. E. West, Lavaca. 

L. & L. & G.—B. A. Fletcher and J. H. 
Dale, Augusta. 

Pennsylvania—H. V. George and J. P. 
Norman, Ola: R. M. Lobe, Gentry. 

Phoenix, Ct.—W. P. Mills, Marshall; Ed 
Mays, Leslie; N. C. Johnson and A. L. Fix, 
Heber. 

Atlas, Eng.—B. and C. Hoffman and G. 
P. Gray, Ft. Smith. 

Hartford—W. H. Laney, Marvell. 

Monongahela—R. H. Fetty, 
Springs. 

Peoples Natl.—H. D. 
J. W. Allen, DeWitt 

State of Pa—L. H. 
A. Bunch, Harrison. 

Old Colony—B. C. Powell, Camden. 

Queen, Ark.—F. G. Richardson, Heber; 
J. A. Gurley, Little Rock; M. L. Martin, 
Ola. 

Springfield—H. C. Hawkins, Lamar, Wil- 
liam and F. C. Jenkins, Eureka Springs; 
B. B. Sanders, Decatur; W. W. Shaver, 
Wynn. 

St. Louis—J. W. Allen, DeWitt. 

Union, Phila.—C. R. Craig, Bentonville. 


ARKANSAS NOTES 

John Henry Allen, formerly a_ local 
agent at Carlisle, Ark., has removed his 
agency to Little Rock and will open up an 
office there. 

Frank L. Mallory of De Queen, Ark., 
has been appointed agent for the Sun of 
London, Commercial Union Fire and Ger- 
man American, 

The agency of the State of Pennsyl- 
vania at Harrison, Ark., has been placed 
with Schweitzer & Bunch. Mr. Bunch is 
also United States land agent at that 
place. 

The sand house of the Central Coal & 
Coke Company at Hartford, Ark., was 
destroyed by fire last Friday morning. 
Much valuable machinery was damaged 
and the loss will be heavy. The mine has 
been idle since April 1 on account of the 
strike, and the company officials believe 





Eureka 
Glass, Harrison; 


Schweitzer and J. 








that the fire was incendiary, although 
two men were on guard at the time 

Two of the most prominent agencies at 
Marianna, Ark., have been consolidated. 
The agencies of W. L. Suggs & Co. and 
Thomas P. Foster & Co. have been com- 
bined under the name of Foster-Suggs-Fry 
Company. The firm is composed of W. L. 
Suggs, J. E. Fry ahd T. P. Foster. 

John P. Streepey, receiver for the Home 
Fire of Little Rock, last week filed a 
report of the conditions of the company’s 
affairs and asked that his bond be changed 
from a surety company bond to a personal 
one. The schedule of the company’s finan- 
ces showed a balance of only $13.81. 

Ernest Sasser, a 1l17-year-old boy of 
Jonesboro, Ark., has been arrested on a 
charge of arson, the charge growing out 
of numerous attempts at burning box cars 
in the local yards. He is said to have 
confessed to setting fire to railroad cars 
and some negro shacks in the outskirts 


The Concordia Fire of Milwaukee was 
formally admitted to Arkansas last Sat- 
urday, Allen H. Dixon of Little Rock be- 
ing appointed agent for service. The 
company filed its bond and was granted a 
license several weeks ago. Thos. H. 
Simms, Jr., and T. 8S. Shannon of the 
Arkansas Savings Bank, which will form- 
ally open for business about Sept. 1, will 
be the Little Rock agents. 

Several Little Rock agents are leaving 
this week for extended trips. George 
Spencer of Adams & Boyle & Coats, de- 
parts for Stratford-on-Avon, England, 
and Carl Fleming of the same firm leaves 
for Windsor, Ill; M. V. Sibeck of the 
Southland Insurance Company, starts for 
Canada; R. W. Newell and F. J. Schmutz 
of the Mercantile Insurance Agency de- 
part of New York, and E. E. Raines of 
Arnold, Raines & Co. goes to Chicago. 


KANSAS NOTES 


A. O. Justice has taken the St. Paul at 
Osage City. 

H. H. Grant has retired from the agency 
of Bryan.& Grant at Paola, Kan. . we 
Bryan having purchased his interests. 

Cc. B. Draper, an agent at Osage City, 
died recently. The Continental, which was 
in his offite, goes to J. E. Jones & Bro. 

The MacCormack & Friend agency at 
Horton, Kan., has been transferred to 
Friend & Cook. Mr. MacCormack retiring. 

J. B. Wilson has retired from the firm 
of Charlton & Wilson at Lawrence, Kan., 
and EB. L. Chariton will continue the 
agency alone. 

E. H. Fast has opened an agency at 
Burlingame, Kan., and has taken the 
supplies of the Freeholders and the West- 
chester. 








MISSOURI NOTES 


Oscar R. Witte & Co. of St. Louis, were 
last week appointed sole resident agents 
for the State Fire of Omaha, Neb., suc- 
ceeding J. E. Lawton & Son. 

Paul Robyn of the Insurance Agency 
Company returned last week from an 
extended trip in California. Mr. Robyn is 
interested in a large orange grove near 
Pasadena. W. D. Hemenway, also one of 
the officers of the Insurance Agency Com- 
pany, left for Asbury Park, N. J., last 
week to spend his annual vacation there. 





OKLAHOMA NOTES 


William Harry Montgomery, formerly 
of Clayton, N. J., has opened an insurance 
agency at Oklahoma City, Okla. He has 
several companies in his agency and will 


maintain offices at 318 North Hudson 
street. He will also practice law. 
R. M. Messick, an insurance stock 


salesman, has filed suit in the superior 
court at Oklahoma City against the West- 
ern National Fire of Oklahoma City to 
recover $1,625, which he alleges to be due 
him as commissions on stock sold for the 
company, and which the officers of the 
company have refused to pay 











INCORPORATED i854 


Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 


-—— = ee 


WHILDEN & HANCOCK, Managing Underwriters 
105 William 8t., New York 











INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA : 


J. HENRY SCATTERGOOD, Pres. 


M. F. GRIM, General Agent, 


M. JOS. NOWLAN, Ast Vice-Pres. 


E. R. DANNELS, Sec’y 


Ohio, Kentucky and Southern Michigan, 33 North High 
Street, Columbus, Ohio. 


MONTGOMERY & FUNKHOUSER, Gen. Agts. 


Illinois, Iowa, Missouri, Indiana, Wisconsin, 
Minnesota and Upper Michigan, 169 LaSalle 
Street, Chicago. 
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SHAW, LETTER WRITER 

More than the lettergram, the telepost 
and the fair-haired stenographer lady were 
necessary to prevent Cnartes L. SHAW 
from becoming famous as an exempla1 
of the fine art of epistolary composition. 
CHARLES was down in Tarkio, Mo., last 
October, when the spirit moved him, and 
without the prefatory, “Now I set me 
down and take my pen in hand,” he in- 
dited a letter to his boss that makes 
pleasant ‘reading — for some _ people. 
CHARLES was selling stock for the INTER- 
NATIONAL Fire and CoNnTINENTAL AssurR- 
ANCE of St. Louis, and his boss was 
Harry B. Garpner, who recently has fig- 
ured prominently in connection with the 
receivership of those concerns. 

We say the letter makes pleasant read- 
ing for some people. It was necessary to 
qualify the statement in that way, as we 
doubt seriously whether the citizens of 
Savannah, Mo., where SHAW says he 
made a “killing,” and of Maryville, Mo., 
where he says they had been flim-flammed 
so much they would not listen to him, are 
getting any real joy out of learning more 
of the inwardness of the promotion game. 
Here are two paragraphs from SHAw’s 
letter : 

“IT sure made a killing at Savannah. 
I worked there all of last week and came 
up to Maryville Monday and Tuesday this 
week. Never saw such a hard town in my 
life. I only sold five shares to a doctor. 
People there have been flim-flammed so 
much they won’t even let you give 
them a talk, so I quit and came up here 
last evening to see Rankin, the million- 
aire farmer. * * * 

“Also write me a good strong ‘boost’ 
letter and say in it that vou are selling 
over 1,000 shares a day, and that it won’t 
be long until the stock advances again. 
Also write me separate letter and tell me 
the truth about how everything is.” 


To the casual observer the humor of it 
is that SHAw asked GarpDNeER to tell him 


the truth about the situation. There are 
others connected with the company who 
are also humorists. One of them, a stock- 
holder, recently expressed a desire for a 
joy ride in the automobile which it is 
claimed GARDNER bought with company 
money. 











A SAMPLE OF SERVICE 

Tue following incident was recently 
reported by one of our traveling men 
as illustrating what sort of agents some 
side-line lawyers make. It applies 
equally well to other kinds of side- 
liners. 

In a town in Michigan is a man who 
has considerable business to place and 
who divides it among the agents, in- 
cluding one lawyer friend of his. Some 
improvements had been made in the risk 
and he decided upon additional insur- 





ance. A local agent was called in and 
was permitted to go over the forms 
when he ran across a policy of the 
Onto GerMAN. The company had been 
in the hands of the trustees in bank- 
ruptcy for three months at that time 
and the policy had six months more to 
run. When it expired the lawyer sent 
a policy of another company in its 
place. The assured took his policies 
back and a scene ensued. The lawyer 
explained—or tried to explain—that 
when the Ouro GerMAN failed he was 
busy with his law practice and forgot 
to notify his policyholders. His assist- 
ant did not know what to do, so the 
policyholders were permitted for 
months to depend upon waste paper for 
indemnity. 

This is a sample of the service as- 
sured get from side-line agents, who 
work insurance only for what there is 
in it for them. It is a disgrace to the 
business that companies are represent- 
ed by men who have no real interest in 
insurance, and it is a shame that busi- 
ness men, who presumably have or- 
dinary common sense, do not always 
appreciate that insurance is something 
that needs to be learned like any other 
business. 


THE PERSONAL CONTRACT 

One of the life company bulletins makes 
the excellent point that it is just as nec- 
essary for an agent in making a contract 
with his company, also to make a con- 
tract with himself. He exacts from the 
company all he can get. He secures all 
possible terms and concessions. All this 
may be of importance in one respect but 
the contract will not get business. He 
may have the most desirable contract 
imaginable with his company and yet his 
business may amount to but little. 

The contract a life man makes with 
himself should not be a liberal one. It 
should be tightly drawn. He must sub- 
ject himself to rigid discipline and im- 
pose on himself requirements of an exact- 
ing nature. He must work earnestly, sys- 
tematically and intelligently. He must 
put in as many hours a day at his task as 
the average business man. He should 
set high standards. There is no business 
so tempting to leisure as life insurance 
work. The man must learn to be a hard 
master and submit to no violation of rules 
that should be inexorable. The life man 
must not always seek pleasant pastures or 
the line of least resistance. If he meets 
obstacles he should not hesitate to grapple 
with them. He must keep a check on 
himself, learn the fine art of being one’s 
boss. 

There is no day that has in it so many 
possibilities for the active worker as this 
era. Agents to meet with success must 
tie themselves down to the steady grind. 

Yes, it is that personal contract that is 
all important, A life man that makes a 
strong, binding contract with himself and 
lives up to it strictly, is very certain to 
meet with success. 








Tue legacy feature attached to an ac- 
cident policy costing $1 per $1,000 addi- 
tional premium providing for $10 a week 
benefit to the beneficiary is a feature that 
will appeal to many men. The PaciFic 
Mutua. has had a recent death loss in 
Chicago where the widow will thus draw 
this extra stipend. 





The rebater buys his policyholders, 
the real insurance agent sells insur- 
ance. 





Personal Side of the 
Insurance Business 


Major James L. Foley of Cincinnati, 
manager of Law’s Insurance Agency, 
died last week of stomach trouble. He 
was 70 years of age. Before going to 
Cincinnati, Major Foley was St. Louis 
manager of the Royal. He served with 
distinction in the Civil War and in his 
business life he did not neglect civic 
affairs, holdir~ a number of prominent 
positions. 

Major Foley was successful in his 
work and was held in high regard by 
his fellow agents. His counsel was 
often sought. His intelligent effort as 
the insurance representative on the 
water works commission at Cincinnati 
received much favorable comment. 

Law’s Insurance Agency at Cincin- 
nati, is one of the western strongholds 
of the Royal, its business there having 
been built and developed by the well 
known Law family. Major Foley had 
no easy task, therefore, to conserve and 
add to this business. One of his 
daughters is Mrs. Geo. W. Law. 

Major Foley entered the Union serv- 
ice at the outbreak of the Civil war as 
captain of an Ohio cavalry company 
and later was promoted to major and 
transferred to a Kentucky cavalry regi- 
ment. He was in charge of the de- 
fenses of Cincinnati and Covington 
when General Kirby Smith threatened 
those cities in 1862. After the war he 
became prominent in the Loyal Legion 
and at one time was commander-in- 
chief of that society. The Cincinnati 
Loyal Legion had charge of his 
funeral, 

Major Foley was a tall, handsome 
man of great charm of manner. He 
was widely read on many subjects. As 
owner of a large farm he was much in- 
terested in agriculture. 

It was while he was at St. Louis that 
the thousand-dollar fines were imposed 
upon the companies at St. Joseph and 
he was strongly opposed to the Royal’s 
paying the fine. On the death of 
Charles H. Law about ten years ago 
Major Foley was transferred to Cincin- 
nati and made manager of Law’s In- 
surance Agency, where he took a 
prominent place among local insurance 
men. 





William D. Heckert, a prominent 
agent at Fostoria, Ohio, was seriously 
and probably fatally injured in Chicago 
this week at the time of the Knights 
Templar conclave. Mr. Heckert was 
to have ridden at the head of the Fos- 
toria commandery in the Ohio division. 
His horse started to run away when the 
procession was forming. It ran a few 
blocks and Mr. Heckert lost control of 
the steed. It veered, threw him off, re- 
sulting in his skull being fractured by 
a hoof. He was taken to Mercy hospital 
in Chicago. Prior to going to Chicago, 
Mr. Heckert wrote a humorous letter 
of some three pages to his companies 
that have departments in the city, go- 
ing into detail as to the manner he ex- 
pected to be received and entertained 
while in Chicago. His letter was so re- 
plete with witticisms that it attracted 
much attention. 

Charles H. Patton, publisher of the 
Cleveland Inspection Bureau, sailed 
on Aug. 10, via the Hamburg- American 
line, for a trip of two months through 
Germany and France. 

In reply to an inquiry whether an 
agent had purchased another agency 
in his town, this paper received the 
following letter: 

“Replying to the above will say NO 
I have not purchased any agency for 
any insurance company, never did nor 
never will, for the simple reason that 
an agent earns all he makes in that 
business, if he can sell out for $1 or 
more he is that much ahead and can go 
get a dozen other companies in ten 
minutes. I have taken the local agency 
for two companies the Security of 





Some Good Advice 
Given to Surety Men 





*BY BURT A. MILLER, 
General Agent United Surety Company at 
Cleveland, Qhio. 

In my opinion the ideal underwriter 
for the home office is one who has had 
experience in the field, the same as 
the rest of us here; who knows the 
difficulties the agent has to secure busi- 
ness against competitors, keen and ac- 
tive, and who, at the same time, is 
broad’ enough, big enough and with 
such judicial temperament that he can 
take the facts and weigh them care- 
fully, for his position is that of a judge 
and, as I have often said, a school 
teacher. He must be able to take up 
the case that possibly at its first ap- 
pearance shows very little merit and 
so tell us how to present it that it will 
be acceptable to the company, without 
causing offense to the man who se- 
cured the business. The companies are 
rapidly beginning to understand that 
this is the type of men that they must 
surround themselves with, not only in 
their home offices, but in their larger 

general agencies. 
x * x 


We owe it to the comnany we repre- 
sent, not only to secure as much busi- 
ness as we can, but to use great care in 
the selection of the business, for that 
means helping to keep down its losses; 
it means an increaseu confidence on 
the part of the company in us and often 
broadens our scope of business and 
improves our standing, not only as 
egents, but as _ field underwriters. 
When losses occur, as they will, we 
should see to it that every detail is 
covered; that the loss is adjusted as 
quickly as possible and all that salvage 
obtained that can be, for the well 
adjusted loss means added confidence 
in the company and more business to 
us, and I am glad to say that the 
companies now realize that fact and 
are striving to adjust their losses as 
quickly as possible. 

* * x 

When the companies write us, as 
they generally do along in May and 
in the latter part of November, urg- 
ing us to get in all the collections pos- 
sible and to send in all the termina- 
tions we can, that means as much to 
us as it does the companies, because 
every dollar of premiums not collected 
on those dates, that is ninety days old, 
must be taken from the surplus and 
put up as premium, or they can not 
take credit for it. This means that our 
company will possibly not show up as 
well as we would like to have it—or 
as our competitor’s company of equal 
size. 

On the question of the termination 
of liability cases, too many of us are 
prone to think that because we have 
executed the bond and remitted for it 
our obligation thereby ceases. We 
owe it to the companies to see that 
they are relieved of liability on each 
case just as quickly as possible, for 
every time a case is written, one-half 
of that premium goes to reserve and 
when the case is terminated that item 
is credited to surplus. If we want to 
build up the surplus of our companies, 
we want to get them as many termina- 
tions proportionately as we do new 
risks. 





*Extracts from a paper read by Mr. 
Miller at the recent meeting of Ohio 
surety agents at Cedar Point. 








Newark N. J. and the American of 
Conn., and in one month I have written 
one risk in each company. If this looks 
like an item worthy to be published for 
anything elce other than a joke you 
can publish it.” 


Willis S. Herrick, of Herrick & Auer- 
bach, Chicago, general agents, left last 
week for Europe, where he will spend 

(CONTINUED ON PAGE 18.) 
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News of Life Insurance 





NEW COMPANY LAUNCHED 
BECOMES THE GUARDIAN LIFE 
Wisconsin State Life Changes 


Name—James A. Frear Elected 
President of New Company 


Its 





The organization meeting of the 
Wisconsin State Life of Madison, Wis.. 





was held last week, it being de-| 
cided to change the name to 
Guardian Life. 

to take over the Wisconsin 


of Madison as originally planned. C. 
M. Putnam, former secretary of the 
Wisconsin Life, becomes assistant sec- 
retary of the Guardian Life. 

There are 702 stockholders and $24,- 
886 has been expended in placing the 
stock, or 11.9 percent, which is re- 
garded as a normal ratio. The offices 
of the company will be in the new 
Washington building at Madison, just 
being completed. George A. Boissard, 


| engaged; 


who was recently vice-president of the 


Western & Southern Life of Cincin- 
nati, has been elected second vice- 
president of the Guardian. The stock 


ties of Wisconsin. Stanley C. Hanks, 
the secretary, who was the chief factor 
in promoting the company, deserves 
particular credit for his intelligent and 
effective work. The officers and di- 
rectors are: 


President—Hon. James A. Frear, secre- 
tary state of Wisconsin. 

Vice-president—Hon. Arthur L. Sanborn, 
judge, United States district court. 
Second vice-president—George A. Bols- 
sar 

Secretary—Stanley C. Hanks. 

Assistant secretary—Clarke M. Putnam. 

Treasurer—Albert G. Schmedeman. 

General counsel—Hon. John A. Aylward. 

Medical director—W. W. Gill, M. D. 

Actuary—Dr. James W. Glover, 
Arbor, Michigan. 

Board of directors—Hon. Arthur L. 
Sanborn, judge, United States district 
court; Joseph M. Boyd, president, Bank 
of Wisconsin; John A. Aylward, attorney- 
at-law; Adoip h F. Menges, president, 
Commercial National Bank; James E. 
Conklin, Conklin & Sons; Frank W. Cant- 
well, president, Cantwell Printing Com- 
pany; Albert G. Schmedeman, Schmede- 
man & Baillie; F. E. Turneaure, dean, Col- 
lege of Engineering, University of Wis- 
consin; George A. Boissard, second vice- 
president; Stanley C. Hanks, secretary; all 
of Madison. Hon. James A. Frear, secre- 
tary, state of Wisconsin, Hudson; J. H. 
Puelicher, cashier, Marshall & Ilsley bank, 
Milwaukee; Victor P. Richardson, presi- 
dent, New Doty Mfg. Co., Janesville; 
J. H. Durst, cashier, Citizens bank, Mon- 
roe; Col. F. A. Copeland, capitalist, La 
Crosse; Thomas Bardon, president, Ash- 
land National bank, Ashland. 

Advisory committee—Charles R. Car- 
penter, cashier, Commercial and Savings 
bank, Racine; Edward L. Colman, Colman 
Lumber Company, La Crosse; H. A. Van 
Oven, president, Beloit State Bank, Beloit; 
John O’Brien, cashier, Citizens’ National 
bank, Darlington; Charles P. Hinn, presi- 
dent, First National bank, Fennimore; 
Hon. Charles B. Rogers, county judge, 
Fort Atkinson; G. Meissner, president, 
First National bank, Oconomowoc; Law- 
rence Case, vice-president, Bank of 
Prairie du Chien, Prairie du Chien; Her- 
man Grotophorst, president, Bank of 
Baraboo, Baraboo; J. L. Caldwell, presi- 
dent, Columbia bank, Lodi; Hon. W. C. 
Leitsch, attorney, Columbus; M. H. Beck- 


Ann 


kedal, president, Westby State bank, 
Westby; Howard Teasdale, attorney, 
Sparta; George S. Grubb, president, 
Juneau County bank, Mauston; Frank 


Johnson, president, First National bank, 
Black River Falls; P. A. Moe, president, 
Bank of Barron, Barron; L. C. Perkins, 
cashier, Polk County bank, Balsam Lake; 

Webb, president, New York and 
Superior Investment Company, Superior; 
Frank Boutin, Jr., Boutin Timber Com- 
pany, Bayfield; James K. Ilsley, president, 
Marshall & TIlsley bank, Milwaukee; 
Charles F. Pfister, capitalist, Milwaukee; 


WANTED 


Men to sell stock in every state for a 
Ten Million Dollar Company. Some- 
thing absolutely new in insurance. 
Address, 405 Wyandotte Bid., Columbus, 0. 





| dianapolis, 


: : - | of Indianapolis, 
was sold in thirty-one different coun- | , ° 








Emil Maurer, president, Bank of Arcadia, 
Arcadia; . Coapman, cashier, Kil- 
bourn State bank, Kilbourn; George Mc- 
Kerrow, superintendent, Farmers’ Insti- 
tute, Pewaukee; F. Pierstorff, presi- 
dent, Bank of Middleton, Middleton; C. W. 
Twining, president, Commercial and Sav- 
ings bank, Monroe; Hon. E. Ray Stevens, 
judge of the circuit court; Hon. 
Spooner, capitalist; Henry Fauerbach, 
president, Fauerbach Brewing Company; 
L. M. Hanks, president, Central Wiscon- 
sin Trust Company; all of Madison. 


Passed Department Inspection 
It is announced from the general 


the | offices of the new Commonwealth Life 
It was decided not | of Omaha that it has satisfactorily 
Life | 


passed the examination given by the 
state insurance department preparatory 
to the issuance of a license to do busi- 
ness; that its agency force is beinz 
well organized, two experienced agents, 
. E. Barwick of Plattsmouth and C. 
R. Brownlee of Lincoln having been 
and that most satisfactory 
progress has already been made in the 
writing of applications for policies. 


Echo of “Graveyard” Charges 

Suits have been filed at Louisville, 
against the Commercial 
the Indiana National Life 
and the Independent 
Life of America, by members of the 
O’Malley family, who were named as 
beneficiaries in policies 





| Louis National, 


BLAKE CRIMPS STOCK TRADE 


Tells Stockholders in St. Louis Na- 
tional Life They Are Not 
Offered a Good Bargain 





Declarations have been made to Su- 
perintendent Frank Blake of Missouri 
that certain persons claiming to be 
large stockholders in the Citizens Na- 
tional Life of Louisville (the stock of 
which company has a par value of $10 
per share), has been writing to and 
also sending agents to the stockholders 
of the St. Louis National Life (which 
company’s stock has a par value of 
$100) endeavoring to trade them stock 
of the Louisville company for stock in 
the St. Louis company, offering four 
shares of the former for one share of 
the latter, and representing that the 
Citizens National stock is worth three 
times its par value and that it is ex- 
pected to pay a dividend of 5 percent. 

Superintendent Blake declares that 
from a report of a recent examination 
made to him of the affairs of the St. 
he considers its stock 
worth from $110 to $125 per share, 


| and gives the facts to the stockholders 


|of the St. 


Life of In- | 


| deal was being 


aggregating | 


$5,248 issued on the life of Katherine | 


Hays, who died about six months after | 
Owosso, 


the policies were issued. The com- 
panies alleged fraud, and Tim O’Leary, 
an agent, accused of complicity, was 
tried but acquitted. The companies or- 
dered the policies cancelled. The 
plaintiffs paid the nremiums on the pol- 
icies. They are suing for the full 
amount. 


|the name of Letts & Haller, 


Louis National, who have 
written to him and who stated that 
agents of the Louisville company de- 
clared that stock of the St. Louis Na- 
tional was worth only $85 per share. 
Mr. Blake appears to think a sharp 
“tried on” with the 
stockholders of the St. Louis company. 





Agencies Are Consolidated 
Arthur H. Letts, supervisor of azen- 
cies of the Michigan State Life at 
Mich., and O. B. Haller, rep- 
resenting the company at Saginaw, 
have consolidated their agencies under 
general 


| agents, with headquarters at the Kirby 


| in charge jointly. 


building, Saginaw, where they will be 
They will cover ten 
counties in the Saginaw and Bay City 


| district. 











WANTED 





the world. 


radius of 


rates on farms. 


men will be considered. 


ing . Lincoln, Nebraska. 








A District Manager for Gage, Johnson and Pawnee 
counties, Nebraska, with headquarters at Beatrice, a 
beautiful and wealthy town of 12,000 inhabitants. 
territory embraces a number of important towns and an 
agricultural district positively unequalled anywhere in 
Insurable male population over 15,000 in a 
only twenty miles. 
honeycombed with railroads, and country roads unsur- 
passed for auto or vehicle travel. 


Company has a large old business in force, and 
very popular by reason of the many magnificent dividend 
records, and the large amount of money loaned at lowest 
Borrowers make splendid prospects, and 
buy large policies. Any number of splendid testimonial 
letters from most prominent citizens. 


A capable man—whose past can bear close inspec- 
tion—will be given a tip-top renewal contract with all 
penalties waived, and rendered every legitimate assistance. 
Communications strictly confidential. 


Address, GENERAL AGENT, 
Northwestern Mutual Life Ins. Co., 316 Little Build- 


This | 


Territory literally 


Only experienced | 























BUSINESS DULL IN OKLAHOMA 





Poor Crop Conditions and Tightening 
Up by Banks Hit Life Insurance 
Men Hard 





Oklahoma City, Okla., Aug. 8.—(Spe- 
cial Correspondence.)—The crop con- 
ditions of Oklahoma have been a seri- 
ous question with general agents of 
life insurance companies for the past 
four months, so much so that a num- 
ber of general agents have tendered 
their resignations, closed shop and en- 
tered other professions. 

Another sérious drawback to the life 
insurance business, in Oklahoma, has 
been the attitude of the bankers. In 
past years the bankers of Oklahoma 
have enjoyed a pretty good thing from 
life insurance solicitors, but a change 


has come. Statistics gathered from 
state and national banking sources 
show that on July 1, 1910, the aggre- 


gate available cash in Oklahoma banks 
was approximately $9,000,000 short of 
what it was July 1, 1909, and with this 
$9,000,000 out of the state the bank- 
ers were cautioned to go easy. 
Formerly it has been the practice 
for the small bankers to go “in ca- 
hoots” with the life insurance solici- 
tor, furnish the visiting agent with a 
list of prospects whose notes were good 
and in addition to receiving a percent- 
age of the gross premiums written the 
banker accommodated the agent by dis- 


counting the paper thus reaping a 
double commission usually ranging 
from 20 to 35 percent in the aggregate. 


This arrangement was referred to the 
ex-Bank Commissioner A. N. Young, 
who, before leaving his office as bank 
commissioner, sent out warnings 
against bankers acting directly or in- 
directly as life insurance agents. 

As the summer dawned it was patent 
that Oklahoma was not to enjoy the 
bumper crop predicted. A six weeks’ 
drouth, with temperature ranging from 
98 to 110 throughout the state, cut the 
corn crop more than one-half. Other 
crop products were equally cut, and 
this. taken into consideration with the 
fact that more than 55 percent of the 
farmers of Oklahoma are only tenants 
to whom local bankers must furnish 
money to raise their crops, has forced 
the banker to look out for No. 1 and 
the life insurance solicitor has had 
pretty rocky sailing in Oklahoma. It 
is now admitted that the bankers of 
Oklahoma have agreed, almost to a 
unit, that they will not hereafter dis- 
count any life insurance or automobile 
notes as the money is needed at home 
to pay off mortgages which have been 
running from 1 to 5 years. 





Organizing the Four States Life 

Articles of incorporation were filed 
with the clerk of Miller county, Ark., 
Saturday evening, by the Four States’ 
Life Insurance Company of Texarkana. 
The officers are all residents of Tex- 
arkana and are as follows: M. G. Cald- 
well, president; R. W. Rodgers, vice- 
president, and Dr. R. L. Grant, sec- 
retary and treasurer. The new con- 
cern claims to be the largest life in- 
surance company ever organized under 
the laws of Arkansas and will have a 
capital stock of $300,000 with $150,000 
surplus. It is understood that $100,000 
of its capital stock has already been 


subscribed and the company will in 
the near future apply for a license to 
do business in Arkansas, and is ex- 
pected to begin operating in Texas, 
Oklahoma and Louisiana within a few 
months. The home office will be in 
Texarkana and the company will do a 
general life, accident and health busi- 
ness. 
Agency Convention Held 

The Continental Life Insurance & 
Investment of Salt Lake City, closed 
its first annual convention of agents 
at the home office, Aug. 1-3. Some 


twenty-five representatives of the com- 


pany were in attendance at the meet- 
ings, nrominent among them being the 
general agents of the company from 
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Montana, Idaho, Washington, Arizona, | that he will be auditor of the Great 
vyyoming and Colorado. The great- | Northern. 
est enthusiasm marked the meetings, 
and the concensus of opinion from all Kramer Makes Good Start 
concerned was that the Continental H 

erman Kramer, Illinois manager of 
Life would close the present year as the Germania Life, who took charge of 
the banner one in its history, and fre- the office at Chicago in Ma hes al- 
quent expressions were heard on all ready written $200,000 af poe Nha ld 
sides that 1911 aw at least pe Peon $10,000 of this was produced 
6,000,000 of business for the compan s 
’ The company inaugurated a aiies a oe his agents, the rest being personal 
prizes®covering the largest amount of ae hE agg Mw pole 
personal paid for business for the pe- : : A 
riod from April 1 to July 31. At the | Climed by the company. Mr. Kramer 
banquet which was held at the Com- | nes ree oe Pradenticl at St. Louis 
mercial club on the closing day of the | hokuwe cing to Chicago . 
convention, the management awarded going gO. 


prizes as follows: . 

First, G. E. Snyder, Arizona; sec- Hartigan and Folk to Speak 
ond, Roy A. Pearson, Wyoming: third, | Commissioners John A. Hartigan, of 
Chas. H. Reich, Colorado; fourth, D,| Minnesota, president of the Insurance 
L. Hays, Idaho; fifth, J. F. Cobb, Idaho, | Commissioners Convention, and Reau 

A pleasing incident of the meeting | E- Folk of Tennessee, chairman of the 
was the presentation of a set of resolu- | fraternal committee, will address the 
tions to the management of the com-| National Fraternal Congress at its 
pany hearitly endorsing its acts and |™eeting at Detroit, Aug. 15. 
pledging the unswerving loyalty and 
energies of all agents. 


oa ee 














Indiana Life Returns 
The following are the six months’ 


Travelers Conventions Indiana life returns: 


iin th Lawn vase cttl ectie ............, Premiums, Losses 
Travelers, and D. A. Page, secretary of | Metropolitan ........... 848,405 215,299 
the accident department of the com- | Pacific Mutual........... 8,242 2,170 





pany, have gone to California to attend 
the meeting of the Pacific coast life and 
accident agents of the company at Lake The Home Life & Industrial Insur- 
Tahoe, Cal., Aug. 15-20. The conven-| ance Company of Chicago, has moved 
tion of the eastern agents will be held | its offices from the west side of the 
at Frontenac, Thousand Islands, Sept. | city to 324 Dearborn street. The com- 
15. pany was organized last fall to do an 
industrial assessment business. It was 
at first intended to have the home office 
downtown and branch offices on the 
: . : “Rage ~ | north, south and west sides, but all the 
of St. Louis will begin in September to casinos ts now cantare’ at 984 Dear 
hold regular monthly meetings. Presi- hoon, ehreek 
dent J. W. Estes has announced the ; , 
following delegates and alternates to 
the national convention at Detroit. 
Delegates—W. H. Herrick, Massachu- 
setts Tee ra W. C. Flynn, Northwestern 
Mutual; J. Kelly, State Mutual; W. E. 
Anderson, Pheeete Mutual; S. om Jones, 
Connecticut Mutual. Alternates—W. 0. 
Andrews, Travelers; F. J. Mever, Aetna; 
M. P. McCormick, State Mutual; B. Miller, 
Phoenix Mutual. 


Will Have but One Office 





To Hold Monthly Meetings 
The Association of Life Underwriters 


Becomes the Marquette Life 
The stockholders of the Widows and 
Orphans’ Fund Life of Springfield, II1., 
at a special meeting decided to in- 
crease the capital stock from $100,000 
to $300,000 and change the name of 
the company to the Marquette Life. 
The increase in capital stock will give 
Crooks with Great Northern the company the right to do business 
J. W. Crooks, who for a number of | in a number of states from which it 
years was chief examiner of the Ohio | was barred because the capital was not 
department and resigned to accept the | in excess of $100,000. 
secretaryship of the Western & Southern 
Life of Cincinnati, has in turn left this A 
company and accepted a position with The Northwestern Mutual Life has 
the Great Northern Life of Toledo, | notified policyholders that the 6 per- 
Ohio. cent interest rate on policy loans has 
Mr. Crooks is an insurance expert and | been restored, effective Aug. 10. The 
the fact that the Great Northern is able | finance committee decided that the 6 
to secure his services is commendable | percent rate should be restored to “all 
to that institution. It is understood | existing policy loans which were orig- 


Continental Life Insurance 


& Investment Company 
Home Office: Salt Lake City, Utah 


JULY Ist, 1910 
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Interest Rate Advanced 








vecececeees 9063,344.25 


Income First Six Months, 1910...... ..ee-.- $142,167.96 
Disbursements First Six Months, Rs sages, 65,404.29 


Excess Receipts over Disbursements...... $ 76,763.67 


January ist, 1910, Insurance in force........... $5,619,523.00 
July ist, 1910, Insurance in force...... ree 6,134,225.00 
Increase in Six Months... . 








Licensed in Eleven States—Kansas, Colorado, Wyoming, Utah, New Mexico, Arizona, 
Idaho, Montana, Washington, Oregon, Nevada. ‘ 


EXCEPTIONAL CONTRACTS AND TERRITORY OPEN FOR RELIABLE AGENTS 


W. S. McCONNELL W. H. CUNNINGHAM 
Superintendent of Agents General Manager 


inally made at that rate and upon which 
the rate was subsequently voluntarily 
reduced by the company to 5 percent; 
and that the rate of interest be in- 
creased to 6 percent from and after 
Aug. 10, 1910, on all policy loans now 
bearing 5 percent which have matured 
and are still unpaid and which may 
hereafter mature and remain unpaid.” 





Hoffman Building Fine Agency 

Geo. Hoffman, of Chicago, Cook 
county manager of the Northwestern 
National Life, is preparing to add an- 
other strong man to his agency in D. 
Walter Morton. Mr. Morton is a 
young man about thirty years of age, 
who has been connected with the Uni- 
versity of Illinois for a number of 
years teaching the economics of insur- 
ance. He is a graduate of the Uni- 
versity of Pennsylvania, also of Dick- 
inson College of Carlisle, Pa.. and 
Drew Theological Seminary. 

The Cook county agency of the 
Northwestern National has made a 
great success. Since its inception the 
first of March, of this year, nearly 
$900,000 new business has been handled 
through the office. The Northwestern 
National has written some of the 
largest policies for corporations, and 





is steadily forging to the front as one of 
the best known companies prepared to 
handle this class of life business. 

Mr. Hoffman has a plan by which 
he keeps all the men of his agency ac- 
tively at work. He is in position to 
furnish them with full data respecting 
prospective insurers, and is thus co- 
operating in a very practical manner. 
He is able to turn over to his men from 
five to ten new prospects every day. 
This information is naturally very val- 
uable and is not being entrusted to any 
but reliable strong producers. At the 
company’s agency convention, held at 
Minneapolis in July, the Chicago agen- 
cy pledged itself for $500,000 new busi- 
ness for the balance of the year and 
confidently expects to make good. 





Want Rhoduses to Account 


Judge Kohlsaat of the federal court 
at Chicago has entered an order on the 
Rhodus Brothers to show cause why 
they should not account for over $100,- 
000 of funds of the Central Life Se- 
curities Company, now in receiver’s 
hands, which they appear to have 
checked out from various banks to the 
Mercantile Finance Company, another 
Rhodus’ concern. 

The Central Life Securities Company 





sorb any 
in process of 


confidential. 


Will re-insure, buy or ab- 
Life 


Company doing business or 


Insurance 


organization. 


Correspondence strictly 


Address 73-V, care 
The Western Underwriter 








Confidential 


Adjustments and‘ Settlements. 


the Middle West. 





ROBERT A. 


Attorney-at-Law 


84 Adams Street 
CHICAGO 


Accurate Inspections on Applicants, Agents, Examiners, Investigations of Claims 
Evidence Procured, Affidavits,{Depositions, etc. 


Personal [attention to confidential 
matters anywhere in the}Middle West 


My experience covers six years of confidential work for life companies through 
My files contain 7,500 reports. 


ME IER, Jr. 


Information 


Correspondence solicited 











ALS without 





cumini axe ieee enaual ai idends. Our 





If You Can Produce $100,000 a Year Be a General Agent Yourself 


Mesege ¥ Your Own Territory and GET ALL THE COMMISSIONS 
RENEW. dividing with a man above you. 


has districts that be worked intensively, addir 
THE INDIANAPOLIS LIFE Scirus nested “hse Soin har a atc 
d Fashioned Life ‘snd Radowment, Insurance st the LO 


has no stock or 
Cost. low 


policyholders are our 
GENERAL AGENTS wanted for Bloomington, Rockford, Freeport, Spring- 
field, Peoria and other choice territory in Indiana and Illinois. 
Address: Frank P. Manly, Vice-President 
Indianapolis Life Insurance Company, Indianapolis 
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receiver has about $150,000 in quick as-| erable trouble with the big eastern 

sets and $500,000 in installment notes | companies whose representatives in- 

given for stock of the concern. He is | duce policyholders in the home com- 

trying to collect on these notes but | pany to drop their policies. 

most are refusing to pay. Auditor Billheimer revoked the li- 
cense of William A. McDowell of La- 

LOCKYER AGAIN PRESIDENT | fayette, a Prudential agent charged 

ee with making false statements about 

Philadelphia Man Heads $100,000 Club | the Modern Life. 

of the Illinois Life for the 
Third Time 











New York Life in July 
In July, in honor of President King- 
ley, New York Life men wrote $19,- 
600,000 of new business, an increase of 
more than $3,500,000 over July of last 
year. The average production per 
agent was $6,100. 





The Philadelphia general agency of 
the Illinois Life won the two highest 
positions in the $100,000 club for the 
year ending July 31. Mark B. Lock- 
yer qualifies for the presidency the 
third time, having personally paid for 
$1,119,350. - His partner, at Philadel- Great Northern Officers Resign 
phia, et i <> ge Rye _ President Fred B. Smith of the re- 
credit. C Tr "Wrest Geld of Pi te 1S | cently organized Great Northern Life 
credit. ©. 1. Westerheld of Fittsburg, | (¢ Grand Forks, N. D., has resigned. 
is second vice-president having paid! No cuccessor to Mr. Smith has yet 
for $305,000. Jas. C. Snow, of Chicago, | heen chosen and P. R. Johnson of Mil- 
captures the _third vice-presidency to | ton N. D., first vice-president, will act 
the tune of $238,820. ‘ as the executive head of the company 

The total paid for business of the antil thie is done 
regular members on the club basis for Simultaneously | with Mr. Smith’s 
the year ending July 31 was $6,326,032. resignation came that of President M. 

The following is the club roster: T. De Woody of the Great Northern 
Ny nn gy eg i, Gte Underwriters Company, which was or- 
Barnes, Zach A. Barnes, Jr., Benjamin F.| ganized to promote the Great North- 
Bradbury, Charles, N.- brown. Melville E.;ern Life. D. McDonald of Grand 

eg am 5b. Davis, James lL. Bergu- | Forks, who is treasurer of the Life 
son, Carl D. Foster, Orman H. Gabel, Joh of 
We. Grins, Geeume W, Ginedinn, Gheanen 4. company, was selected to succeed Mr. 
Henderson, Edward J. Hutchinson, Patrick | De Woody. Clarence Hale has been 
J. Kane, Mark B. Lockyer, Mark H. 











appointed actuary and assistant secre- 
Loomis, Wallace B. ick, ‘ T . . 
Hest, Levi 2. Prost’ Wille TPL tary of the Great Northern Life. It is 
sell, George W. Rhawn, James C. Snow, | said that by September 1 sufficient stock 
fe Bg, yt eee | ns oot 9 of the life company will be sold to en- 
Westerfield, Fred W Weston, Eugene C. | able the latter to commence business. 
Wharf, Mrs. L. E. White, William R. 
Whitney, Guy M. ‘Withers. LIFE APPOINTMENTS 
Honorary Members—Melville S. Atwood, 
es ga pagestios, eo Py ee Indiana 
ames . erguson, rman ‘ abel —Jos 
eS ere. Large | 5, ogre. Foe rn Rg aoe. i ha" 
yeorge W. awn, Eugene C. arf. afit——7. EY. | - ' m 
Winners Satis Superque Trophy—Mel- ee Benefit—J. H. Manning, Indianapo 
ville S. wood, Jr., Otto H. Augustine, New Y — 
Robert C. Bagby, Roy L. Barnes, James L. Ohio Ye, }- sneugns. Guy. H 
Season, nes am. Loares, a gt amy L. Jones, Mt. Vernon. ; ore 
am T. Pursell, George 5 awn, “ 
James C. Snow, James C. Tumlin, Charles _ a 'W. Mating, Wartsoed 
‘ ba ag wo Fred W. Weston, Mrs. L. | — Ylinois 
ne te, Guy M. Withers. cypstna—c. L. Burk, Elso; R. T. Roberts, 
. cago. 
Sir Geo. W. Ross to Speak Bankers—J. B. Docharty, Jr., Chicago. 
Sir Geo. W. Ross, president of the zonn. Mutual—U. C. Upjohn, Chicago. 
. . WES, : ~ Equitable, Iowa—R. F. Bates, .L q 
Manufacturers Life of Canada, will | Mo. a en 
make an address before the National | arin amt z. owen. Chicago. 
Association of Life Underwriters at ~ mage CASO. 
4 : John Hancock—L. McD 
Detroit on the morning of the last day | Samuel Stern, Chicago. eee one 
of the convention. This completes the Mass. Mutual—c. L. Scott, Kansas City, 


: . _|Mo.; H. W. Gehl, Mattoon. 
program. Sir George was for a re ey Mo. State—C. E. Grove, Rock Island. 
ber of years premier of the province | Mutual, N. ¥.—L. L. Hargadine, Dun- 
of Ontario and is now a member of me; 4B. lawrense, RoceeBe, e 
: ° A utual—w. J. rown, Carbon- 

the Canadian senate. dale; C. R. Corwine, Lincoln; E. A. Rice, 
Litchfield; R. O. Swango, Macomb. 

New York—J. F. Daly, Lockport. 

Provident L. & T.—Bertram Rees, Ver- 





Revoked One Agent’s License 
Auditor Billheimer of Indiana held | milion Grove. 
2 comet of inquiry at South Bend last Reliance—J. BE. Alirich, J. R. Conkey 
aturday investigating charges of re- | 2nd Louis Morris, cago. 

: : : ° State, Ind.—A. H. Echols, Chicago. 
bating made by the Modern Life of] State Mutuals, Mass.—A. S. Stults, Chi- 
oo city against W. E. Shaffer and | cago. ons 

rank H. Matthews of the Prudential ad 
Life. Burl E. Stingery, a young stu- Amer. Cent.—G. P. Gutschalk and C. 


- W. Feikert, Wapakoneta; E. K. Frasier, 
dent, testified that he had been offered | Uniopolis; G. E. Donavan, Neville; J. B. 
insurance at reduced premium. The ae Ce ln Yeung iat 

: ; — s : 
insurance men made a general denial Bankers, Ia.—D. C. Bennett, Marysville. 
vad the ag oe and said they had not Deeneers, Neb.—A. H. Huston and F. C. 
snowingly violated the law. Decision | Dukes, Toledo. 

. : ts Equitable, N. Y.—L. J. Glenn, Cleve- 
was reserved until August | 15. The |jana: J. H. Honsholder, Toledo. 
Modern Life says it is having consid-| John Hancock—J. A. White, Dayton. 











Semi-Annual Statements 


Company 


Capital Assets Liabilities Surplus Income Disburse- 

6 mo. ments 6 mo. 

Life Ins. Co., Va..$ 250,000 $ 5,791,153 $ 5,791,153 ........ $1,504,009 $1,089,467 
Southern States ... 100,000 630,674 630,67 $446,452 268,825 188,796 
Union Central ..... 500,000 78,104,146 TRLTOREOE cccsvcue 7,916,918 4,416,161 
eS SS eee 9,126,826 OS ae 1,320,579 814,688 
Manhattan Life ... 100,000 21,431,546 19,340,735 ........ 1,507,389 1,385,728 
Michigan Mutual .. 250,000 11,430,815 10,711,883 ........ 974,519 933,048 
Phoenix Mutual ......... 29,255,959 29,255,959 ........ 2,598,546 1,799,281 
Great Western .... 100,000 619,352 SL cin cncwe 167,478 161,331 
*Citizens National... 1,117,675 3,045,261 3,045,261 ..cccces 890,834 130,872 
Rome Insurance ... 167,630 226,565 226,565 56,802 125,552 77,938 


+ D,D6F 
, to July 1, 1910. 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidemt 
WW’ ANTE D—MEN WHO CAN SHOW RECORD AS PERSONAL PRO- 
DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. 


Edward R. Millett, Supt. of Agents, Home Office 


*Income and disbursements, May 23 








ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 


Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND. 
T. J. Nichols, Pres. R. P. Grimes, Secretary 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 





4 


The SCRANTON LIFE INSURANCE COMPANY 


wants 2 STRONG STOGK MAN '° “or'tne orice on HOME-OFFICE LEADS 


The Company has produced eleven (11) millions of paid-for business in twenty-eight(28) months. This is 
an unusual opportunity for a man with character and ability, who can demonstrate his record as a high-class 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references : 


JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U.S. A.| 


Winning in Competition is the Test of Worth. International Policies Never Fail 


Missouri, Iinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. ‘Dead ones” meet a poor reception, but here's 
something to tie to for men worth while. A contract that’s “different,” and policies 


which come to the scratch with asnap. Write today to 

J. L. BABLER, 
MASSEY WILSON, President. General Manager of Agencies. 
ARTHUR JORDAN, President 














THOS. J. OWENS, Secretary 


Meridian Life Insurance Company 


Indianapolis, Indiana 


THERE Is A REASON why our agents find so ready a sale for 

the policies of this Company. A solid, 
conservative yet progressive company with most attractive policy contracts 
tells the story. AGENTS WANTED in Indiana, Kentucky and West Virginia. 
Address Agency Department. 


This space reserved for 
the advertisement of 


The South Bend Life Assurance Co. 


SOUTH BEND, IND. 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHAPD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 














This Cempany is operated on careful and conservative lines, and is meeting with exceptional success, 


Its plans of securing the active co-operation of its policy-holders in obtaining its business is very attract 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 





DREXEL BUILDING, - - - PHILADELPHIA, PA 
AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 
ADDRESS 


THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFEILD ILLINOIS 
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Mass. Mutual—L, V. Dennis, Cleveland. 

Mut. Benefit—E. C. Sheffier, Zanesville; 
Jane 8S. Barnhardt, Akron 

National, Vt.—Stiffier "% Briggs, New 
Philadelphia. 

New York—B. F. Gayman, Canal Win- 
chester. 

North Amer., N. J.—C. W. French, 
Utica. 

N. W. Mutual—P. §S. Kohler, St. Marys. 

Penn Mut—S. C. Oldfather, Dayton. 

Pittsburg L. & T.—L. C. Wilson, Co- 
lumbus, 

Prov. Sav.—C. W. Hutchinson, Collin- 
wood. 

Reliance—J. A, Bernard, J. P. Hohman 
and J. A. Wies, Victoria. 

Security, Va.—B. B. Askey and J. H. 
Majeau, Cleveland. 

State, Ind.—A. J. & C. K. Cutlip, Jeffer- 
son; C. R. Chadwick, Cincinnati. 

Travelers—A. H. Breese, Mt. Gilead; C. 
Cc. Barnes, Whigville; C. H. Boster, Day- 


ton. 
Wisconsin 

Bankers, Iowa—William Harper, Osh- 
kosh; George Pritchard, Milwaukee. 

Central—A. J. Wiengar, Beloit; D. L. 
Geyer, Madison. 

New York—Roy M. Blackman, Loyal. 

N. W. Mutual—Edward Schlackel and 
M. E. Franke, Milwaukee; William Luh- 
mann, Howards Grove. 


Wisconsin——M. F. Mosher, Fond du Lac | 


Michigan 

Aetna—F. G. Van De Mark, Clinton. 

Des Moines—Roy Herald, Detroit. 

— Hancock—S. M. Albertson, De- 
troit. 

Mass. Mutual—T. W. Bell, Detroit; Ger- 
trude L. Castree, Kalamazoo; W. T. Kelly 
Mt. Clemons. 

Mich. Mutual—I. J. Applebee and O. A. 
Mitchell, Flint. 

Minnesota Mut.—E. A. Urch, Clarkston; 
8S. Morse, Corunna; J. R. Frazer, Holly: 
Charles Merz, Pontiac. 

Mo. State—F. L. Corbin, Lansing; H. 
E. Demoray, Mt. Pleasant. 

Mut. Benefit—W. J. Densham, Saginaw. 

National, Vt.—D. B. Kaichen, Mar- 
quette. 

New Eng. Mut.—Louis Danto, Detroit. 

Pacific Mut.—A. A. Hengstler, Luding- 


on. 
Union Central—C. F. RKiede, Jackson; | 
G. O. Dudley, Saginaw. 


LIFE NOTES 


Ben. B. Canterbury has been appointed 
Oregon state agent for the Missouri State 
Life. 





Bruce Buffington, a solicitor for the | 


Metropolitan Life of New York, was 
drowned in the Des Moines river while 
swimming near Des Moines Sunday. Buf- 


fington went to Des Moines from New Vi- 
enna, Ohio, about a year ago. 


On Aug. 1 the New York Life had pro- 
duced $93,000,000 new business in seven 
months. 


The Pacific Mutual reports $29,061 life 


premiums in Tennessee the first six 
months. 


The Equitable Life. of Iowa Agents’ 
Association will meet in Chicago next 
week, Aug. 16-18. 


The agents of the Reliance Life pro- 
duced $1,822,650 in July, it being in 
honor of General Manager Furman. 


The Iowa Life Underwriters’ Associa- 
tion is planning its next meeting in Sep- 
tember, and will not have an August ses- 
sion. 

A. 8. Reed, one of the best-known life 
insurance agents in Iowa, has been chosen 
as a member of the city commission at 
Cedar Rapids. 

W. Z. Mead of Winegar & Mead, Chicago 
managers of the Central Life of Illinois, 
has resigned. S. J. Winegar succeeds as 
sole manager. 

Edward Reinhold of Freeport, Ill., who 
was reported last week to have gone with 
the German National Life, went with 
Rockford Life. 

The Des Moines Life announces the ap- 
|pointment of H. L. Wilson as district 
|} agent for western Iowa and eastern Ne- 
| braska, with Omaha as headquarters. 
The American Life of Des Moines has 
| asked for admission to Kansas, Nebraska, 
| South Dakota and Missouri, and has just 
been admitted to Oklahoma and Illinois. 

The Equitable Life of Iowa added $436,- 
| 000 in securities to the amount on deposit 
| with State Auditor Bleakly last week, 

making a total on deposit Of $8,500,000. 
| B. R. Nueske, former secretary of the 
| Missouri State Life, has located in Chi- 
|cago as an independent actuary, taking 
offices in the First National Bank building, 
During the first seven months of the 
\z year the Provident Life & Trust wrote 








re of new business, an increase 
of $4,231,000 over the same period of last 
year. 


Cc. E. Snyder, for some time general 
| agent for the Continental Life at Arizona, 
| has been transferred to Kansas, and enters 
|}upon his duties in that state immedi- 
ately. 

E. E. Hardcastle has had an exemplifi- 

cation of one of the results of the law 

| of probabilities. The result is twins. 
Mr. Hardcastle is actuary of the Union 
| Central. 


Sidney Rosenthal of the ordinary office 
| of the Prudential at Chicago, is the 





CAPITAL $100,000.00 





H. THOS. HEAD, Pres. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
- u are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF America 
HOME OFFICE: Indianapolis 





WANTED A superintendent of Agents for the 





State of Illinois, by one of the best 
old line companies in America. 


The Western Underwriter. 


Address 8-I, care 


Exceptional Opportunity 


WANTED for Southern Ohio, with headquarters at Cincinnati, an ener- 
getic up-to-date Life Insurance Man, personal producer and organizer. 
The right kind of a contract will be given to the right man. 
Up-to-date policies with low premiums and high guaranteed values, 
backed by a Company with a fifty years’ unexcelled record. 
Address, in confidence, 


THE GERMANIA LIFE INSURANCE COMPANY 
20 Nassau Street, NEW Y 





Provident Life and. Trust Company 


Insurance in Force (Paid-for Basis) $214,509,255.00 Assets (market values 12-31-1909) $70,514,350.45 
The NEW POLICIES a the Provident are unsurpassed for conciseness and simplicity of form and for 


adaptability and liberali: all essentials. The Premium rates of the Provident are exceedingly low and 
are still further reduced by large annual dividends. 

’ CORRESPONDENCE WITH AGENTS SOLICITED 

YERGER & ELLIS, General Agents, Western Ohio <- 12 Union Trust Buil Cincinnati, Ohio 


ding, 
SAFFOLD, General Agent, Eastern Ohio - «= 106-110 Cunt Building, Cleveland, Ohio 
SHOOK & CHAPPELL, G | — sc *« « « 6 8 The Nicholas, Toledo, Ohio 





Reb tcctiog .°.°.°.°. S’omhemckorae 
50th YEAR 1910 
HOME LIFE INSURANCE CO. 
Of NEW YORK 
Geo. E.Ide - President 
ASSETS - $23,626,018.63 THE RECORD FOR 1909 SHOWS THE 


LIABILITIES (Including Deferred Div- 


FOLLOWING GAINS: 

idend Fi ; . 21,858,691.52 
Diviiead Exo Senin Fund (Deferred insurance in Force as ae +, 1 64,339.00 
Net Surplus - ae yer a7. " Deferred Dividend : ToD "148:581.00 
Insurance in Force . 92;532.583.00 | Contingency Reserve ~ - « 655,149.17 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 Burton H. Wricut, Pres. 
New Business Gains 
| Ree Tere errs 53% 
er Increase 6 months 1910 over 1909 .................. 30% 
(Paid-for Basis) 
Sree Increase 4 months 1910 over 1908 .................. 73% 
(Paid-for Basis) 


There’s a Reason. 
EDGAR C. FOWLER, .. .. «. « 


Superintendent of Agencies 








al Premium, less a Penn Mutual 

“Bitsieadttparhtioe a Fenn ag 

C ontaining . mak sur, 

ae on te sum of all its 

for net low cost and care 
of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


| On January 1, 1909, rates were reduced 
| and values increased to full 3% reserve. 


Men of Energy 
ARE OFFERED 
Wwrork of Moment 
in desirable localities representing a sixty-year-old 


institution, with modern, liberal, law-conforming 
policies, and helpful Home office co-operation. 


ance Pecupetiion 
Benefits, is 
of interests 


Union Mutual =Ate 
Insurance Co. 
Portland, Maine 
Fred E. Richards, President 
Address either: ALBERT E. AWDE, mt t., 396 


Congress Street, Portland, Maine. THORNTON 
CHASE, Supt., 405 Exch. Bldg., Los Angeles, Cal. 

















A SIXTEEN MILLION DOLLAR COMPANY 


A Pian that Has Stood the Test for One-third of a Century 


Life Insurance for protection on a Modern Reserve Fund System. Attractive policies 
that are absolutely incontestible after two years, with liberal Disability Senetits that 


appeal to everybody. 


_ Write men and women, ages 18 to 55, amounts one to five thousand. Cost, age 
$10.00 per thousand, siline high amount on other ages. 


you want relief from s 


high priced or lodge insurance, this is your chance. 


Persons. of standing and ability write for atisactive contract, and state seutiece desired. 


me bp Mex. 


wanted for 
District Managers in Pa., Ky., So. Dak 4 Sy 


Address HENRY PYLE, Sec’y an and Manager 


Tenn., Nebr Idaho eat — 
Wis » Di, lowa, Mo., 9 Colo. and W 
NATIONAL LIFE ASSOCIATION 

DES MOINES, IOWA 





JUST NOW 


the Order of Unity is trying to see how quickly it 
can add 1,000 members under a new and decidedly 
attractive membership certificate paying $250 - 
death and $50 per month during disability. There 
is a a opportunity for men who can organize 

Local Councils quickly. Good territory open in 
Pennsylvania ~ New Jersey. 

insurance magazine recently spoke of the 

Order as “The best insureace organization in exist- 
ence.” It is certainly as good as the best. 
Write for copy of “Progress.” Address 


ORDER OF UNITY 


233 Oliver Avenue, PITTSBURGH, PA. 


OHIO ACENTS, 
Attention ! 


You can add greatly to your in- 
come by selling our LIFE, 
HEALTH and ACCIDENT POLI- 
CIES. All LIFE POLICIES con- 
tain SPECIAL ACCIDENT and 
TOTAL DISABILITY CLAUSES. 


The Columbus Mutual Life Ins. Co. 


COLUMBUS, OHIO 








MICHIGAN STATE LIFE 4 GREAT SIX MONTHS! 


We closed the first half of 1910 with 
DETROIT 








| a rousing increase in new business over 

Will pay a salary and ex- | prosperous 1909. 
producers in Ohio, two in | canvassing aids we have what the agent 

assachusetts Company. 

pervisors. | forces, address, 

President Massachusetts Mutual 
| NCORPORATED 1851 

Twentieth Century methods? To such we offer a liberal contract. Address 


our record for the first half of highly 

penses to two big personal | In policies and dividends we have 
Michigan and two in Indi-| | wants. And back of all is a reputation 
If you are a genuine producer, a 

Address, | GEORGE D. LANG 

Give three references first | LifeInsurance Company 
Endiana Agents—Attention. 
MAJESTIC LIFE ASSURANCE COMPANY 


| what the public wants. In literature and 
t from 59 years of activity as a 

ana, to act as Agency Su-| 
alten ing producer, and wish to join our 

FREDERIC APPS Superintendent of Agencies 
b ] | 
| Springfield, Mass. 
letter. 

van you sell life insurance for a company whose management believes ‘9 
Odd Fellows Building, <e- INDIANAPOLIS. inND 
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leader of all special agents of the com- 
pany in the country for the first six 
months in new business. 


The Federal Life is showing fine gains 
on new premiums received as compared 
with the same months last year. In June 
the gain was over 150 percent and in July 
over big percent. 


A Boruff has been appointed general 
agent Min central and southern Illinois for 
the John Hancock Mutual, succeeding 
James S. Galvin. His headquarters will 
be at Decatur, IIL. 


The Mutual Protective League of Litch- 
field, Ill, has applied for a license to 
transact business in Arkansas, and has 
filed a statement with the state auditor 
my By assets of $22,781 and liabilities 
°o 

Up to this time the Bokum and Pick 
general agencies of the Mutual Benefit 
Life at Chicago have written about four 
and a half millions this year, as against 
a little less than $6,000,000 during the 
whole of 1909. 

The West States Life of San Francisco 
has been licensed in California and Wash- 
ington and has application pending in 
other western states. In nine months 
it has sold 82 per cent of the capital 
stock of $1,000,000 and has 3,000 share- 
holders. 


In addition to entering Arkansas, as 
announced last week, the Citizens’ Nation- 
al Life of Louisville has been given a li- 
cense to do business in Mississippi. Ap- 
pointments of state agents will be made 
by Vice-President G. D. Burdette at Bir- 
mingham. 


The Minnesota department has exam- 
ined the Minnesota Grand Lodge of the 
Ancient Order of United Workmen, show- 
ing an income from Dec. 1, 1909, to June 
30, 1910, of $298,601, and disbursements 
of $241,837, of which $220,636 was for 
death claims. 


No policies are written by the North- 
western Mutual Life in four counties in 
Missouri—Dunklin, Pemiscot, New Mad- 
rid and Mississippi, in the extreme south- 
eastern corner of the state—because the 
malarial conditions resulting from the 
swamps make life risks there bad. 


H. R. Fenstamaker, for some time past 
connected with the Western Union Life at 
Spokane, and W. F. Penwill, formerly 
superintendent of the Metropolitan Life at 
Spokane, have joined forces and accepted 
the general agency for Montana for the 
Continental Life. Headquarters will be at 
Helena. a | 


J. H. Catlow, field superintendent of 
the Capitol Life, of Denver, has taken 
charge of the organization of Nebraska 
from the Omaha office. George W. Cooper, 
who was the general agent for Nebraska 
last year, has returned to the Omaha 
office of the Equitable Life, with which 
he has been associated off and on for 
many years past. 


At a meeting of the Kansas Life Under- 
writers’ Association, held in Topeka, it 
was decided to hold regular monthly meet- 
ings in the future. It is the purpose of 
the association to invite members as well 
as outside authorities to read papers on 
life insurance subjects. The following 
committees were appointed for the ensu- 
ing year by President E. W. Thompson: 
Membership—L. L. Adams, F. B. Parker, 
H. O. Garvey, Charles A. Moore and J. W. 
F. Hughes. Finance—J. H. Todd, J. S. 
Allison and Henry Hall. Advertising and 
Publicity—Charles A. Moore, Elon 5S. 
Clark and G. G. Moore. — a al 
L. L. Adams, G. G. Godfrey and G 
Gilson. 





Berkshire’s Agency Superintendent 


Winfield S. Weld of Chicago has been 
appointed superintendent of agents of 
the Berkshire Life of Pittsfield, Mass. 





Reintroduces “Nylic” 

New York, Aug. 10.—(Special.)—The 
New York Life announces that Super- 
intendent Hotchkiss has approved of 
the reintroduction of the “Nylic” sys- 
tem of compensation, under the amend- 
ments to section 97 of the Armstrong 
laws. Every whole-time agent of the 


fae Columbian National Life 
Insurance Company 


of Boston, Massachusetts 


ilfe, Accident and Health Insurance 


The Only Massachusetts 
Non~-Participating Company 


{The New Columbian Policies are 
Unexcelled in Clearness and Liber- 
ality. 


Contracts and Tere 
a for Good Producers 


ARTHUR E. CHILDS, - - President 























company not a member of the old 
“Nylic” is eligible to Nylic No. 2 as of 
Jan. 1 next. 





To Boost Up Old Rates 

The Knights of Pythias has found 
it necessary to readjust its rates on 
fourth class or assessment members. 
This class has shown a heavy deficit 
and three extra assessments have been 
made this year. The new rates will 
be effective Jan. 1. It was found neces- 
sary to make the move in order to 


save the assessment members’ indem- 
nity. 





HOW AGENT DEUTSCH DOES IT 


Successful Plan Followed by One of 
the New York Life Men in 
hicago 








Leopold Deutsch of the New York 
Life in Chicago thus describes his 
methods of work 

“You want to know how I do it? 
Simply by working intelligently and 
persistently six hours a day every day 
in the week, and sometimes one or two 
hours in the evening. I never enter a 
neighborhood unless I have at least 
two prospects, so that if one is absent 
I have the other to work upon. Again, 
I make it a point to work on the out- 
skirts of the city, where the small mer- 
chants and manufacturers are not 
bothered to death by everybody, and 
consequently have more time to listen 
to me. I am thus able to gain an 
audience with them, which I would not 
be able to secure were I downtown. I 
also make it a point to size up a pros- 
pect and talk only one policy to him. 
I sometimes try to get my prospect to 
submit to an examination to _ see 
whether he is a first-class risk. Of 
course, it is necessary to have an appli- 
cation, and the rest is easy. Further- 
more, I always make it a point to secure 
three names as references so I can use 
these to obtain more insurance. Thus 
I never run out of prospects. At the 
same time I always impress on my man 
that we want only the very best class 
of people as patrons, and that it is 
therefore up to him to give me the 
highest references he can give. 

“When I call on a party in the even- 
ing I never begin talking life insurance 
until the lady of the house is present, 
as I find it easier to convince her than 
to convince the man. Once I have se- 
cured her attention it is easy to secure 
the man’s signature. I also try to sit 
facing both the man and the lady, so 
that the lady cannot shake her head at 
her husband and tell him not to do so 
and so.- I always try to be neat in ap- 
pearance, never loud in dress or ad- 
dress. I carry on my conversation in a 
very low voice and try to make myself 
agreeable to every one. I never criti- 
cise any other company, and if the pros- 
pect has some other kind of insurance 
I let him believe what he has is O. K. 
until I get through with him. 

“I try to oe honest with my prospect 
and give him what suits his circum- 
stances, for I want my policyholders to 
keep their policies until maturity.” 


Personal Side of the Business} 
(CONTINUED FROM PAGE 14) 

the month of August. His family has 

been across the water for some weeks 

and together they will visit Oberam- 

mergau and witness the Passion Play. 





Mrs. J. W. Going, wife of the vice- 
president of the Shawnee Fire, recent- 
ly visited Oberammergau to witness 
the Passion Play. She wrote an ex- 
tremely interesting letter to Mr. Going, 
describing the play, which was pub- 
lished in the Topeka Capital. 


Colonel William Henry Wheeler, 
state agent in Kentucky for the Home. 
has been the victim of the activities of 
the little god and as a consequence led 
to the altar on Monday evening of 
this week Mrs. Virginia Drake of 
Louisville. The wedding ceremony 
was held at the home of Mrs. Drake in 


> 





Garvin place, following which Colonel 
and Mrs. Wheeler left on a wedding 
trip to Chicago and the East. They 
will be at home after September 20 at 
112 East Kentucky street, Louisville. 

Colonel Wheeler is the oldest field 
man, in point of service, in Kentucky, 
and has been connected with the Home 
since 1879. He is as vigorous as the 
youngest lad in the business, however. 
Among the telegraphic congratulations 
which he received was a message from 
Walter Scott, state agent for the Home 
in Missouri, whose wedding was cele- 
brated three years ago. He and Colonel 
Wheeler are great friends and cronies. 

For the first time, many of the 
agents for the Des Moines Life learned 
this week that L. C. Rawson, first vice- 
president of the company, is a wo- 
man. Mrs. Rawson’s’ photograph 
adorned the first page of the Des 
Moines Life Bulletin. As Mrs. Raw- 
son has always signed her name L. C. 
Rawson, the fact that she is a woman 
came as a surprise to many outside 
of Des Moines who were not familiar 
with her success in managing a big 
company, for much of the manage- 
ment has devolved upon her because 
of the illness of President C. E. Raw- 
son, her husband. 

In the early days of the Des Moines 
Life Mrs. Rawson handled practically 
all the details of its business, as Mr. 
Rawson’s time was mostly occupied in 
soliciting. Mrs. Rawson 1s one of sev- 
eral bright women in Des Moines to 
whom discriminating judges give much 
of the credit for the success their hus- 
bands have. attained in managing in- 
surance companies. 


The returns from the primary which 
was held in Kansas last week indicate 
the nomination of Isaac Lewis as in- 
surance commissioner to succeed 
Charles W. Barnes. The nomination is 
equivalent to an election in that state 
and means that Mr. Lewis will be the 
next insurance commissioner, unless 
the unexpected should happen. He is 
a man of broad judgment and large ex- 
perience, having been assistant under 
three commissioners, Barnes, Luling 
and Church. pe 


George Haywood, general agent for 
the Bankers’ Life of Des Moines in 
New York City, writing to George 
Kuhns of his home office, in general 
charge of agents, definitely with regard 
to insurance matters and casually upon 
the foibles and follies of New York, 
comments upon them in the following 
breezy fashion: 

“Gotham is the poetic name for the 
borough of Manhattan. It is an island 
where all the land is measured by the 
front foot and is entirely surrounded 
by real estate booms. The principal 
manufactures are millionaires and ine- 
briates. It exports heiresses, mis- 
sionaries and light literature, and im- 
ports singers, the raw material for the 
manufacture of bootblacks, insurance 
agents and six-button gloves. 

“In Gotham may be found sky- 
scrapers, plate scrapers, oxide of car- 
bon atmosphere, peroxide of hydrogen 
blondes, book experts, both keepers and 
makers; high licenses, high expenses 
and high kickers; the Great White 
Way, the Great Broadway and a great 
many other ways. The seat of govern- 
ment is in the city hall, the head, neck 
= heels are generally in Tammany 
Ha 

“Chicago is wickeder, Pittsburg is 
dirtier, New Orleans is wetter and St. 
Louis is farther west, otherwise 
Gotham is the ultimate limit of every- 


thing. It is the headquarters for suf- 
fragettes, cigarettes, chorusettes, and 
oral bets, statues of liberty, inalien- 


able rights and workingmen’s wrongs, 
and the trusts, and is the particular 
exercising ground of the Two Dollar 
Touch trust operating about the thea- 
ter and hotel districts and which re- 
quires more trusting to the indicated 
horsepower than any other similar 
institution on earth. 

“Gotham is the home of the Four 





Hundred and is the place it starts from 
to go to Reno, Nevada, during the 
open season for husbands. While mem- 
bers of the Four Hundred are seldom 
in town, they maintain expensive es- 
tablishments here, as they often find it 
handy to call up the butler and find out 
their real name and address and what 
the date may happen to be. In case 
of fire visitors are requested to jump, 
and turn to the right.” 


WANTS BIG ORGANIZATION 


(CONTINUED FROM PAGE 1) 


that it would furnish additional revenue 
for the city government. When the 
executive heard that it was nothing 
more nor less than a 3 percent tax on 
the commissions of all kinds of insur- 
ance agents for the privilege of doing 
business, he vetoed it promptly. The 
measure would have gone through 
probably had it not been that the law’s 
working was explained at the right mo- 
ment by someone whom the mayor 
trusted and knew spoke for the good 
of the business. This explanation was 
backed up by the protests of a large 
number of agents and the point was 
won 





Should Stand for the Business 

A well known insurance man to 
whom the idea of a new fire insurance 
organization was suggested said he be- 
lieved that the only way state rating 
measures could be fought was by fol- 
lowing the example of the life insurance 
people who when under the lash of hos- 
tile criticism formed an organization 
which had stood by the life insurance 
companies in all the battlefields and 
had gradually inculcated the idea that 
the life insurance companies had a right 
to fair play. 

Chance for Educational Work 

At the present time there is as much 
ignorance displayed on fire insurance 
as there ever was on life insurance. 
This was instanced on the distorted 
picture of the conduct of the business 
which appeared in a recent magazine 
issue. “There is a chance for the edu- 
cation of the public along something 
else than the fire protection end of 
the business,” said the manager of an 
English company, “the public hears a 
lot these days about right kind of build- 
ing and all that which is very good but 
the principles of the fire insurance 
business, how it protects business credit 
the way a life insurance company pro- 
tects the home, is very rarely brought 
out.” The average member of the 
legislature in these days of anti-cor- 
poration feeling, believes that the fire 
insurance business is conducted at a 
fabulous profit for personal ends, that 
the loss claimant is squeezed and 
forced to accept a mere fraction of his 
due; that rates are not matters of ex- 
perience but are figured to squeeze the 
public at certain points. All these mat- 
ters could be handled by a militant or- 
ganization supported by the companies 
for the good of the business. I thor- 
oughly believe that were matters of 
fire insurance experience and equity 
proclaimed to the various legislatures 
by competent attorneys who could 
point out the evils in some measures 
and the good in others, the fire insur- 
ance business would not suffer as much 
as it is now doing from the prejudice 
of ignorance.” 





“Divest your mind of the distrac- 
tions of all the more alluring thoughts 
that tend to detract from your mental 
force, so that your entire energy can 
be focused on the business at hand.” 





The best results of effort in agency 
work are attainable only when the mind 
is in a cheerful and vigorous state, when 
thought flows readily and the interest is 
centered in the matter presented to the 
prospective applicant. 





You can’t set your success a-going, 
then go off and leave it and expect it to 
run on of itself. Every time you stop 
pushing it, it’s bound to backslide like a 
freight train on an up-grade, and will go 
to everlatsing smash. 
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Casualty and Surety News 





WORKMEN’S COMPENSATION 


TENTATIVE BILL SUBMITTED 





Illinois Commission Begins Holding 
Hearings This Week on Measure 
It Has Drafted 





The Employers Liability Commis- 
sion of Illinois last week sent out to 
employers, labor unions and other in- 
terested parties the synopsis of a tenta- 
tive bill for workmen’s compensation. 
This bill embodies in general the views 
of the commission, subject to modifica- 
tion as additional information is se- 
cured. It will be the basis for a num- 
ber of hearings, which began this week, 
as follows: At East St. Louis, Aug. 11; 
Springfield, Aug. 12; Rock Island, Aug. 
17; Peoria, Aug. 18; Chicago, Aug. 
24-25. 

The opinions advanced and _ facts 
submitted at these hearings will be 
considered by the committee, the ten- 


, tative bill changed if found advisable 


and it will later be submitted to the 
governor. 
Adopts Compensation Principle 

The commission was created by the 
last legislature “to investigate the prob- 
lem of industrial accidents” and to re- 
port a “draft of such bill or bills as 
may be deemed appropriate” for ac- 
complishing “the most equitable and 
effectual method of providing for com- 
pensation for losses suffered as afore- 
said.” In conformity to this law the 
commission has adopted the principle 
of workmen’s compensation. It has 
drafted a bill which provides a scale of 
compensation and endeavors to make 
it to the advantage of both employers 
and employes to accept the compensa- 
tion principle. With this end in view 
it is provided that if the workman 
elects to stand upon his common law 
and statutory rights and sue his em- 
ployer for damages, the employer re- 
tains all the defenses the law now 
gives him. If, on the other hand, the 
employer refuses to accept the com- 
pensation principle and forces the em- 
ploye to sue, the employer then is de- 
prived of his principal defenses. 

Obstacles to be Overcome 

Samuel A. Harper of Chicago, attor- 
ney of the commission, has been at 
work on the tentative bill for several 
months. He has encountered many 
obstacles in embodying the commis- 
sion’s ideas in a bill which gives prom- 
ise of standing the test of the courts. 
Under the constitution and supreme 
court decisions of Illinois there would 
be no show for a bill which would de- 
prive either party of his right to trial 
by jury. Therefore it was impossible 
arbitrarily to provide for the settle- 
ment of disputes over industrial ac- 
cidents by arbitration, as the Minne- 
sota commission’s bill does. Neither 
did it appear possible to substitute en- 
tirely the doctrine of workmen’s com- 
pensation for that of employers’ liabil- 
ity, for under the latter both employer 
and employe have common law rights 
guaranteed to them by the constitu- 





tion of Illinois. It also was very 
doubtful if a law would hold which 
would give the employer the right to 
compel the employe to agree to stand 
on the compensation law at the time 
of his employment. Every provision in 
the bill has been drawn only after a 
careful study of decisions that appear 
to bear upon it, and Mr. Harper be- 
lieves it carries out the idea of a com- 
pensation measure as fully as it is 
possible to do in Illinois. 
Synopsis of the Bill 

The commission’s synopsis of the 

tentative bill is as follows: 


(1) To provide compensation for losses 
by reason of industrial accidents, result- 
ing death or incapacity to employes, re- 
gardless of any question of negligence or 
fault, except in cases of serious or willful 
misconduct of the employe. 

(2) To make the law compulsory in 
form, but elective in fact, providing in the 
urst instance that the employer shall 
pay the compensation, according to the 
scale set forth in the act, but reserving 
to both employer and employe their com- 
mon law remedies, including trial by jury, 
providing, however, as to the employer 
that if he refuses to pay the compensa- 
tion according to the scale provided, and 
forces the employe to his action at the 
common law, he shall not escape liability 
by reason of either (1) the fellow servant 
rule, (2) the assumption of the risk, or 
(3) the contributory negligence of the 
employe, unless his negligence be greater 
than that of the employer, in which event 
the damages shall be apportioned accord- 
ing to the relative degree of negligence, 
and the burden of proof shall be upon the 
employer; and providing as to the employe 
that he shall be presumed to have ac- 
cepted the compensation law, and any 
acceptance by him of compensation under 
the proposed law, except necessary medi- 
cal and surgical attention, shall bar the 
right of action at common law, and the 
beginning of any action at law shall bar 
his right to compensation under the pro- 
posed law, except in the case of willful 
negligence of the employer or his failure 
to comply with statutory or municipal 
safety regulations; these two limitations 
upon the rights of the respective parties 
being imposed for the purpose of induc- 
ing them both to accept the compensation 
law, and to refrain from using the pres- 
ent unsatisfactory methods of settling 
claims for personal injury. 

Scale of Compensation 

(3) To provide a scale of compensa- 
tion as follows: 

(a) Death: Where there are depend- 
ents, three years’ wages, but not less than 
$1,500 nor more than $3,000. Where there 
are no dependents, a sum not to exceed 
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(b) Permanent disability: A pension on 
the basis of 50 per cent of the earnings of 
the employe, to be paid as long as the 
disability lasts, or until the compensation 
or pension paid, equals the amount of four 
years’ wages, such pension to commence 
after two weeks’ disability. Where the 
disability is permanent, but only partial, 
the percentage of compensation or pen- 
sion to be reduced in proportion to the 
reduction in earning capacity. 

(c) Temporary disability: When such 
disability is determined to have existed 
in a bona fide form for two weeks or 
more, then compensation to be awarded 
from the day the employe left work, on 
the basis of 50 percent of the earnings, 
to be paid as long as the disability lasts; 
all cases of disability to be determined by 
physician of employer, or, by consultation, 
if employe desires, of the employer’s phys- 
sician with one to be engaged by the em- 
ploye, and if these two cannot agree upon 
the nature and probable duration of the 
injury, then a third to be called in; the 
decision of the physicians to be used as a 
basis for computing the compensation due, 
such examinations to be made at subse- 
quent times, for the purpose of reconsid- 
ering the question, if circustances seem 
to require it. 

(d) Minors in case of permanent dis- 
ability, to be paid compensation as above, 





Semi-Annual Statements 


The Georgia department figures as of July 1 for casualty companies are 
somewhat confusing as to the items as to gross liabilities are not shown to give 


net surplus. 


Company. Capital. Assets. 
Aetna Indemnity ....$350, eee $ 929,810 
American Fidelity | -- 500,0 1,404,438 
American Surety . 2,500, 000 8,079,436 
Employers’ Indemnity 100,000 677,968 
Great Eastern ....... 250,000 654,862 
Metropolitan Casualty 200,000 786,520 
National Casualty ... 100,000 263,952 
National Surety ..... 750,000 4,224,779 
Ocean Acci. & Guar.. 250,000 4,230,077 
Preferred Accident.. 350,000 2,043,783 
Ridgeley Protective . 100,000 294,843 
Standard Accident .... 500,000 3,668,231 
U. S. Health & Acci. 300,000 883,153 
U.-@, CasGanty . .cceses $500,000 $2,480,909 


The following gives such figures as the statements show: 


Disburse- 
Liabilities. Surplus. Income. ——_ 
6 mos. 6 mo 

$ SOGGST Giccccss $ 300,230 $ 338, “125 
1,404,439 185,386 521 ‘371 31 19,938 
BAPEES  scccnce 1,677,960 1,224,877 
a are 243,84 207,52 
GTEMOS sveccens 270,516 255,640 
8 i 317,628 333,900 
263,952 127,177 369,920 361,101 
$224,779 1,079,625 1,467,327 1,019,747 
« 4 eee 1,783,148 1,400,653 
2,043,783 771,409 741,191 654,011 
EGOS | cevesue 156,826 158,890 
DGGE DES.  vedane ,318,156 1,196,233 
883.153 361,27 527,003 497,271 


$2,480,969 $ 642,672 $ 943,818 $ 858/038 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bond: 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY. General Agents for Illinois 


159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wiser 


83-85 Michigan Street, Milwaukee 
E. J. SCOONOVER, General Agent for Indiana 


509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. "8 Minnesota 


709 Hennepin Ave., . "a 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. 


312 Johnston Bldg. Casieneti 
FOWLER & LONG, Gen. Agts. for Western Missouri 


818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 


734 Simpson Ave., Kansas City, Kas 








Hoosier Casualty Company 
INDIANAPOLIS, INDIANA 
Issues a policy covering all kinds cf accidents, any 


form of sickness and death from any cause. Besides 
special features not covered by other companies. 


SECURITIES DEPOSITED WITH THE AUDITOR OF STATE OF INDIANA FOR THE PROTECTION OF 
POLICYHOLDERS. All or part time agents can make meney representing this Company. 


Address: HOOSIER CASUALTY COMPANY, Lemcke Bidg., Indianapolis, Indiana 


INTERNATIONAL CASUALTY. COMPANY, S3uNd7o% 


WASHINGTON 
Agents and managers desiring association with a live wire compan y will de 
well to negotiate with this company. Now selling Automobile, Fire, Theft, 
Collision and Property Damage and Accident a Health Insurance. 


A FEW COMPETENT AND RELIABLE STOCK 
SALESMEN WANTED. Address the Company 
cemented sy 


How do you know that WE are not 
ready to offer you ty dad proposition 
you’ve been looking for’ 


sr asa: 




















business-building line of policies we are Some- 
peng pena mappa ena ia Selling Plans 
e shall operate in your territory. smeene fo joing to 


athe the attractive commissions paid on the various we 

handle. WHY NOT YOU? 

| se owe it to yourself to FIND OUT whether or not 
the proposition we offer will put you in a position to do a 

better, more profitable business. Are you going to 

ia one cent and two minutes’ time stand between you and 

| the possibility of largely increasing your commission income 

this year, next year, and the year after? 

Pay that debt now by sa: on a postal card, “Send 

Information.” We'll do the = 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, SCRANTON, PA. 























- ‘a, Colorado, Delaware, District of Columbia, Georgia, 
We are licensed in Serio Dacwers, Diswict of Colambie, Georgie 


Mississippi, Missouri, Ohio, Pennsylvania, Tennessee, Texas, Vermont, Washington, 
West Virginia. 


“wy Accident, Health and Disability Policies, Commercial and Industrial 

plans. Top-notch direct general agency contracts. GERMAN COMMERCIAL ACCI- 

DENT COMPANY, /0// Chestnut Street, Philadelphia. Founded /888. $300,000.00 
Authorized Capital. 5/03,000.00 Pennsylvania Insurance Department Deposit. 


The Union Health and Accident Company 


DENVER, COLORADO 
Surplus, $45,000.00 Cash Capital, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 
plan. Fertile fields available to industrious workers. Why be a SUB when you can secure a 
State Agency or District Managership, and thereby reap the full reward of your efforts ? 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 
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on basis of 50 percent of the earnings of 
adults, in the same line of employment; 
in case of temporary disability, when they 
have dependents, to be paid compensation 
as long as it lasts as above, on basis 
of 50 percent of the earnings of adults 
in the same line of employment, provided 
that the compensation paid shall not ex- 
ceed the full weekly pay; when they have 
no dependents, on basis of 50 percent of 
their own earnings. 
Other Provisions 

(4) Disputes arising under the com- 
pensation law to be settled by agreement 
of the parties, or arbitration, and con- 
firmed by a court of proper jurisdiction. 

(5) Claims of employes, under the law 
shall be preferred, same as wage claims 
are now preferred under the law, and 
shall take precedence of other wage claims 
of other employes not injured. 

(6) Reasonable notice of claims shall 
be given to employer, but failure to com- 
ply strictly with statute, in regard to de- 
tails, not to be fatal to the right to com- 
pensation unless the employer can show 
that he has been unduly prejudiced by 
such failure. 

(7) Report to be made by employer, of 
all cases of injury for which compensa- 
tion has been or is being paid, to the 
State Bureau of Labor Statistics. 

(8) The compensation to be paid in in- 
stallments, conforming to the manner of 
payment of wages while the employe was 
at work, except the employe or person 
entitled to benefits may petition county 
or probate court for leave to have it paid 
in a lump sum, and if proper showing is 
made, court may order amount of com- 
pensation due, paid in lump sum. 

(9) The proposed law to apply to all 
employers of labor, who have more than 
five persons employed at one time. 





WISCONSIN BILLS CHANGED 





Liability and Compensation Measures are 
Combined 





Madison, Wis., Aug. 8.—(Special.)— 
The two former bills drawn up by the 
industrial insurance committee of the 
Wisconsin legislature have been com- 
bined so that the part abrogating the 
doctrines of assumption of risk and 
negligence of a fellow servant and the 
part which provides for a scale of com- 
pensation appear in one bill. Provision 
is made in the new bill whereby em- 
ployers may elect to pay compensa- 
tion as specified in the bill and when 
they do so they shall not be liable for 
damage suit at the instance of em- 
ployes. The compensatory features of 
the bill are, therefore, optional to em- 
ployers. 

Employes are required upon entering 
into employment to decide whether 
they will accept compensation in case 
of injury or will sue for damages. If 
they go to work or continue to work 
for an employer who has elected to 
pay compensation, they are compelled 
to accept the compensation as pro- 
vided in the proposed act, unless they 
have contracted in writing to the con- 
trary. The bill is therefore optional 
to all employes. 

Reasons for Optional Plan 

The Wisconsin committee is inclined 
to adopt the optional plan for the fol- 
lowing reasons: It will thereby avoid 
the constitutional question as _ to 
whether the compensation act can be 
made compulsory so far as the em- 
ployer is concerned; it is also able to 
create an arbitration board which will 
quickly and cheaply settle all disputes, 
thus obviating undue litigation, cost 
and time necessary under the present 
plan. 

The bill provides that in case of dis- 
ability, free medical treatment and an 
indemnity equal to 65 percent of the 
wages is to be paid, the indemnity to 
be payable as wages and at the same 
time. In case of death three years’ 
wages shall be paid, but no less than 
$1,000 nor more than $3,000. A scale 
of special benefits is also provided for 
loss of a hand, foot or an eye. 

Arbitration Feature Provided 

Compulsory features of the bill are 
compulsory in so far as the state, each 
county, city, village and school dis- 
trict are concerned, as it is believed 
that the legislature has the power to 
make this provision. 

Disputes are all to be settled by a 
state board of arbitration, to be known 
as the industrial accident board, to 
have offices in the capitol and author- 
ized to engage special examiners who 





may hold hearings and take testimony 
when necessary. 

Existing casualty companies will un- 
doubtedly carry a large part of the 
compensation risks, but mutuals for 
special industries and benefit societies 
will probably be organized, all of which 
will be under the direct supervision of 
the insurance department. Effort will 
be made to have the report of the com- 
mittee prepared early in the fall. 





CAN COMPUTE NEW RATES 





Liability Conference Hag Data on Work- 
men’s Collecti 


ve 

New York, Aug. 6.—(Special Corre- 
spondence.)—It now transpires that 
the Bureau of Liability Insurance Sta- 
tistics, familiarly known as the Liabil- 
ity Conference. is the only organization 
of its kind in the United States which 
has any reliable statistical information 
on which rates for the new employers’ 
liability and workmen’s compensation 
laws recently placed on the statute 
books in New York can be computed. 
This bureau, which has ten com- 
panies as members has been col- 
lating among other things the work- 
men’s collective insurance experience 
for a term of over ten years. Such 
data is much more reliable than 
that of experience on similar business 
from across the water on which to base 
rates as it reflects the conditions and 
wages for various occupations of com- 
panies which have operated in the 
United States. 

Included are figures on all occupa- 
tions and industries, such as milling, 
metal risks, shoe factories, confection- 
ery risks, manufacturing concerns of 
all kinds. Such figures are invaluable 
in the present crisis, but only ten com- 
panies out of the large number writing 
liability lines are members of the bu- 
reau at present. From their experience 
deductions can be drawn that can be 
applied in dollars and cents to the laws 
of any state, it being chiefly a matter 
of experience in figuring and applying 
the schedules. 

Statistics Very Complete 

For the past five years the actuary. 
the head of the bureau, has been Stan- 
ley J. Otis, who up to ten years ago 
was connected with the Michigan in- 
surance department in actuarial work 
and has been connected with the liabil- 
ity bureau now about ten years. 

Conservative liability underwriters 
believe that the time is not far off 
when tables will be prepared on liabil- 
ity statistics, which will show just as 
reliably as the mortality tables of the 
life insurance companies just how many 
accidents will happen in a year, the 
number of fatal and permanent inju- 
ries and the cost of carrying the busi- 
ness on all the listed occupations. The 
getting out of such a work, while stu- 
pendous, is looked upon as a growing 
necessity and it only remains for the 
companies to be convinced of this fact 
and to take the necessary steps to 
make the table a fact. 





MISSOURI MAY HAVE COMPENSATION 

St. Louis liability men are reported 
as much interested in the New York 
compensation act as they expect some 
sort of legislation in that line in’ Mis- 
souri. Governor Hadley already has 
declared himself in favor of the prin- 
ciple of workmen’s compensation and 


W-A-N-T-E-D 


By an old established 
Liability Company 





a wide awake experienced claim 
adjuster and investigator. 
Must be educated and fit for 
advancement. State references. 
Address84-G, care The Western 
Underwriter. 
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LONDON GUARANTEE AND ACCIDENT CO., Ltd., 2xccano.™ 

HEAD OFFICE ’ LIABILITY 

=< ACCIDENT 
CHICAGO ag HEALTH 
ee PPR UASe BURGLARY 
F. VW. LAWSON Siosceambone STEAM BOILER 
General Manager . Y ian ye CREDIT 


ESTABLISHED 1869 


CONKLING, PRICE & WEBB, xi*%%-'.cé'tcs. 171 La Salle Street, Chicago 


General Agents 


RAYMOND & RAYMOND, ““tiicucts 
FRED L. GRAY COMPANY, “Siccscers 
ALFRED PAULL & SON, ‘West*vicsinis 


West Virginia 


310 Ford —_ Detroit 
Security Bank Bldg., Minneapolis 
1136-40 Chapline Street, Wheeling 








HOME OFFICE: UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Streets, Philadelphia 


UNION CASUALTY 


Insurance Company 


General Agents wanted in Pennsylvania and Ohio 








Mercantile Burglary Elevator insurance 
Residence Burglary Teams Liability 
Safe Burglary i & Ss U R g N C J Automobile Liability 
Plate Glass Accident 
Liability Health 























The American Credit-Indemnity Co. 
of NEW YORK 


Credit Insurance Only 








E. M. TREAT, President 


Insures Manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors, 
Pierce Building, ST. LOUIS, MO, 302 Broadway, NEW YORE 
Offices in all Principal Cities 
_j. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 


AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President 
Paid up Cash Capital $100,000 

















H. C. NAYLOR, Secretary 
Net Surplus $25,000 


insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 





Massachusetts Bonding § Insurance 
Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President 











J. T. BURNETT, Seo’y-Treas. 





SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Salle St., CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS, MINN. 
THOMAS BLOOMFIELD General Agent, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROEDER & SON CO., General Agents, S.E. Wi in, 83 Michigan St., MILWAUKEE, WIS, 
'HARDER & POTWIN, Managers Pacific N. W. Department, 305 Meblhorn Bidg., SEATTLE, WASH. 
EDWARD W. BRIGGS, General Agent, Chamber of Commerce Bldg., CLEVELAND, O. 
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has said that he will use his influence 
with the next legislature to have such 
an act passed. 





NEW RATES ARE PUBLISHED 





Heavy Charge for Employers Liability 
and Workmen’s Compensa- 
tion in New York State 





New York, Aug. 10—(Special)—The 
new rates for liability insurance which 
have been decided on by the various 
companies writing this line have made 
their appearance here and bear out the 
statements made in advance that a big 
advance on nearly all occupations has 
followed the passage of the new lia- 
bility laws in this state. 

Roughly speaking it will be found 
that on the average the rates for the 
employers liability features have been 
doubled, while the rates for the com- 
pensation feature will run anywhere 
from 15 to 300 percent additional on 
the liability rate. Rates for the per- 
missive compensation feature have not 
yet been issued by the various com- 
panies. 

The reason for the large increase in 
the employers’ liability rate itself is be- 
cause of the fact that the new law 
Swept away many of the common law 
defenses which have operated to re- 
duce claims. In other words, it will be 
much easier in future for the employe 
to recover than under the old law and 
as a result the liability companies will 
have more suits to defend and more 
claims to settle. 

The variance in the compensation 
feature which is a strictly new one is 
because of the great difference in the 
hazards of the various occupations in- 
sured. While the cost of carrying the 
business on a bakery might not be very 
great unless a baker got tangled up in 
a bread mixing machine, the expense to 
the insuring company of insuring the 
employer of a brass foundry or of struc- 
tural steel contractor would be con- 
siderably more and so would be felt in 
the rates. 

The ramifications of the new law are 
puzzling, however, for, acording to the 
way some underwriters read it, a clerk 
or driver who was injured around a 
building where structural work was go- 
ing on, could claim the same indemnity 
as the ironworker who slipped from a 
scaffolding and broke his arm. While 
one was regularly employed on the 
work, the other was injured in attend- 
ing to his duties in connection with the 
work, though really not being classified 
in the dangerous occupation; therefore 
it is argued that the indemnity features 
might apply. 

ie to the permissive features the 
companies realize that the contracts are 
between the employer and the employe 
only and the basis on which the lia- 
bility companies could assume the re- 
sponsibilities of the employer would 
naturally depend on the contracts be- 
tween the first two mentioned and be 
governed by experience which is yet to 
come as to the popularity of the plan. 

Many underwriters in discussing this 
feature show that it will not likely be 
very popular, as the employer and em- 
ploye have to go through a lot of red 
tape and every new employe must have 
his contract individually. Where the 
labor market changes rapidly as_ it 
does in many manufacturing industries 
this kind of arrangement would be al- 
most prohibitive, it is argued. 





Becames Stock Company 
Incorporation of the Home Casualty 
Company at Omaha as a stock company 
has been effected. It first organized 
as a mutual company last February. Its 
authorized capitalization is $100,000, of 


which $10,000 is paid up. The new 
officers and_ directors are Chauncey 
Abbott of Schuyler, Neb., president; 


Gerald Ehernberger of Omaha, vice- 
president; W. Wells Abbott of Omaha, 


secretary; W. J. Keene of Omaha, 
treasurer, and Jaraslov Folda of 
Schuyler, Charles H. Johnson of 


Schuyler, and H. G. Montgomery of 
Omaha. The Omaha men are insur- 





ance men, Messrs. Abbott and Keene 
having been with the Continental Cas- 
ualty. The Schuyler men are wealthy 
millers and bankers. The company 
will write health and accident insurance 
on the weekly and monthly premium 
payment plan. 





German Commercial’s New Policy 

The German Commercial Accident 
has gotten out a new “definite” accu- 
mulation accident policy in conformity 
with the laws requiring standard provi- 
sions. One of the characteristics of 
the policy first noticed is that it contains 
no fine print, restrictions are given the 
same prominence as privileges. 

It is a strictly up-to-date contract, 
containing both the 5 percent and 10 
percent accumulation features and bene- 
ficiary insurance. The scale of indem- 
nities for dismemberment injuries is 
liberal. The double indemnity feature 
applies to weekly and elective indem- 
nities as well as injuries causing death 
or dismemberment. 





June Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty indicate, for the 
month of June, 1910, the following de- 
falcations: 


Banks and trust companies.... $479,265 
Beneficial associations ........ 284,548 
i. a ae 70,622 
General business ............. 159,946 
Insurance companies .......... 10,025 
CG SEED soc cccsvccecccves ,02 
Transportation companies ..... 3,718 
NED doadescceeda canes 25,875 

EE 2 tb cadens btaaddourewaant $1,043,183 





Tennessee Premiums 


Casualty premiums for the first six 
months in Tennessee are: 


Dates TRAM .. wccccccdccess $17,377.78 
Commonwealth Casualty ...... 1,766.12 
WOMOTOL URIOD ccoccccccccecese 863.6 
Pt PD ccreeceestevecee 5,861.32 
EE 11,673.82 
Pennsylvania Casualty ........ 9,605.46 
Royal Protective ...ccccccccses 168.50 





Indiana Returns : 


The following are the six months 
casualty returns in Indiana: 

Premiums eer sy 

4 


Commonwealth Casualty..$ 1,340 41 
ME, EMNTEET s ccc cccvces 57,858 20,632 
N. ZY. Pinte Glaes....ccce 4,397 1,171 
GEO BEMOMRE 2c ccccesess 10,772 »44 
Pree 48,316 23,540 





To Keep Things Moving 

The new officers and committees of 
the Surety Club of Ohio, will soon hold 
a meeting and formulate plans for 
pushing the work of securing members 
and doing other work. They do not in- 
tend that the annual meeting shall be 
the only feature of interest, but ex- 
pect to have something going all the 
time that will attract the attention of 
agents and give them something to 
think about that will be helpful. It is 
probable that an attempt will be made 
to secure all general agents as mem- 
bers first and then the other agents will 
be taken up. There is no reason why 
the organization should not have sev- 
eral hundred members within a reason- 
able time, the officers believe, and they 
are setting to work with that end in 
view. 





Not to Come North 


The Peninsular Casualty of Jackson- 
ville. Fla., which intended to enter a 
number of northern states, has decided 
not to enter that field for the present. 
James Michelstetter of Milwaukee had 
been appointed superintendent of 
agents for the north but owing to its 
recent decision the arrangement with 
him has been terminated. 





Sureties Sued at Denver 


The state of Colorado has brought 
actions at Denver against several bond- 
ing companies for alleged shortages of 
a number of state boiler inspectors, 
whose alleged failure to turn over fees 
collected has recently been discovered. 
The United States Fidelity and Guar- 
anty is sued for $5,000 on the bond of 
Alex E. J. Whitney, who is now in 





PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “‘Death and Dismemberment’’ policy. 


Liberal Commission and prompt attention paid Agents. 
Agents wanted in the State. 


‘ACIFIC \URETY 
ERFECT UAFETY 


E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 


INSURANCE BROKERS 
Place your SURETY and CASUALTY business 
in the “EMPIRE” 

CAPITAL, - $500,000 


Business producers not now under contract 
wanted for open territory 


Address, AGENCY DEPARTMENT 


The Empire State Surety Co. 


84 William Street, New York 


Desirable 














_ UNITED SURETY COMPANY 





BALTIMORE;MD. 


RY NIMAN Pres 








JOHN McGILLEN 
GENERAL AGENT FOR ILLINOIS 
BORLAND BLDG., 181 LA SALLE ST., CHICAGO ILL 
TELEPHONE CENTRAL 4287 


THE ELDRED AGENCY 
GENERAL AGENTS FOR WISCONSIN 
PABST BUILDING - MILWAUKEE, WIS. . 





The Aetna Indemnity Company 


of Hartford, Connecticut 
ExecuTz.— 
Surety bonds for Contractors, 
S..cety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
Issuzes— 


Burglary insurance policies, 


Plate glass insurance policies. 
Health insurance policies. 


Personal accident policies. 





We have desirable territory for agents and would be glad to correspond with 
business producers. In replying please mention THE WESTERN UNDERWRITER. 


THE.AETNA INDEMNITY COMPANY, 68 William St., New York 


Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 


INSURES 
HORSES, MULES AND CATTLE 


Organized in 1886 ACAINST DEATH Business Producing Agents Want 





. . Unoccupied Territory. 
Paid-up Capital $200,000.00 FROM ANY Ss cae ne en tle 
Assets - + - $450,000.00 CAUSE sa ‘Cie. 
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jail in Denver. The American Bonding 
and National Surety are sued for the 
same amount each as _ sureties for 
Charles Taylor, who is alleged to be 
now abroad in hiding. The Title Guar- 
anty & Surety is the defendant in the 
suit on the bond of William E. Stock- 
ton for the same amount. Stockton 
is also alleged to be in_ hiding 
abroad. Whitney was appointed April 
5, 1907; Taylor on Jan. 16, 1903, and 
Stockton, Jan. 24, 1907. 


NATIONAL MAY GET CONTROL 


Deal Likel 
Peoples 








on Thursday by Which 
urety Will Come Under 
Joyce Domination 





New York, Aug. 10—(Special)—That 
special changes were impending in the 
Peoples Surety Company following the 
resignation of the president, John H. 
Sell, has been the belief here for some 
days but nothing definite has leaked out 
till this week. It is now reported that 
the National Surety has been casting 
covetous eyes at the broad charter 
privileges of the Peoples Surety and is 
negotiating to secure 51 percent of the 
stock at $150 a share. The National 
has had its representatives investigating 
the People’s office for several days, it 
has been learned, and the chances that 
the deal will be consumated at the 
meeting of the Peoples directors on 
Thursday are believed to be good. 

It was also learned that the American 
Surety had looked into the Peoples 
proposition previous to the National, 
but had decided not to close any deal. 
It is pointed out here that the laws of 
New York state would not permit one 
company here to purchase the control 
of another domestic company, but this 
could be evaded if the officers of any 
such corporation bought outright for 
themselves personally an interest in an- 
other company—at least this is gen- 
erally believed possible. 

Some time ago it was announced that 
the National Surety would enter cas- 
ualty business but it has since been 
given out that it would not do so. 

Considering the large amount of 
workmen’s compensation business that 
will be written in this country in a 
year or so when workmen’s compensa- 
tion laws become more general in the 
various states, it is pointed out that a 
charter like that of the Peoples Surety 
would be a good investment for any 
enterprising company. The new laws 
will also tend to make it much more 
difficult for the smaller companies to 
do a profitable business in liability in- 
surance so there are chances that other 
absorptions may follow. 

President Joyce of the National 
Surety is now abroad, having sailed 
about ten days or more ago to look 
into the cotton situation as regards the 
plan of the surety companies to arrange 
some plan for guaranteeing cotton bills 
of lading. 





Stryker on Pacific Coast 

H. H. Stryker, the recently appointed 
reinsurance manager of the Surety As- 
sociation of America, inaugurated his 
new work in a visit to San Francisco 
having as its object a survey of surety 
conditions on the coast and the elimina- 
tion of certain minor differences in the 
local surety association. 

On Aug. 5 a luncheon was given him 
at the Merchants’ Club, at which A. P. 


Redding, secretary of the Pacific Surety, 
presided. There were short talks by J. 
H. Borland of the United States Fi- 
delity & Guaranty, A. C. Skaife of the 
Title Guaranty & Surety, and E. Myron 
Wolf of the Pacific Surety. Mr. Stryker 
outlined the purpose for which the rein- 
surance bureau was established and of- 
fered his services for the improvement 
of conditions wherever they might be 
needed and in determining questions of 
the proper allowance of commission 
and brokerage. 

Before returning east Mr. Stryker 
will proceed to Los Angeles and effect 
the organization of a local surety asso- 
ciation there. 





Medical Protective in Chicago 


D. H. Bixler, Chicago and Cook 
county agent of the Medical Protective 
Company, of Fort Wayne, is doing a 
pretty good business, but is not work- 
ing through insurance agents. Mr. 
Bixler was manager of the physicians’ 
defense department of the Maryland 
Casualty, at St. Louis, before he went 
with the Medical Protective at Chi- 
cago. 

The Medical Protective writes a very 
simple contract, the main feature being 
the agreement to defend a case to the 
highest court, and to furnish all appeal 
bonds. In fact the company was or- 
ganized to write a policy with this 
feature. The organizers were the 
counsel for the Physicians’ Defense 
Company of Fort Wayne, and when 
that company decided not to issue such 
a policy they organized a new com- 
pany. 

The policy limits are $5,000 on any 
one claim and $15,000 under one pol- 
icy, the premium being $15 a year. The 
Medical Protective qualifies under the 
insurance laws and has $100,000 on de- 
posit with the Indiana department. 





Will Have a Fine Program 

The Liability Association will hold 
its annual meeting in New York Octo- 
ber 19-20. The executive committee 
met in New York recently and outlined 
a program. If all who are invited to 
speak accept the invitations, it is ex- 
pected that a program will be pre- 
sented which will be of the greatest in- 
terest, not only to liability insurance 
men but to the public also. 

This association was originally 
formed to give the underwriters of the 
hability companies an opportunity to 
get acquainted. Later the officers of 
companies began to join and papers 
became a feature of the annual meet- 
ings. Frederick W. Lawson, general 
manager of the London Guarantee, is 
president this year. 





Now at Home in Louisville 

Business of the Consolidated Cas- 
ualty is now being transacted from the 
second floor of the Paul Jones build- 
ing, Louisville, the records and other 
equipment of the company having been 
installed by the executive officers last 
Monday. General Manager Scherr, 
Secretary W. A. Hart and Agency 
Manager J. J. Sheridan arrived in the 
city early this week, and with the aid 
of D. J. Duncan, the Kentucky repre- 
sentative of the company, kept the 
wheels turning without interruption. 
Mr. Scherr said that the company will 
enter Pennsylvania, Tennessee, New 
York and Iowa immediately, and is pre- 





MUTUAL HEALTH AND 
ACCIDENT ASSOCIATION 


of America 
FRED H. ROWE, President 
Jacksonville, Ill. 


Accident and Health Insurance 


ADDRESS HOME OFFICE 








NATIONAL 








Contract your time with the National aad get full value 











paring to submit its applications to the 
departments of those states. He re- 





gards the outlook for business as 
splendid. 
Title’s Large Business 
The Chicago branch office of the 


Title Guaranty & Surety has found a 
number of changes necessary on ac- 
count of the increasing volume of bus- 
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ness. So far this year the Chicago 


branch has done nearly twice the vol- 
ume of business it did in all of 1909. 
It will easily be in the hundred thou- 


sand 
the year. 
consin and part of Missouri, its 
nois 
$100,000, 
ing rearranged and 


before the end of 
As it covers part of Wis- 
Illi- 
amount to 
office is be- 
Happersette 


dollar class 


premiums may not 
however. The 


A J: 


from the home office has been installed 





Authorized Capital $300,000. 


Accumulates 10% for 5 years. 





We are now appointing agents. 
131 LaSalle Street 





HERE IT IS—AT LAST! 


A New Linted Accident-Health Policy ‘cd's’ 


Stock Accident Company 

posited with Ins. Dept. $100,000. 
men and women in all eccupations—ages 16 te 70. Pays 
$5,000 om $2S Weekly for Accidents or Sickness 
PREMIUM $10 PER YEAR ees ty ye card and 


Same commission on renewals—exclusive territory—write for sample policies. 


CHAS. A. WHITE & CO, 92 Asents for United States. 
(Organized 1899) 





Surplus $121,520. 


ketbook. 


R CENT. COMMISSION. 





Chicago, Illinois. 








IF YOU MEAN BUSINESS 


Want to Write Business 
and Build a Good Business 





CASULA A 


OPEN NO 








Write at once for our “I. L.” Proposition. 

realize just how good the Health and Accident Business is. 

A Number of Good Territories for Live, Active Men 

an opportunity to BUILD FOR THE FUTURE 
INCOME $359,876.45 

FEDERAL CASUALTY COMPANY, 


It will make you 


ASSETS $255,424.83 
Detroit, Mich. 





WANTE 





experience and salary desired. 


—A Superintendent of Agents for our 
Health and Accident Department. 
Must be thoroughly capable of pro- 

curing and holding agents and producing results. 


State past 


AMERICAN CASUALTY CO., 
TACOMA, WASH. 








the producer. 


CAPITAL 
$100,000.00. 


Security Casualty Company 


OF INDIANAPOLIS 


A Company Etec in - methods, ideas and policies. Protect 
ents an 

mercial or Taduatiat ealth and 
ducers solicited. Address the Company. 


representatives. Writes Com- 
ccident. Correspondence with pro- 





NORTH 


Net Surplus and Capital $486, 41 3 
Income 1909 - -« 


$1,146,723 





AMERICAN 
ACCIDENT 


INSURANCE €O 
CHICAGO 


| a 





Will Aid Good Men in Establishing Agencies 
Best Policies—Largest Commissions 


or Profit Sharing Contract. 











A. E. Forrest, Vice-Pres. and Sec’y 


CHICAGO 





MARINE, ACCIDENT 
and PLATE CLASS 


LIABILITY— 


The FRANKFORT ““"™ 


INSURANCE CO. 


UNITED STATES DEPARTMENT, 100 William St.; New Yor 
INSURANCES TRANSACTED 


of Frankfort-on-the-Main, Germany 


b= General, Vessel Owners, WORKMEN’S CO 
loyers, 
Public, Lan Contingent, INDIVIDUAL AOCDENT & 
Teams, Elevator, Druggists and Physicians, INDUSTRIAL ACCIDENT 6 meats 


M. J. GROGAN, Res. Secy., National Life Bldg., Chicago THOS. M. ROBBINS, Res. Secy., Ohio, New Eng. Bidg., Cleveland 
Agents Wanted for Unoccupied Territory 





Edmund F. Geom, F Postion 
John C. Coleman, Vice-Pres. i Borel & Co., Treas. 
Franklin A. Zane, Sec’y Freak P. Deering, Counse 


Unlimited Liability of Stockholders 


Cash Assets $970,146 


Pacific Goast Casualty Co. 


OF SAN FRANCISCO 
Employers’ Liability, Automobile Liability, 


H. S. WARNER, Gen’l Agent 
CHICAGO, ILL. 





Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. | Dentel 





THE METROPOLITAN 
CASUALTY INS. CO. 
Soe Deere ne Dave 


Home Office, . . . 47 Cedar Street 


Chartered 1874 


POLICIES 


of the mest approved forms 


Plate Glass, Personal 
Accident and Health ... 


EU H. WINSLOW, President 
D. oa, iy, Vico-Prest. 


_ Aisdae'@. Brooks, Ast. See's 


Reliable and Energetic Agents Wanted 
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as office manager, relieving Manager 
H. G. Badgerow of much detail work. 





Annual Meeting in October 
The Board of Casualty & Surety Un- 
derwriters will hold its annual meeting 
Oct. 18 in New York. The banquet will 
be held that evening. 





American Credit Figures 

President Treat of the American 
Credit Indemnity in presenting its July 
1 figures says to its agents: 

Our surplus to policyholders steadily 
increases each month. It is now $535,- 
642.49. The gain in surplus in July was 
$21,404.34. The increase in surplus to 
policyholders since Jan. 1, 1910, amounts 
to $123,534.99, notwithstanding the fact 
that the market value of our securities on 
June 30, 1910, showed a decrease of $37,- 
422 from market values of Dec. 31, 1909. 

Thus you will see that the company 
really made a gain during the seven 
months of 1910, of $160,956.99 in its sur- 
plus, but of course the decrease of $37,- 
422 in securities values was deducted 
therefrom, 

The increasing resources of the com- 
pany (surplus to_ policyholders now 
reaching $535,000 and increasing monthly) 
together with our splendid loss paying 
record, demands the confidence and the 
support of the insuring public. 


American Bankers Nearly Ready 


John B. Christensen, attorney for 
the American’ Bankers’ Assurance 
Company, of St. Louis, announced last 
week that the company will be ready 
to apply for a license about September 
first. The directors are now busy in- 
vesting the first $1,000,000 paid in by 
stockholders, They will invest chiefly 
in St. Louis city bonds. 

The company is being organized to 
insure deposits of country banks. It is 
stated that there are 540 bankers among 
the stockholders, the average holdings 
being 2,000 shares. The shares are 
$1 par and are sold at $2. 


Indiana 

Fid. & Cas.—First Calumet Trust & 
Savings Co., East Chicago. 

Great East. Cas.—D. W. Green, Dunkirk. 

——- Cas.—E. G. Ritchie, Indianap- 
olis. 

New Amst. Cas.—T. F. Cornelius, Ander- 
son. 

N. A. Acci.—E. H. Alyea, Clinton. 

Standard Acci.—J. B. Macy, Liberty; H. 


H. Thomas, Frankfort. 
U. S. H. & Acci.—J. L. Smith, Bedford. 
Ohio 


Aetna Indem.—Hayden & King Com- 
pany, Toledo. 


Colonial Cas.—J. M. Slavens, Ports- 
mouth; Alex Szalbalzky, Youngstown. 

Citz. Trust & Guar.—James Tallman, 
Jr., Bellaire. 

Emp. Liab.—H. C. Miley, Findlay; W. 


R. Wyman, Sidney. 
Frankfort Mar.—A. 8S. Winter, Cincin- 


. Creps, Youngs- 

. Weaver, Columbus. 

. Acci.—Martin Gorman, Sandusky; 

BR. O. Provins, Cleveland. 
Natl. Sur.—Roy Swisher, Mansfield; 

Carl Smith, Fostoria; Niver & Gillespie, 

Rowling Green; S. E. MacMillen, Cleve- 


land. 
Amst. Cas.—C. C. Dickens, Bel- 


letra: C, 


N. A. Acci.—H. 


? B. Conklin, Norwalk; 
John 


Hoback, Lancaster; H. C. Grafflin, 
WANTED ®% ‘oresiul, sean. 
cut young man with 


five years’ experience in casualty line, both 
office and soliciting, position as state agent 
or traveling representative for casualty 
company. Town or Nebraska preferred. 


Address, 82-E, 
care THE WESTERN UNDERWRITER 


WANTED 


Manager of Agents 
for industrial health and 
accident company. 











Address 83-F. 
care 
THE WESTERN UNDERWRITER 





Piqua; C. F. Griffin, Lima; R. J. Brenden- 
burg, Oxford; F. Konschuetzky, Cincin- 
nati; H. L. Paige, Painesville; A. M. 
Myers, Phillipsburg. 

Ocean Acci.—J. D. Poorman, Niami. 

Pittsburg Cas.—J. A. Pentland & Co., 
Cincinnati; W. H. Vermilion, Zanesville; 
oO. L. Bott, Columbus 

Standard Acci.—C. G. Whitney, Spring- 
field; Graham Closson, C. 8S. Goble, Floyd 
seaevey. M. Lines and F. H. Wells, Cleve- 
land. 
: patos Cas.—H. S. Walbridge & Co., To- 
edo 


U. S. Cas.—N. R. Davis, Cardington. 

U. 8S. Fid. & Guar.—Miss E. E. Lancas- 
ter, Mt Washington; E. E. McCoppin, Ada. 

U. S. H. & Acci.—E. D. Campbell, War- 
saw; C. H. Whitman, Columbus. 


Michigan 

Amer. Sur.—E. F. Phillips, Armada. 

Lloyds Pl. Gl.—A. E. Cole, Fowlerville. 

sre Prot.—William Paul, Thompson- 
ville. 

Mass. Bonding—Hungerford & Lued- 
ders, Coldwater; H. W. Hagerman, Stur- 
gis; A. E. Howard, Three Rivers. 

. Sur.—L. . Smith, Ionia; R. D. 
New Haven; Richard Bird, Romu- 


N. A. Acci.—John Rumble, Plainwell. 

Standard Acci.—G. Jaeger, Bay City; 
B J. Hubbard, Lansing. 

Title Guar.—G. L. Hall, Cadillac; J. C. 
Youdan, Howard City; H. E. Hendrick, 
Middleville; J. J. Hauserman, Negaunee. 

U. S. Cas.—J. E. Harder & Son, Niles. 

Woodmens Cas.—J. J. Little, Lansing. 

Minnesota 

Cas Co. of Amer.—Douglas Greeley, Pine 
City. 

Empl. Liab.—M. J. Woolley, Akeley; G. 
A. Rien, Sauk Centre. 

Illinois Sur. . H. Rustad, Moorhead; 
I. Leknes, Bricelyn. 

Ind. & O. Live St—victor Schallern, Ly- 
man Signor, Little Falls. 
» Natl. Cas.—W. J. McGuiggan, Winne- 


ago. 

U. S. Cas.—Morris Grozovsky, Augustine 
J. Linee, St. Paul. 

Tllinois 

Federal Cas.—James O’Brien, Granite 
City; J. D. Market, E. St. Louis; John Me- 
lon and W. A. MacArthur, Granite City. 

Fid. & Cas.—O. E. Carlstrom, Aledo; 
J. E. McCann, Buffalo; H. W. Ulrich, Chi- 
cago; J. M. Clayton, Creal Springs. 
Natl. Live St.—H. L. Bozeman, Carmi. 
Natl. Sur.—E. A. Rice, Litchfield. 
Standard Acci.—O. O. Harris, Cham- 


paign; F. M. Cook and S. Shimkus, Chi- 
cago. 

Title Guar.—P. J. Rose, Litchfield; 
James Vause, Jr., Mattoon. 


U. S. Fid. & Guar.—J. N. Kennedy, Jack- 

sonville; H. M. Marshall, Chicago. 
Wisconsin 

Genl. Acci—I. R. Kittelson, Albany; 
R. J. Shields and James C. Harper, Su- 
perior; M. Olson, South Milwaukee; A. E. 
Smith, Onalaska; C. E. Wilmot, Cassville. 

Mass. Bonding—F. E. Chartier, Wausau. 

Metrop. Cas.—J. F. Gile, Richland Cen- 

r. 


ter. 
Natl. Cas.—W. C. Morris, Ashland. 
Ocean Acci.—Walter Schroeder, D. K. 
Courtenay, Emil Ph. Hunkel and Andrew 
M. Anderson, Milwaukee. 
Pacific Sur.—Loyal Durand, Milwaukee. 
Standard Acci.—Hugo Jacobi and 
Charles R. Blumenfeld, Watertown. 
Travelers—H. A. Becker, Fort Atkinson. 


CASUALTY NOTES 


The German Commercial has been ad- 
mitted to Utah. This is its nineteenth 
state. 

The Maryland Motor Car Insurance 
Company of Baltimore has been granted 
a license to transact business in Mis- 
souri. 

Walter A. Chowen, superintendent of 
the liability department of the Pacific 
Surety, is on an eastern trip visiting a 
few of the company’s principal agencies. 

Lanphier & Co. have been appointed 
general agents of the New Amsterdam 
Casualty at Springfield, Ill., with juris- 
diction over several counties in that sec- 
tion. 

The $50,000 bond of Agnes P. Macbeth 
as administratrix of the estate of Mal- 








colm Macbeth, of St, Louis, was written 
last week by the United States Fidelity 
and Guaranty. 


H. W. Kenyon, formerly with the Ocean 
Accident at Chicago, is now connected 
with the casualty department at the Chi- 
cago office of the United States Fidelity 
& Guaranty. 

Cc. J. LeMessurier & Son, of Pontiac, 
Ill., who are district agents of the Fidel- 
ity & Casualty and of the United States 
Fidelity & Guaranty for a number of 
counties, have taken on the casualty lines 
of the latter company. 


Insurance Commissioner Lasater, of 
Oklahoma has issued a license to the 
Globe Surety of Kansas City, which is 


reinsuring the fidelity business of the 
Commerce Trust of Kansas City, which 
has retired from the surety business. 


The American Surety company has writ- 
ten one of the heaviest bonds ever 
written in Nebraska, it being one for an 
even $1,000,000 for the contracting firm 
that is to build the new Union Pacific 
railroad headquarters building in Omaha. 


The $200,000 bond of William T. Buechle 
and William T. Kemper, as receivers for 
the Jones Bros, Mercantile Company of 
Kansas City, Mo., was written last week 
by the United States Fidelity & Guaranty, 
jointly with the Commerce Trust Com- 
pany of Kansas City. 


Supreme Secretary Charles C. Daniel of 
the United Commercial Travelers of 
Columbus, Ohio, has been appointed chair- 
man of the transportation committee of 
the International Association of Accident 
Underwriters for the annual meeting at 
Bretton Woods, N. H 


The Treasury Department has issued 
a circular showing net limits to which 
surety companies may write bonds under 
the 10 percent rule. The Maryland Casu- 
alty is included for the first time, with 
$1,000,000 capital, $1,191,000 net surplus, 
$219,101 limit on one bond. 


‘The new St. Louis branch office of the 
Title Guaranty & Surety will have its 
quarters adjacent to the office of J. C. 
Barrows, who has been the company’s 
general agent. Manager George H. Strong 
was in Chicago Saturday on his way to 
St. Louis, where he assumed his new du- 
ties Monday. 

Charles W. Disbrow, St. Louis manager 
for the United States Fidelity & Guaranty, 
was last week appointed exclusive state 
agent for the Maryland Motor Car Insur- 
ance Company, which has just entered 
Missouri. This gives the office a company 
that writes fire, theft, collision and prop- 
erty damage insurance on automobiles. 


W. Van Winkle has been appointed gen- 
eral manager of the Union National Ac- 
cident of Philadelphia. Mr. Van Winkle 
formerly was assistant United States 
manager of the Norwich & London Acci- 
dent Assurance until its retirement from 
this country, and prior to that was as- 
sistant manager of the personal accident 
department of the United States Casualty. 


Final submission of its case has been 
made by the American Surety to the fed- 
eral court in Nebraska, the case being 
one wherein the company is seeking to 
permanently enjoin the state bonding 
board from acting further, on the grounds 
that it is a body organized by a law 
that is unconstitutional. This case has 
been dragging for about thirteen months. 





Deny Negotiations are Pending 

New York, Aug. 10.—(Special.)—At 
the offices of the National Surety it 
was denied that negotiations are pend- 
ing relating to the purchase of the 
Peoples by the National Surety. 


Liability Report Ready 
The committee of seven of the liabil- 
ity companies met in New York 
Wednesday to put the final touches on 
its report as to forms and endorse- 
ments, rates and commissions. The 
report will be presented to a general 

meeting at New York on Friday. 





NEW YORK FIRE INSURANCE STOCKS 


Quotations Furnished by E. 8S. Bailey, Broker, 66 Broadway, New York 


Company. Capital. 
2d Se rarer errr re $ 500,000 
Commonwealth .........++.se08 500,000 
COMTIBOMERE cccccccccccccccccce 2,000,000 
Pe TE ccccécecssevceseces 200,000 
gp Frere 2,500,000 
Germ, Alliance ............se+. 00,000 
SI MEE. ccccccesacececeses 1,500,000 
GePMIONED CEES) 2. ccccccccceccccs 1,000,000 
CD DE CREOP ccc cccsvccesece 0,000 
CO EE BOTs kc cc ccccccocce 400,000 
ERMOOED GOOG ccccccccccvcscsee 1,000,000 

Dt Deheecedeseeesesotsoneesas 3,000,000 
DE ED vasencdcrecsescese 200,00 
Niaga: DED. saccuvescccsveoe 1,000,000 
Nor. River $(36)....cccccccces 50,000 
yy se 200,000 
Peter Cooper ($20)..........- ° 150,000 
SUP VOOM 2. ccccccccscccccccss 400,000 
Un. States ($25).......-cceeeee 250,000 
Westchester ($10) ............ 400,000 
Williamsburg City ($50)....... 250,000 


V—No information. 
riy. 


Approx. Bid Asked 
Annual When Price Price 
Div. Payable. P. C P.¢. 
10 Q —_ 205 
10 J&I 326 ae 
40 " 925 950 
8 3 125 nie 
Vv Vv 275 280 
15 J&I 275 300 
30 = 560 570 
18 e 285 295 
30 we 1625 ae 
40 Q 455 ane 
10 J&I 190 205 
30 = 680 695 
10 = 165 176 
20 - 300 305 
10 A&O 155 165 
6 J&I 135 145 

6 = 90 105 
10 = 155 160 
Vv Vv 60 70 
35 F&A 455 van 
20 J&I 380 400 





NEWS OF FIRE PROTECTION 


TOO SLOW WITH CORRECTIONS 


Defects Pointed Out by Fire Preven- 
tion Association Cause Fires— 
Pushing the Fire Chiefs 








The Indiana State Fire Prevention 
Association, at its August meeting, de- 
cided to leave to the executive commit- 
tee the selection of the city to be next 
inspected and the time for the inspec- 
tion. The visit will be made in Sep- 
tember, after the members have re- 
turned from their vacation. 

The necessity of the work done by 
the association and the good that may 
be accomplished has been illustrated 
within the last few days. The business 
block that was burned recently in Lo- 
gansport, with a $25.000 to $30,000 loss, 
was one that had passed under the eye 
of the members of the association on 
their inspection trip and its defective 
wiring. rubbish, etc., were pointed out 
in the report to the fire chief. The 
very defects referred to and which it 
was expected the fire chief would cause 
to be remedied promptly, were the 
causes of the fire. 

The elevator burned at Vincennes, 
Saturday morning, with heavy loss, was 
one that contained a gasolene tank and 
had a gasolene torch over the corn 
sheller and its defects were pointed 
out by the members of the associa- 
tion. The fire chief of Vincennes gave 
nrompt attention to the report of the 
fire prevention association by notify- 
ing the owners of property where de- 
fects had been found and within twenty 
days reports were received by Secre- 
tary D. P. Barrett of the association 
cf corrections made in 20 percent of 
properties referred to and others con- 
tinued to be made until most of the 
deficiencies had been remedied. It is 
not known whether the property 
burned was among those reported as 
having been attended to. Following 
recent losses at Logansport. Secretary 
Barrett has written the fire chief to 
learn what has been done in that city 
toward correcting the defects reported 
to him on buildings in that city. 





Scarcity of Firemen 

Detroit. Mich., is having difficulty in 
keeping its fire department up to the 
full quota of men, and the new men 
it is getting are said not to be up to 
the standard of the old ones. This 
condition is charged to the fact that 
the salaries paid are not sufficient to 
attract good men in competition with 
the wages naid by the automobile fac- 
tories and other industrial plants. At 
the present time there is difficulty in 
manning the two new engine houses 
satisfactorily. Last year the board of 
fire commissioners asked a _ sufficient 
e--ropriation to enable it to advance 
calaries, but the city council refused. 

Want Better Supply 

Citizens of Beatrice, Neb., are clam- 
oring for a more adequate water sup- 
ply. At present the supply furnished 
by the waterworks system, which is 
an old one, is entirely inadequate and 
in case of a bad fire it is feared the 
results would be disastrous. 

The defect at the present time is due 
to drouth, but a few years ago Beatrice 
suffered severely from an opposite 
cause. Heavy rainfalls then resulted 
in the flooding of the boiler room and 
the extinguishing of the fire in the wa- 
terworks powerhouse. While the 
whole waterworks system was thus out 
of commission a fire occurred which 
destroyed a large part of the business 
section of the town. 


Towns Heed Advice 

Officers of the Kentucky Fire Pre- 
vention Association have expressed 
themselves as much pleased with the 
cooperative spirit which is being evi- 
denced by towns inspected by that 
organization. The injunction to “clean 
up” was given in each place, and the 
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visits of specials to those towns since 
the inspections show that they are en- 
deavoring to follow the advice. In 
Fulton, for example, where _ condi- 
tions were regarded as extremely un- 
favorable, it was recommended that 
something be done to reduce the haz- 
ard caused by a large and dilapidated 
frame building on the rear of a lot 
occupied by a bie business block. The 
building has since been torn down and 
the hazard entirely removed. The as- 
sociation intends to follow up its visits 
to see whether its suggestions are be- 
ing followed, and believes that it will 
be found that conditions have been 
improved immensely. 


Mayor is Active 

The city electrical inspector of 
Champaign, IIl.. has been ordered by 
the mayor to examine into the condi- 
tion of the electrical wiring in the 
business district of the city. At the 
request of the municipal authorities, 
the underwriters’ electrical inspector 
visited Champaign for the purpose of 
assisting the local inspector with some 
of the more dangerous equipments and 
tc help him start the work properly. 
The mayor, however, is determined 
that the fire hazard shall be reduced as 
much as possible, and as soon as the 
electrical insnector completes his work 
the fire chief will be required to go 
over the business district and secure 
the removal of all rubbish. The elec- 
trical equipments of the city hall and 
the Walker Opera House are reported 
in a dangerous condition and should be 
given immediate attention. 





Centrifugal Spark Arrester 

An Indianapolis company has finally 
found a successful spark arrester for 
locomotives, according to tests with a 
big Northwestern Railway locomotive 
that have been carried on at the en- 
gineering laboratory of Purdue Uni- 
versity, Lafayette. Professor L. E. 
Endsley was in charge of the experi- 
ments and fire insurance men who may 
think the news is too good to be true, 
might write him to satisfy themselves. 
The tests were made with coal, coke 
and lignite, the latter very light and 
flaky and disposed to make many 
sparks. With centrifugal principle the 
sparks are all collected in a hopper be- 
neath the smoke box and no cinders 
pass from the smokestack. The tests 





have continued a month under the su- 
pervision of railroad men as well as 
the university professors. 





Found Much to Correct 


Ed. Morris, the newly appointed fire 
warden of Omaha, has made his first 
report, stating that he has begun a 
systematic inspection of buildings in the 
business district, working from the Mis- 
souri river, back block by block. In each 
of the first twenty buildings inspected, 
he found cause for complaint, though 
of not such character as a rule to in- 
volve much expense to the owners, and 
in which the owners and tenants con- 
curred as necessary. The principal 
criticism that he found was that of the 
custom of the wholesale houses to 
store boxes and goods so close to win- 
dows and doors as to make prompt 
and safe entry of firemen, in the event 
of a fire, very inconvenient. 


Opera House at Spencer, Iowa 

The Iowa Fire Prevention Bureau calls 
attention to conditions at the opera house 
building at Spencer, Iowa. A _ heating 
plant has been installed in an excavation 
under a loading platform used by one of 
the tenants. The planks of the loading 
platform have shrunk so that paper and 
excelsior sift down into the boiler room. 
The boiler room communicates through an 
unprotected opening with the basement, in 
which excessive quantities of loose ex- 
celsior is kept. The sixteen-inch metal 
flue from the boiler runs through the 
opening and forty feet through the base- 
ment. The flue is uncovered and runs 
within twelve inches to sixteen inches of 
the wooden ceiling. 





FIRE PROTECTION NOTES 


Kankakee, Ill., has voted $4,500 for an 
auto truck for the fire department. 


Seneca, S. D., has purchased two 60- 
gallon hand-drawn chemical engines. 


The city of Fond du Lac, Wis., is 
planning to increase its fire-fighting equip- 
ment by the addition of an automobile 
fire engine. 

McGregor, Minn., has purchased from 
the Northern Fire Aparatus Company a 
hand-drawn chemical engine of 40-gallons 
capacity. 


The town trustees of Normal City, a 
suburb of Muncie, Ind., have decided to in- 
stall a gravity waterworks system because 
they say the Muncie department does not 
afford the suburb sufficient fire protection. 

The water company at Davenport has 
asked for a twenty-five year extension to 
its franchise and will make extensive 
improvements in its plant. A reinforced 
concrete reservoir has been voted at 
Mount Vernon. 


Plans are being made by the city of 
Waukegan, Ill, to increase its water sup- 
ply and better its fire-fighting facilities. 











BOWSER 


Long Distance Self- 
Measuring System 


is the Standard for handling gasolene or 
any kindsofoil. It meets the requirements 
of INSURANCE AUTHORITIES and 
BOARD OF FIRE UNDERWRITERS. 
When an Insurance Representative makes 
a recommendation he wants to know posi- 
tively that its object is to reduce the fire 
hazard. Bowser Systems lower the risk to 
the minimum. If you want invaluable in- 
formation, write for bulletin 32. 


S. F. Bowser & Co., Inc. 





FORT WAYNE, IND. 


New York 
Philadelphia 


Toronto 





The city of Stoughton, Wis., is Increas- 
ing its water pumping station with a 
new pump of large capacity. 

At Lexington, Neb., has been installed 
a new pump, in connection with the 
municipal waterworks, which has a ca- 
pacity of 18,000 gallons per hour, and 
which gives a far better water supply 
than ever before enjoyed by the city. 


Portage, Wis., is the latest city of the 
state to be inspected by the Wisconsin 
State Fire Prevention Association. Sev- 
eral members of the association, together 
with Deputy State Fire Marshal Summers, 
made the inspection, finding conditions 
to be bad in many cases. 


The Otis Elevator company, Peru, Ind., 
agreed to build a large addition to its 
plant if the city would extend its mains 
so as to give the company sufficient fire 
protection. The city could not afford it 
so the Commercial Club borrowed $8,000 
and will pay for the extension until the 
city can repay the Club. 


Texarkana, Ark., claims the expendi- 
ture of $1,300,000 on improvements and 
new enterprises during the month of June 
and July, nearly equaling the record for 
the entire year 1909. Among the munici- 
pal expenditures mentioned are $10,000. 
for a new fire alarm system and $8,000 
for an auto fire engine. 


The Kentucky Inspection Bureau is 
planning to have one of its staff devote 
his entire time to electrical inspections, 
and with this in view has been negoti- 
ating with the electrical inspector of one 
of the important municipalities in the 
state. It is likely that this addition to 
the staff will be made in short order. 


The city council of Akron, Ohio, has 








consideration. Water has been very scarce 
in that city the past week and the officials 
fear that a fire at this time would do 
great damage. 

The city of Louisville will let contracts 
Aug. 26 for thirty-eight additional fire 
hydrants. With increased reservoir 
facilities such as have been recently pro- 
vided, the water supply of the city is 
now regarded as being in excellent con- 
dition. The fire alarm system will be 
underground in the business district be- 
fore the end of this year. 


At Sutton, Neb., a contract has been 
let to the Katz-Craig Engineering com- 
pany of Omaha for revamping and enlarg- 
ing the water works system at a cost of 
$19,470. Two new wells will be added, 
a new pumping station built, and forty- 
four blocks of new and additional mains 
will be laid. The power will continue to 
be derived from the electric light plant. 

At Fairbury, Neb., the city has taken 
possession of the waterworks, the $100,000 
bond issue necessary having been voted 
in June, and the actual transfer taking 
place on Thursday last. The electric 
light plant was also taken over as a part 
of the same deal, the two being operated 
from the one power house. George 
Meyers, late of Hastings, Neb., has been 
engaged as the new superintendent. 





Tennessee Premiums 
Additional figures showing premiums 
of fire companies on Tennessee for the 
six months ending June 30: 
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refused the offer of the Akron Water- 12,456.00 
works Company to sell its plant to the 8,321.00 
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PLANS FOR AGENTS MEETING 





National Association Convention in 
Chicago Next Month Will Have 


Many Interesting Features 





The fire insurance agents are antici- 
pating a large attendance at the Na- 
tional Local Agents Association meet- 
ing in Chicago, Sept. 12-14. 

There are a number of important 
subjects to be considered at that time 
of particular interest to local agents. 
The program for the meeting has been 
practically completed and includes such 


leading questions for discussion as 
“Fire Insurance Expenses.” “State 
Rating Laws,” “Uniform Blanks,’ 


“Trust Lines and Brokers,” “Qualifica- 
tions for Agency Appointments.” 
Those selected to speak on these 
questions are largely local agents, al- 
though several insurance commission- 
ers have been invited to participate, 
among them Superintendent Wm. H. 
Hotchkiss of New York, Superintend- 
ent Charles W. Barnes of Kansas, and 
Commissioner James V. Barry of Mich- 


igan. All of these expect to be pres- 
ent. 
The Chicago committee having 


charge has selected President Homer 
A. Stillwell of the Chicago Associa- 
tion of Commerce to deliver the ad- 
dress of welcome. The response there- 
to will be given by F. G. Lumpkin, 
Columbus, Ga.. vice-president of the 
National association. 

The first day of the convention, 
which opens Monday at 2 p. m., will 
be taken up chiefly with reports of the 
officers and committees. At that time 
there will also be the usual appoint- 
ments of committees on resolutions and 
nominations and the introduction of 
new business. 

The second day of the convention 
will be a busy one, two sessions be- 
ing provided, morning and afternoon. 
These will be comprised chiefly of 
open debates on the subjects desig- 
nated, and provision is also made for 
the discussion of any question of gen- 
eral interest which the delegates may 


desire to introduce. 
The closing session is to be held 
Wednesday morning, when it is ex- 


pected that Superintendent Hotchkiss 
will address the meeting. An excel- 
lent attendance is looked for from all 
parts of the country, and probably 
every state in the National organization 
will be represented by delegations, and 
some that are not organized. 





San Francisco Conflagration Hazard 

As to the conflagration hazard in 
San Francisco the report of the Na- 
tional Board just issued says: 

“In the congested value district the 
conflagration hazard is moderate, on 
account of the many blank walls and 
considerable protection to windows 
and skylights and the large amount of 
good fireproof construction. Accessibil- 
ity mainly good except in central blocks. 
Winds generally strong and streets of 








moderate width except the main thor- 
oughfare. Fire department strong and 
efficient, fire alarm service unreliable, 
water supply sufficient for present 
needs and fairly reliable but subject to 
interruption in case of severe earth- 
quake. The auxiliary water supply sys- 
tem, when installed, is expected to af- 
ford adequate protection to a consid- 
erable part of the city. In the solidly 
built frame section covering most of 
the city west and southwest and to the 
windward of this district the hazard 
is extremely high. Other districts have 
only local hazards.” 





News About Companies 








Western & Southern 

The Western & Southern Fire, 
Shawnee, Okla., which has been 
censed by its home department, now 
has salesmen selling stock in the 
north, and no small amount has been 
disposed of in Indiana. Entering the 
northern field was deemed preferable 
to continuing in Oklahoma as there 
were too many promotion schemes on 
tap in Oklahoma of stock salesmen. 


of 


li- 





National Exchange of Waco 
The National Exchange Fire is be- 
ing organized with $1,000,000 proposed 
capital and surplus at Waco, Tex., by 
Gilbert Hay and Charles A. Weathered. 
The company has been incorporated 
and the stockselling has been begun. 





Prussian National Underwriters 


The Prussian National which has 
started its auxillary, the Prussian Na- 
tional Underwriters, on the Pacific 


Coast, will use it in all territory where 
it is found desirable. 





Germania 
The Germania Fire as 
shows assets $6,699,995, 
serve $3,304,518, 
total income 
ments $1,517,479. 


of July 1 
reinsurance re- 
net surplus $2,187,859, 
$1,636,200, disburse- 





London & Lancashire 


The total income of the London & 
Lancashire for the first six months 
is $1,240,181, disbursements $1,626,- 


958, assets $3,843,085, surplus $1,222,086. 





Milwaukee Mechanics 
The semi-annual figures of the Mil- 





waukee Mechanics shows assets $3,- 
099,935, net surplus $686,758, total re- 
ceipts $882,827, disbursements $897,- 
836, reinsurance reserve $1,722,250. 
Twin City Fire 
The Twin City Fire has been in- 


corporated at Minneapolis, with a cap- 
ital stock of $500,000. It is to have a 
surplus of equal amount. George W. 
Dodge. W. A. McDowell and Albert S. 
Law of Minneapolis are the incorpora- 
tors. Edward J. Conroy and Donald 











E. McLennan of the Conroy & Mc- 
Lennan agency are among those inter- 
ested. 

The company’s charter allows it to 
write fire, marine, sprinkler leakage 
and automobile floater insurance, in- 
cluding property damage liability. 

The home office will be in the New 
York Life building, Minneapolis. 





Blames the Fire Department 

That the large loss sustained in the 
burning of the plant of the Anderson 
Knife & Bar Company last Friday night 
at Anderson, Ind., was due to the in- 
efficiency of the Anderson fire depart- 
ment is the opinion of E. W. Lovejoy 
of Lowell, Mass., general manager of 
the company. He said there was no 
need for the plant being totally de- 
stroyed, as the fire could have been 
gotten under control with only partial 
loss. 

“The firemen worked like amateurs 
and fought the fire from exactly the 
opposite direction from which the fight 
should have been directed. I also un- 
derstand that the firemen were slow 
in getting to the fire after the alarm 
was sounded,” he said. 





Confer on Pool Tobacco 


It has been learned that the Burley 
Tobacco Society of Kentucky, which 
is handling by itself the insurance on 
the $8,000.000 of tobacco it has in 
pool, has agreed to confer with rep- 
resentatives of the insurance interests 
relative to the general subject of in- 
surance protection. It is likely that 
the conference will be held late this 
month. 

A committee of which John P. Hub- 
ble, special agent of the National in 
Kentucky. is chairman, was annointed 
at the semi-annual meeting of the Ken- 
tuckv Board to investigate the tobacco 


situation. It is understood that the ne- 
gotiations with the society will be 
with reference to the present crop, 


which has not yet gone into the pool. 





KENTUCKY NOTES 
Robert N. Cook has succeeded Cook & 
Rush as representative of the Pacifie 
Mutual Life at Bardstown, Ky. 
The agency of DeLong & Treacy, located 
at Lexington, Ky., has been succeeded by 
Mr. Treacy, who has bought out the firm. 





MISCELLANEOUS NOTES 


William Ashby of Conroe Ind., was ac- 


| quitted of arson at his trial this week. 


The fire prevention contmittee of the 
National Board has issued a report on 
Beaumont, Tex. The conflagration hazard 
is held serious, and it is stated that con- 
ditions generally are unsatisfactory. 

H. J. Stouffer, who has been cashier in 
Waller, Chandler & Grey’s agency in Chi- 
cago, retires to form the firm of Hughes 
& Stouffer, who will conduct a real estate 
and insurance agency on North Clark 
street, Chicago. 





Why reserve our bouquets for the fu- 
neral? A certain insurance man was 
never much praised during life but when 
he died was mentioned as a finished un- 
derwriter. 





INSURANCE OF WOODWORKERS 





Plan of Interinsurance Operated by 
Lee Blakemore & Co.—Inspections 
Every Two Months 





The Manufacturing Woodworkers’ 
Underwriters of Chicago is an inter- 
insurance concern that is getting start- 
ed on a unique plan. As the list of in- 
terinsurers is small at first the attorneys 
consider it unsafe to retain any liabil- 
ity and accordingly all risks are rein- 
sured in stock companies. The re- 
insurance is placed with the right to 
cancel pro rata at any time and as soon 
as the number of policyholders is large 
enough to give a fair distribution of 
risk the reinsurance will be cancelled. 
The policyholders pay the regular tar- 
iff rate, the attorneys receiving 25 per- 
cent for the expense of conducting the 
business. The attorneys are paying for 
the reinsurance themselves, so that the 


policyholders are practically getting 
their insurance at the- start without 
cost. 


The plan of the concern is to accumu- 
late a surplus, the surplus, however, be- 
longing to the individual policyholders. 
If any dividends are earned, only a part 
will be returned in cash, the balance 
being accumulated until the individual 
surplus equals one annual premium. It 
differs from the surplus of a mutual 
company in that a policyholder can 
withdraw his share if he discontinues 
his policy. 

The concern operates only in a few 
states within reach of Chicago. Its 
territory is divided up into districts and 
a man who is both solicitor and in- 
spector is placed in charge of each dis- 
trict. Each risk is inspected every 
sixty days, and besides a weekly in- 
spection report is made by the policy- 
holders themselves on their own risks. 
Already good work has been done in 
securing improvements in many risks. 
The maximum line is $10,000. Thus 
other companies in many cases get the 
benefit of the close inspections. Four 
inspectors are employed now and two 
more will be added shortly. Lee Blake- 
more & Co. are the attorneys. 





Recent Fire Decisions 











In the case of McDaniel vs. German 
American Insurance Co., the courts 
have ruled that where a policy stipu- 
lated that no suit should be sustain- 
able unless begun within twelve 
months, an action brought after that 
time will be barred, though it purported 
to be a renewal of a previous action be- 
gun in a state court and removed to 
a federal court, where it was dismissed. 
But where at the time the order of dis- 
missal was taken, a plaintiff was misled 
by a statement of defendant’s agent 
and counsel in reply to a question 
whether there would be any trouble 
in renewing the suit, that of course she 
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could renew—there would be no trou- 
ble about that—the company is estop- 
ped to plead the limitation clause as 
against the renewal. 

*x* * # 


A legal decision in favor of the de- 
fendant has been rendered in the case 
of Marino vs. Hartford Fire. The fire 
insurance policy provided that the loss 
should not be payable until sixty days 
after satisfactory proofs were received. 
Proofs were furnished to the company, 
but were unsatisfactory, and supple- 
mental proofs were furnished there- 
after. The court held that a suit 
brought forty-nine days after the sup- 
plemental proofs were furnished was 
premature. 

x* * * 

An interesting court décision has 
been rendered in the case of the Dela- 
ware vs. Hill, in effect that the refor- 
mation of a written contract will not 
be made merely on the ground that 
the parties acted under a mistake of 
law or fact if the contract embodies 
the agreement actually made. It will 
only be reformed when it fails to ex- 
press their real intention, and the mis- 
take must be mutual. The party accept- 
ing the policy without dissent will be 
presumed to know its contents and must 
show that such was not the case. It 
may be reformed after, as well as be- 
fore, a loss if the assured was not 
guilty of laches. An agent authorized 
to issue the policy may bind the com- 
pany by a statement that a mortgage 
will be agreed to, though the policy re- 
quires a written indorsement. A mort- 
gage to a retiring partner for his inter- 
est, is not a change of interest within 
the policy. 


POINTERS a 


FOR LOCAL AGENTS. 














“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 


Question—John Brown has policies to 
the amount of $10,006 expiring Nov. 1, 
but he does not wish to insure again 
in the same companies. He gives the 
business to another agent, who writes 
the policies to begin Nov. 1. The agent 
who formerly wrote the business also 
renews his policies and sends them to 
Mr. Brown, without securing permis- 
sion from the assured. 

John Brown holds the policies for 
one month and then returns them to the 
agent who renewed without permission, 
refusing the policies. This agent tries 
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to collect short rate premium from Mr. 
Brown because he had the policies in 
his possession thirty days. Can he do 
so? 

The Wisconsin standard policy pro- 
vides that “This entire policy, unless 
otherwise provided............ shall be 
void, if the assured now has or shall 
hereafter procure any other contract 
of insurance.” According to law, the 
policies were void and of no effect, as 
the property was insured in other com- 
panies. If the agent can collect any 
premium, can it be at short rate or pro 
rata? 

Answer—If the policies were not 
ordered renewed the agent cannot col- 
lect the premium nor any part of it 
either short rate or pro rata. 

Question—1. A policy on a dwelling 
was written in the name of John Doe, 
who holds title under a contract from 
Henry Smith. “Contract clause” at- 
tached to policy payable to Henry 
Smith as his interest may appear. 
About six months later John Doe sold 
his equity in the property to George 
Brown. The later holds the title under 
contract for a deed from the same 
Henry Smith. On account of this 
transaction, we attached the following 
clause to the policy: 

“Tt is understood that the interest of 
John Doe under this policy has been 
satisfied. The property insured is now 
being held by George Brown under 
contract for a deed from Henry Smith, 
and loss, if any, shall be payable to the 
latter as his interest may appear.” 

Kindly state whether the above form 
is correct. 

2. We are using a dwelling house 
form of one of our companies which 
does not specifically cover electrical ap- 
paratus but has the following clause 
filled in: “And all permanent fixtures 
belonging thereto and contained there- 
in.” The electrical permit used in 
Michigan finishes up on the last printed 
line and reads as follows: “And that 
this policy does not cover on electrical 
apparatus unless specified herein.” This 
is a small matter to speak of, but would 
it not give the company a loophole in 
order to escape the damage done on 
electrical apparatus in case of a loss? 

Answer—The clause you submitted 
for changing the interest in the policy 
from John Doe to George Brown is 
ail right, but it would be better to have 
John Doe also assign the policy to John 
Brown. 

In the clause you submitted there 
might be some slight question about 
electrical fixtures being covered by the 
pelicy, although we hardly think any 
company would raise the question. It 
would be better, however, in the clause 
insuring fixtures to insert the words 
“including electrical fixtures.” This 
would put the matter beyond a doubt. 

Question—We are advised that the 
5 percent clause, in a coinsurance 
clause, means that if a merchant had a 
stock of $100,000 and was carrying a 





90 percent reduced rate contribution 
clause, or what is known as “the Mis- 
souri coinsurance clause,” and suffer a 
loss of say $5,000, the coinsurance 
clause would be inoperative and the en- 
tire 5 percent or less would be paid re- 
gardless of the amount of insurance as 
to values, notwithstanding the contri- 
bution clause endorsement. 

Answer—The effect of the 5 percent 
exemption clause in the coinsurance 
clause is that if the damage amounts to 
less than 5 percent of the sound value 
of the property insured the companies 
pay the whole loss whether the as- 
sured had enough insurance or not. 

Question —While soliciting tornado 
insurance on stock recently an agent 
was refused a line on the ground that 
the tornado insurance would interfere 
with his fire insurance. The prospect- 
ive customer had been informed that, in 
case of a tornado wrecking a portion of 
the building, causing the stove to over- 
turn, or causing ignition of stock in 
some other manner, such as friction of 
matches or from electric wiring, as- 
sured could recover only on tornado 
policies, even though the entire stock 
was destroyed by fire. 

Answer—The standard fire policy 
provides that if a building fall, except 
as a result of fire, the insurance on it 
shall immediately cease. Therefore if 
a building is wrecked by a tornado so 
much that it may be said to have 
fallen, the fire insurance would not 
cover the damage done by the burning 
of the ruins. However, this applies 
whether tornado insurance is carried 
or not and instead of being an argu- 
ment against tornado insurance is an 
argument for it. Tornado insurance 
would at least give the assured some 
protection, that is, it would cover the 
damage caused by the falling of the 
building. There will be absolutely no 
interference of one kind of insurance 
with the other. 

Question—Will you kindly state the 
exact application of the “reduced rate 
average clause” now in common use 
as to a case of a total loss of $10,000, 
with full insurance, where the policies 
had an 80 percent clause attached, giv- 
ing in detail the process of figuring 
amount the assured would receive? 

Answer—With full insurance the co- 
insurance clause cuts absolutely no fig- 
ure, and the loss is adjusted just as 
though the clause were not attached. 


Question—1. In addition to the list of 
union companies on page 13 of “Point- 
ers for Local Agents,” what companies 
have since been added to and with- 
drawn from the list? 

2. It is customary to attach an elec- 
tric light permit to Wisconsin standard 
policies. I had always deemed it neces- 
sary, or at least, the safest course to 
pursue. However, from an examina- 
tion of the policy I cannot see that it 
is necessary unless electricity is used 
for lights subsequent to the issuance 
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of the policy, as an increase in the 
hazard. Am I not right in this? 

Answer—1. Companies that have re- 
cently joined the Western Union are 
the Atlas of Iowa, Continental, Fideli- 
ty Underwriters, Fidelity-Phenix, Henry 
Clay and the Washington Fire. 

2. It may not be necessary to attach 
an electric light permit in order to pro- 
tect the assured, but it should be at- 
tached in order to protect the company. 
The electric light permit eliminates 
damage to electric apparatus by elec- 
tric current. 

Question—Do insurance companies 
recognize the underwriters’ labels which 
the Cyphers Incubator Company place 
on their incubators and brooders, and 
does this label permit a person to oper- 
ate one of these machines in his house 
without interfering with his insurance? 

Answer—Underwriters, of course, 
recognize the value of the labels of the 
Underwriters’ Laboratories. The Cy- 
phers Incubator Company’s incubators 
are labeled and we do not believe that 
any company would impose an extra 
charge where they are in use. This, 
however, is a matter for your local 
rating authorities, and you should con- 
sult them wherever they are. 

Question—Where can I secure a 
book of rates for Arkansas towns? 
Where can I get a map of my town? 

Answer—There are no rates pub- 
lished for Arkansas. The companies 
are afraid to have a rater in the state 
and the best agents can do is to guess 
at the proper tariffs. Most of the 
agents have copies of the old minimum 
tariff rates and go by these. 

You can get a map of your town, 
Newport, by addressing the Sanborn 
Map Company, Atwood building, Chi- 
cago. 
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HE idea of service is entering 

more and more into the work of 

the life agent. He sustains four 
relationships. First he should give his 
policyholders the benefit of his knowl- 
edge, judgment and experience so that 
the policies may fit the exact need of 
the applicant. After that he should 
keep in touch with his assured in order 
that he may give such counsel as seems 
desirable. There are points coming up 
from time to time that need attention. 

In the second place he owes his com- 
pany something. He should give it 
his time, develop himself into a good 
producer or organizer, write only de- 
sirable business, be prompt in collec- 
tions and in furnishing information 
asked for, be vigilant in his collections 
and be a credit to his company in the 
community. 

Then comes the duty he owes to him- 
self. He should not be content to pro- 
duce just enough business to furnish a 
bare living. He should possess pride 
enough to have a liberal income. The 
agent can do this by industry and en- 
terprise. He should keep abreast with 
the times, add to his stock of life in- 
surance information and develop in his 
work. He should plan his activities to 
get the most out of them. Given so 
much time, energy, strength and brains, 
how can the highest results be 
achieved? 

Then there is a fourth relationship 
not generally recognized so fully as 
the other three and yet one that is 
coming into prominence. It adds to the 
service of the agent and his prestige. 
We refer to the conservation of the 
health of the community. This is a 
public phase of the life agent’s duties 
that brings him forward as a community 
benefactor. 

No one can read the virile and mov- 
ing article in the August McClure’s con- 
cerning the effort of Commissioner of 
Health Evans of Chicago, to reduce the 
death rate of the city by eliminating 
preventable causes of disease and by his 
gospel of pure and more air, without ap- 
plauding the heroic achievements of a 
single, forceful character im a big city. 

With greater congestion of popula- 
tion, with the greed of men causing 
adulteration in food, with the ignorance 
of the people as to conditions that pro- 
mote disease and health, with the ten- 
dency to shut the windows on God’s 
out-of-doors, there is a tremendous 
work, one fraught with unforeseen pos- 
sibilities, for the men who love human- 
ity. Why not the life agents become 
the leaders in health conservation? 
Why not add to the laurels life in- 
surance has won and allow another 
achievement in humanitarian enterprise 
to be credited to its beneficence? 

Here is a golden field for results that 
will appeal to the masses. Think of 
the life insurance army, going forth in 
step, protecting not only families from 
the financial horror of death, but the 
scourge of preventable disease. Here is 








a body of men that could create public | 


sentiment enough to improve industrial 
conditions for workers, that could force 
sanitary and clean conditions in the 
preparation of food stuffs, that could 
get purer milk for the people, that 
could cause better ventilation in street 
cars, churches, halls, theaters and all 
public gathering places. 

It is a mission for humanity and one 
for the benefit of life companies, too. 





The men who believe in the mutual 
insurance principle regret to see the 
younger western companies organized 
on this plan change to stock companies. 
While stock control has its benefits 


iife, all successful and well managed, 
have gone on the stock plan. 





| There is a practical flavor in the com- 
| ment of Vice-President Passmore of 
the Penn Mutual on the subject of fed- 
| eral supervision. He thinks there is 
| much idle talk about it, because the 
| states are not likely to relinquish a 
| handsome source of revenue even if na- 
tional control were constitutional. The 
| states now have their machinery run- 
| ning at a certain expense. The income 
| must be provided for and insurance 
| companies have been called on to pro- 
| duce a certain sum. The states are not 
| likely to throw aside a fruitful source 











SO} 











O— 








F. A. CHAMBERLAIN 
President Security National Bank 


E. W. DECKER 
Vice President Northwestern National Bank 


C. T. JAFFRAY 
Vice President First National Bank 


JOHN T. BAXTER 


Vice President and Counsel 








—o}/c— 





ESTABLISHED 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
LEONARD K. THOMPSON, President 
DIRECTORS 


WM. J. GRAHAM 


Vice President and Actuary 


eI) 


=! 


| 








T. B. JANNEY 
President Janney, Semple, Hill & Co. 


L. K. THOMPSON 


President 


B. F. NELSON 
President Hennepin Paper Co. 


A. A. CRANE 
Vice President Northwestern National Bank 


30 }j}— 








Admitted Assets - - 
Total Paid Policyholders - 
Insurance in Force . ° 
Surplus .- «© -« 


JANUARY 1, 1910 


$ 5,943,204.99 
8,242,771.06 
25,026, 1 38.00 
253,293.55 














U 





Desirable Agencies Open to Men of 
Ability and Reliability 











a 











2 








a. 
Oye 


J 
SoCo 








yet the mutual champions fail to see 
how after a company gets firmly es- 
tablished financially and builds up an 
ample surplus, there can be any need 
of further protection to policyholders 
in the way of small capital. The pri- 
mary function of capital in such cases, 
these advocates claim, has long passed. 
Capital at this point is called upon to 
risk but little if any chance. 

Those who are interested in the 
change declare it solidifies a manage- 
ment. Under mutual control, they 
claim the higher power, the policyhold- 
ers, create a rather intangible authority. 
There is not a direct responsibility. 
The policyholders are not sufficiently 
interested or informed to decide what is 
best for the company, it is alleged. 

The Franklin Life of Illinois, Bankers 
Reserve of Omaha and Des Moines 


of income unless they can find another 
on which they can levy tribute without 
causing great protest. This is not likely 
to follow. The insurance companies 
have been subjected for years to pay- 
ing liberally towarg the expense of the 
state. Even if the federal government 
would agree to collect the same revenue 
for the states and distribute it among 
them, the latter are too jealous of their 
collecting prerogatives to forezo them. 

It is doubtful whether the many ad- 
dresses, papers and articles on the sub- 
ject of national supervision and the 
mighty campaign for tax reduction, 
have accomplished much. No decided 
change in public sentiment is noticed. 
The people are indifferent. The insur- 
ance companies are big corporations to 
them and in their opinion can afford to 
contribute bounteously to the state’s rev- 





enue fund. The statement that premi- 
ums could be reduced or dividends in- 
creased, is regarded with suspicion and 
taken as insincere. The companies 
are too far away. There is nothing 
tangible brought home to them except 
the broad assertion that the policyhold- 
ers pay the freight. 

The small policy man is rather pleased 
to think the big holder is thus in- 
directly being compelled to pay a tax. 

“We must be shown in dollars and 
cents,’ say the policyholders. “How 
much will our premiums be reduced and 
can we zet an affidavit to that effect?” 
is the retort often heard when the ques- 
tion is discussed. 

The policyholders believe they are 
paying too much for their insurance. 
They argue that officers are receiving 
princely salaries and agents are paid 
good, stiff commissions If taxes are 
reduced, the great body of assured con- 
tend that any saving will go to salary 
account and commissions or to some 
| other fund that does not directly con- 
| cern the premium payer. 
| This is a strong wind to encounter. 
| With such sentiment prevailing, it is 
| difficult to make any dent in public 
| opinion. There is not much in the 
| campaign to arouse enthusiasm. So 
long as the states need the revenue 
derived from insurance companies to 
help defray the public expense, they will 
not hand over the control of these in- 
stitutions to the central government, 
and so long as the people are in the 
indifferent or skeptical mood as they 
are at present and have been, the policy- 
holders can not be relied upon for any 
serious or effective support in the tax 
reduction cause. 

It is stated that the New York Life 
is putting on extra steam in Wisconsin 
and expects to make a fine showing in 
the state. The New York Life assumed 
a different attitude than the other big 
companies after the rigid laws of Wis- 
consin were passed. It remained while 
the Mutual and Equitable pulled out. 
The New York Life evidently believes 
that by remaining in it will be able 
to fortify itself so strongly that if the 
laws are modified in the future it will 
have a lead that can not be overcome. 


THE SHORT CUT 


Suppose we analyze for a moment 
the attitude of the buyer when he tries 
to decide upon the best company. 
There is an uncertainty in his mind 
as to the merits of the representations 
made by opposing agents. In his de- 
sire to determine the correctness of 
the statements he necessarily uses with 
you the areuments put into his mouth 
by your competitors. He assumes that 
such statements are true for the pur- 
pose of “drawing your fire.” Right 
here is the critical point. Your com- 
petitor may be an expert at introduc- 
ing irrelevant matter simply to cloud 
the issue and confuse the buyer. You 
need only be concerned with such 
points as have imnressed the prospect 
as important. You can safely ignore 
the rest—C. F. Junod, Chicago. 
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MORTALITY EXPERIENCE 
ACTUARY MESSENGER GIVES 
COMMENT ON THE TRAVELERS 





Shows Results from Different Angles 
as to Its Death Rate—Interesting 
Deductions Drawn 





The tables and comment made 
thereon giving the life experience of 
the Travelers by Actuary H. J. Mes- 
senger have attracted much attention. 

At the present time the participat- 
ing business of the company is 7 per- 
cent of the total in force. 

One table giving the experience by 
years of exposure shows that the full 
tabular rate is not reached until the 
nineteenth year of exposure by num- 
bers and the thirteenth year by 
amounts. 

The table giving the experience by 
age of exposure divided into age groups 
of five years each, shows a very favor- 
able mortality rate for the younger 
ages, being under 80. When the age 
group 50-54 is reached, the rate jumps 
to 96.6 and from that time on keeps 
close to the full tabular mortality. n 
policies issued under age 60, the mor- 
tality is 104.7 on all exposure for age 
60 and over. On policies issued at age 
30 and over the rate is 87.4. 

Gains in Barlier Years 

One table giving the experience for 
the entire period shows the mortality 
gains are almost entirely in the first 
ten years. Eliminating this period, the 
mortality is 88 percent by numbers and 
98 by amounts. 

On the total exposure the average 
size of the policy in force is $2,454, the 
average size of probable loss $2,434. 
average size of actual loss $2,619. 

The average attained age of the as- 
sured has decreased from 43.8 in 1897 
to 42.35 years in 1908. The average 
age at date of issue has decreased from 
36.39 in 1897 to 32.62 years in 1908. 

One interesting table furnishes the 
experience according to the kind of 
policy. On the ordinary life policy a 
very unfavorable mortality—97 by num- 
bers and 98.5 by amounts—is shown. 
On other premium paying policies the 
experience has been exceedingly favor- 


able, in no case reaching 80. 
The experience on _ paid-up _in- 
surance has been unfavorable. The 


mortality on extended insurance being 
88.1 by numbers and 98.5 by amount. 
On paidup policies through nonpay- 
ment of premium it is 77.3 by numbers 
and 93.1 by amounts. The experience 
on premium paying term insurance has 
been very favorable, even after making 
full allowance for the fact that most 
of it is new. The mortality rate is 45.7 
by numbers and 45.6 by amounts. 
Experience as to Size 


When the business is classified as to 
size of the policy the mortality is 73.8 
by numbers and 76 by amounts for 
policies under $5,000, 89.6 and 88.7 
from $5,000 to $10,000, 89.6 and 87.3 for 
over $10,000. Mr. Messenger says 
there is very little doubt in his mind 
that the higher mortality rate on large 
policies is to a considerable extent due 
to the pressure to which practically 
all companies are more or less subject 
to secure the issuing of large policies 
in the case of rather questionable risks. 

One table is devoted to experience by 
geographical sections. From Canada 
to Pennsylvania inclusive in the north- 
east, the mortality rate is 73.4 by num- 
bers and 76.4 by amounts. The north- 
ern states of the Mississippi valley 
show 71.5 and 80.1. The upper tier of 
southern states from Delaware to 
North Carolina and to Kansas shows 
75.7 and 89.7. The lower southern tier 
including Arkansas and Oklahoma 
shows 96.7 and 100.3. The rest of the 
country shows 86.3 and 93.7, it being 
mostly the far west. In later years 
there is an improvement in the upper 
southern tier. 

The experience in the south on the 
ordinary life policy has been very 





unfavorable, running in the lower 
tier to 121. by numbers’ and 
120.7 by amounts. It is this southern 
experience on this form that raises its 
mortality in the general average as in 
other sections the experience on the 
ordinary life is favorable. If the two 
sections of the south were eliminated, 
its experience on ordinary life would 
be very favorable. 
Experience on Participating 

The experience of the Travelers par- 
ticipating policies is 41.8 by number 
and 38.1 by amount. This is on ex- 
posure of 1904 to 1908 inclusive, the 
issue being from August 1903 to 1906 
inclusive. Of course the participating 
experience is new and limited. Its 
general experience the same years is 
45 and 43. As far as the experience 
goes it indicates a slightly more fav- 
orable record on participating policies. 
Mr. Messenger says that statistics and 
observations would lead him to believe 
there should be a much more favorable 
experience on deferred dividend poli- 
cies than on annual dividend and non- 
participating. But comparing annual 
dividend with nonparticipating, if the 
premiums are about the same, he 
thinks the mortality rate will not vary 
to any extent. Actuary Messenger 
says it is the difference between paying 
$30 and $40 a thousand that makes the 
difference in mortality rate and not 
the mere fact that one man takes out 
an annual dividend policy and another 
a nonparticipating. If the rates are 


five years old, starting with the ex- 
posure of 1897 to 1901 inclusive and 
then adding the exposure of one year 
at a time up to 1908 inclusive. On the 
basis of numbers the improvement runs 
from 71.5 to 60 from 1901 to 1908, 
an improvement being shown every 
year. As to amount the decrease is 
from 79.2 to 62, only one year showing 
an increase of six-tenths. Actuary 
Messenger says: 

“In the early years of the Travelers 
the requirement of an inspection report 
or urinalysis was something very un- 
usual. Gradually these were required 
more frequently—but it was not until 
sometime in 1901 that the urinalysis 
was required in the case of every ap- 
plication and it was not until 1904 that 
an inspection report was required in 
the case of every application. Is is 
my opinion that the requirement of the 
urinalysis and of the inspection report 
in the case of every application during 
recent years has had more to do with 
|the improved mortality rate than any- 
| thing else. 

Reason for Better Showing 

“A study of the Travelers’ experi- 
lence with special reference to the 
| general improvement in the mortality 
rate in connection with the results in 
| different sections of the country con- 
| vinces me that insisting upon the urin- 
| alysis and inspection report and a com- 
| petent medical examiner and an agent 
| who realizes that in the long run it is 
|against his own interest to work off a 
| 








PERSONAL INITIATIVE WINS 


The agent may memorialize home 
larger commissions, special advances, 


office for “different kinds of contracts,” 
agency advertising, and a dozen other 


things he thinks he may need to help him get business; and he may circularize 
his prospects, or rather imaginary prospects, until they hate the sight of in- 
surance “literature,” but his behind-the-counter campaign is likely to be bootless 
if he doesn’t bend his bodily energies to the business of buttonholing individuals. 

There’s a use for long-distance treatment, and a time for absent attacks, but 
the occasion is infrequent, and the result is one of influence rather than of 


decisive effect. 


Reminds us of the man who had to look around for his Christmas dinner, 
and seeing a nice flock of turkeys on his neighbor’s premises prayed long and 


eatrestly that one be sent over into his yard, but with no effect. 


He then 


changed his tactics and asked that he be sent into the yard where the turkeys 


were. 


Results came quickly and the table on Christmas day was enriched with 


one of the finest birds in the bunch.—Hartford Life Bulletin. 





about the same he sees no cause for 
a variation in mortality. 
Substandard Mortality Rate 

Another table gives the Travelers 
substandard experience, issue of 1899- 
1908, risk of 1900-1908. This is in 
three classes. The first includes those 
rated above the tabular but less than 
125 percent; the second those rated 
125 percent and higher but less than 
150 percent; the third, those rated 150 
percent and over. There are more 
rated above 250 percent and but few 
above 200 percent. This experience 
includes a few cases carrying a decreas- 
ing lien and not rated up. The experi- 
ence, of course, is not extensive and 
has not reached a point where it is 
possible to draw definite deductions as 
to final results. The mortality rate 
on Class 1 is 38.1 on numbers and 
41.6 by amounts; on Class 2, 66.7 and 
52.4; on Class 3, 87 and 65.6. This 
means an average rating of 170. The 
actuary concludes that so far as he 
can judge from the results now, this 
rating has been fairly well done. 

Experience on Women 

The experience on women has been 
very favorable. On recent years the 
rate is 67.1 by numbers and 61.1 by 
amounts, as compared with its general 
experience, 76.2 by numbers and 82 
by amounts. Each year has been fav- 
orable excent the first two, 1900 and 
1901, the exposure being from 1900 to 
1908 inclusive. The experience on 
numbers in case of women is less fav- 
orable than by amounts, thus varying 
from its general tabulation. The Trav- 
elers is very careful in the selection of 
women risks, particular care being 
taken as to moral hazard. 

Actuary Messenger furnishes a table 
giving the summary of the Travelers 


general experience on policies not over | those outside the two cities. 


bad risk on the company has much 
more to do with the determination of 
the mortality rate than climatic or sani- 
tary conditions. This is the only way 
in which I can explain the fact that 
the Travelers’ experience, issue of 1866 
to 1904 inclusive. risk of 1897 to 1904 
inclusive, showed a mortality rate in 
Louisiana of 83 by numbers and 93 by 
amounts; in Alabama 93 by numbers 
and 92 by amounts; in North Carolina 
83 by numbers and 82 by amounts; 
while in Georgia the mortality rate was 
111 by numbers and 131 by amounts— 
and most of our Georgia business was 
obtained from Atlanta and _ vicinity 
which from a climatic and sanitary 
standpoint was supposed to be the 
most desirable part of the state.” 
Experience on Reinsurance 
The Travelers in proportion to its 





| companies 


size reinsures more extensively in other 
than the majority. The 
| mortality rate on this business by 
amounts was 75. On business taken 
|from other companies as reinsurance 
| its rate is 62. Both are more favorable 
than the company’s general experience 
and decidedly more favorable than its 
experience on policies of $10,000 and 
over. 

Another clasisfication shows the com- 
pany’s experience in Virginia, Georgia, 
Alabama and Texas. combined and 
divided, first, into policies to residents 
of towns of 5,000 and over and, sec- 
ond. into policies covering those in 
smaller places. The result shows prac- 
tically no difference. 

Tilinois and New York 

The tables showing New York and 
Illinois experience is of interest. The 
business is divided first into Chicago 
|and New York City policies and second 
The mor- 





tality rate in the two cities is 78 by 
numbers and 85 by amounts and 72 
and 76 on those outside. The result 
seems to substantiate the results of 
investigations in regard to the mor- 
tality rate in congested centers com- 
pared with country districts —the 
higher rate generally being found in 
the cities. The Travelers experience 
on health policies is just the reverse in 
regard to amount of sickness, show- 
ing there is more illness in the smaller 
places. 





OBJECTS TO JOINT LIFE PLAN 


What the Illinois Life Says as to the 
Tendency in Business 
Insurance 








The Illinois Life says as to joint life 
or partnership insurance: 

“The insuring of the active members 
of a firm or corporation in favor of the 
business, which would suffer financiaJ 
loss in the event of the death of one of 
the partners or officers, is a field for 
life insurance to which a great many 
insurance writers are now directing. 
their attention. The advantages that 
accrue from such insurance and the 
arguments for its purchase are so evi- 
dent that we will not repeat them here. 
A number of the companies have de- 
vised so-called joint life or corporation 
policies which are issued at a premium 
rate somewhat lower than the combined 
premiums on the several lives insured 
would amount to, the policy providing 
that the sum insured shall be payable 
at the death of whichever of those who 
are covered by the contract dies first. 
Whenever one of the lives insured ceases 
under the joint life the policy is sur- 
rendered just as in the case of the 
death of a person insured under a 
single life policy. 

“For the reason that a number of our 
men have recently been asking for joint 
life rates, which rates we furnish upon 
special request, we think it advisable 
to inform the entire agency force about 
such policies and to state the company’s 
opinions regarding same. While the 
home office is entirely willing to fur- 
nish joint life rates upon application, 
yet it does not recommend insurance 
on that plan for the reason that sepa- 
rate policies issued on the lives which 
it is desired to insure in favor of each 
other, or in favor of a business, are not 
only more satisfactory to those insur- 
ing, but over a reasonable period of 
years can be shown to be much cheaper 
than the joint life. 

“The great objection to a joint life 
policy is, that when one of the lives 
insured thereunder terminates the re- 
maining life is unprotected, unless at 
the time of the maturity of the policy 
by the first death the surviving partner 
is able to pass an examination for new 
insurance. A further objection is the 
fact that men associated in business 
sometimes separate. When this con- 
tingency occurs it becomes necessary 
to surrender the joint life policy, and if 
at that time the remaining partner 
should desire to continue his insurance 
in favor of his business, he can do so 
only on condition that he is in an in- 
surable condition. 

“The Prudential, which issues joint 
life policies at a very low nonpartici- 
pating rate, says in its rate-book re- 
ferring to policies on this plan: ‘Two 
policies on the single lives are usually 
preferable to a joint policy on the two 
lives.’ The more that you intelligently 
consider and study joint life policies 
the more convinced you will become 
that persons desiring to carry life in- 
surance in favor of each other should 
by all means take separate and indi- 
vidual policies.” 


ALIMONY 
“What is alimony, ma?” 


“Tt is a man’s cash surrender value.” 
—Town Topics. 








Sell your goods honestly; deal hon- 
estly with your prospects; then people 
will deal with you in the same manner. 
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BUSINESSINSURANCE PLAN 


ADVERTISING MATTER USED BY 
AGENT SCHNITZER 








Shows How Enterprises Can Make Use 
of Policies for Their Better 
Protection 





D. Schnitzer, of the Mutual Life in 
Chicago, is specializing on corporation 
and partnership insurance. He has run 
two column advertisements in the 
papers. They contain some valuable 
hints to agents. The advertisement 
says: 

“Protect the Business. Keep Com- 
merce Keyed to Its Proper Function 
While Men Come and Go. 

“Business men are waking up to the 
supreme importance of partnership or 
business insurance. It is becoming 
more and more the practice of copart- 
ners in any line of business to insure 
their lives for the benefit of the firm. 
This may be accomplished by means 
of a joint life policy, or by separate 
policies on the lives of the several mem- 
bers, the premiums to be paid by the 
firm, the same as in fire insurance. 
Likewise, the stockholders of corpora- 
tions are rapidly coming to avail them- 
selves of the benefits of this form of 
protection. Almost invariably, the af- 
fairs of a great corporation are directed 
chiefly, if not wholly, by a single man- 
ager, or at least by a limited number 
of officials. The death of a manager 
means heavy financial loss, which 
should be covered by business insur- 
ance. 

Withdrawal of Capital 

“The death of one member of a firm, 
in addition to the loss of his active co- 
operation in the management, may in- 
volve the withdrawal of his capital from 
the business. This might mean infinite 
embarrassment to the remaining part- 
ner or partners, perhaps the discontinu- 
ance of the business. If, however, his 
life was insured for the benefit of the 
firm, the proceeds of the policy would 
enable the remaining members to buy 
his interest and continue the business 
without hindrance or delay. 

“The death of a copartner naturally 
awakens uneasiness among creditors, 
which may result in embarrassment to 
the firm. When it is known, however, 
that the deceased member’s life was in- 
sured for the benefit of the firm, con- 
fidence instantly takes the place of 
doubt and hesitation. 

“Banks and wholesale houses well 
understand the difficulties that beset a 
business firm upon the death of a mem- 
ber, and this is a risk which is always 
considered in granting accommodation; 
but when it is known that the several 
partners carry insurance for the benefit 
of the firm credit is instantly estab- 
lished. No one better understands this 
than the great commercial agencies 
whose province it is to report upon the 
financial standing of business men and 








WANTED 


District Managers and Local Agents in 


Illinois and Iowa. Exceptional opportu- 
nities for good reliable men—no rounders. 
Contracts direct with the home office. 
Up to date ‘‘goods’’ to sell. Address 


CENTRAL LIFE INS. CO. of Illinois 


OTTAWA, ILL. 


corporations. The late Charles F. 
Clark, president of the Bradstreet com- 
pany, a short time before his death 
wrote to a friend: 

It Strengthens a Firm’s Credit 
“It is practically beyond a doubt 
that corporation insurance strengthens 
the credit of firms adopting it. The 
increased confidence which it estab- 
lishes is recognized in the mercantile 
community and thus reflected through 
our reports.’ 

“No partnership or corporation would 
for a moment fail to insure its property 
or plant against fire, yet the death of a 
copartner or of a managing official may 
cause even more serious embarrass- 
ment than a destructive fire and is more 
likely to occur. Every member of a 
firm, every manager of a corporation, is 
bound to die sooner or later, but a fire 
may never occur. 

“Business insurance requires an ex- 
penditure of partnership or corporation 
funds, the same as fire insurance, but 
there is the difference that the business 
insurance policy is a growing asset and 
will be carried as such on the company’s 
books, the value increasing from year 
to year. 

“It is an asset upon which, after three 

premiums have been paid, the firm may 
obtain a loan at any time at 5 percent 
interest, without publicity, and renew- 
able at pleasure. 
_ “Upon the dissolution of the firm the 
insurance of the retiring partner or 
partners may be surrendered for the 
cash value set out in the policy, or, 
upon settling with the firm on the same 
basis, the insurance may be retained by 
the retiring member as personal pro- 
tection. ; } 

Business insurance is also virtual pro- 
tection for the family of the individual 
partner, since in the event of his death 
it insures the speedy adjustment of his 
interest in the business, which other- 
wise might be sacrificed, in whole or in 
part, by reason of business complica- 
tions, or settlement might be long de- 
layed. 

List of Notable Cases 

I append hereto a few notable cases 
of business insurance recently effected 
for the benefit of copartnerships and 
corporations: 

George E. Nicholson, Kansas 

City, in favor of four cement 

companies, of which he is 

DEOBIGORE oc ccccscccccccccses $1,500,000 
H. N. Byllesby, Chicago, manag- 

ing engineer of electric com- 

DOREEGE scccsevecenesivevasess 
John H. Jones, Pittsburg, in 

favor of  Pittsburg-Buffalo 

Company, of which company 

he ig tFOMSUTE?. ....scccccses 
A. 8S. Ford, Chicago, in favor of 

Peoples Portland Cement Com- 

pany, of which he is treasurer 1,000,000 
Henry C. Lytton, Chicago, to pro- 

tect his business interests in 

rebuilding the Hub........... 
John H. McMillan, Minneapolis, 
in favor of Carghill Elevator 

Company, of which he is vice- 

PEGRINT nccccccssesccaccecs 
George H. Currier, Chicago, in 

favor of Currier Publishing 

Company, of which he is presi- 

GOES 50 0 cc 6 cose rec vieevsecesecs 
Commodore Robert E. Peary’s 

publishers have taken insur- 


National Life Insurance Company 


MONTPELIER. VERMONT 


1,250,000 


1,000,000 


1,000,000 


500,000 


250,000 








Established 1850. Operating in 37 States 


JOSEPH A. DEBOER, 


OSMAN D. CLARK, 
President 
FRED A, HOWLAND, 


tar 
H. M. CUTLER, 
reasurer 
A. B, BISBEE, 


ied. Direct 
BE. MOULTON, Actuary 


This Company held January 1, 1910, and 
pom a fpinet Curing the ne decade : 
SIRS, Ase see.c0 Gain, 167% 


- $ 41,661,130. Gain, 1627, 
SURPLUS, - § 6,829,868,66 Gain, 2117, 
INSURANCE, - $161,428,115.00 Gain, 79% 





ance on his 
GOIN ce pccceceniasesecvess 
Charles Netcher, Chicago, to 
protect the interests of “Bos- 
OTT ree 
Emil Bitel, Chicago, in favor of 
Eitel Bros., importers and 
wholesale dealers in wines 
ee, rare eee 
Karl Bitel, Chicago, in favor of 
Bitel Bros., importers and 
wholesale dealers in wines and 
SE tna News hiatwh ees eee de 
A. W. Witherell, Chicago, in 
favor of Chicago Crayon Com- 
DP ss<aeunks oanecaeees axa 
Charles W. Swenson, Chicago, in 
favor of Swenson Land Com- 
pany, of which he is president 
Mrs. Charles Netcher, Chicago, 
for protection of interests of 
“Boston Store” 
A. C. Loring, Minneapolis, in 
favor of Pillsbury Flour Mills 
ST ceveresersaebad éueee 
Officers of Ferro-Concrete Con- 
struction, of Cincinnati, Ohio, 
in favor of the company...... 
Joseph W. Harvey and Hatcher 
S. Seward, of Petersburg, Vir- 
ginia, in favor of Seward 
Trunk & Bag Company...... 
J, Lindsay Wells, president, for 
protection of bond issue of 
Tennessee Real Estate & In- 
vestment Company ......... 
John A. Gauger, Chicago, in 
favor of John A. Gauger & 
Sons, sash, door and blind 
manufacturers, of which he is 
SEE 8 sdtahauutvecesieeas 
Wm. E. Clow, Chicago, in favor 
of James B. Clow & Sons, 
wholesale plumbers ......... 
Frank O. Balch, Chicago, in 
favor of Balch Publishing 
Company, of which he is 
SR ee rarer 
Ashton P. Derby, president, in 
favor of the Derby Chair 
Manufacturing Company, Gard- 
ner, Mass. 


life to protect 
50,000 


500,000 


25,000 


25,000 
25,000 
50,000 
eecccescccces 1,000,000 


500,000 


150,000 


300,000 


100,000 


100,000 


150,000 


250,000 





F. B. Wells, Minneapolis, in 
favor of F. H. Peavey Com- 
CE sone ketacatcbckescaseeade 500,000 
F. T. Heffelfinger, Minneapolis, 
in favor of the F. H. Peavey 
CEE neaesedecs e600 468400 500,000 
Some years ago the Mutual Life 
placed $1,000,000 on the life of F. H 


Peavey for the benefit of the F. H. 
Peavey Company, which matured sev- 
eral years later by the sudden death 
of the insured of pneumonia. 





CASH SETTLEMENT ARGUMENT 

A leaf from the diary of a successful 
agent gives this method which more 
than one has found to be a good 
method: 

“Take a real interest in your cus 
tomer. After he has been examined, 
find out what sort of an examination it 
is, and pick out if possible, some point 
that is not quite as good as it should 
be. Drop in for a casual visit, during 
the course of which the more or less 
unfavorable feature in the examination 
can be alluded to. Of course he is in- 
terested. Does he want his policy to 
go into force the day it is issued, or 
will he prefer to wait two weeks or so 
until the policy is delivered and run 
the risk of some mishap in the mean- 
time. The answer to this question is 
invariably: I would like the policy to 
go into force as soon as issued. His 
check is the only thing necessary to this 
arrangement, and in nine cases out of 
ten it can be had at this stage for the 
simple asking.” 





ance solicitors. 


C. R. PORTER, President 


THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of the rich section of the United States 
nown as the South is marked by the accomplishment of the State 
Mutual Life Insurance Company of i 
Forty Million Dollars of Insurance has been placed on the books 

of this Company the first two years of its life as a legal reserve ineti- 
tution. Over a million and a quarter of assets have been accumulated 


in this period and the Company's income in 1907 was $1,600,000. 
Its contracts are readily salable in the hands of reputable insur- 


eorgia. 


State Mutual Life Insurance Company of Georgia 


HOME OFFICE, ROME, GA 





RELIANCE LIFE 


OF 
PITTSBURGH 


Policies that can’t be beat. 
Assets over two and one-half million. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois and Alabama 








Is One of the Best. 





Absolute Security and Economy of 
Management, 





Writes Health and Accident, Too. 


Dr. F. G. CROSS, President 
CINCINNATI 


OHIO 


What Better 


Than a General Agency with a Direct Renewal Contract for a Growing 
Company in Its Home State? 


ALL OHIO COMPANIES ARE GOOD 


“The Columbia Life of Cincinnati 


Address 
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LIFE BUSINESS THE BEST |h2!f years ago I was employed in the 
some OF Ge Apvarenags [eben Pionero 1910 SEMI-ANNUAL RESULTS 


OVER OTHER LINES 





Opportunities Calling Offers to Men 
Who Want to Be Useful and 
Make Money 





We learn by contrast. When we say 
of an article that it is the best in the 
world, we have gone as far as is pos- 
sible in describing its merits. The last 
word has been spoken. “Best” is the 
ne plus ultra of the English language. 
Nevertheless, we imply that this is a 
fact through contrast. What, there- 
fore, justifies this high appellation of 
the life insurance business? In what 
particulars is it the best business? 
That the case may be fully made out, 
let us contrast it with others on three 
points which will conclusively demon- 
strate the statement. 

Best Financial Rewards 

First, it offers the best financial re- 
wards. A young man entering any of 
the professions such as the ministry, 
medicine, and law, must spend a small 
fortune in money and many years of 
valuable time in preparation for his 
life work. In a large majority of cases 
he must then eke out an existence for 
some five or ten years before gaining 
even a fair competency. It is esti- 
mated that the average salary paid to 
the minister of the gospel is a trifle 
over $600 per annum. My twin brother 
spent several years in college at hard 
study. He took the state prize for 
oratory in Pennsylvania twice, and led 
his conference classes clear through 
a several years’ course. He invested 
a neat sum in the acquisition of knowl- 
edge, which he is dispensing to a 
medium-sezed congregation in the city 
of Philadelphia at $900 per year, while 
his brother who cannot approach him 
in classical ability (and 1 am quite 
sure not in grace), by preaching the 
gosnel of protection, saving and invest- 
ment through life insurance, is able to 
secure an income several times larger. 
Understand me, I would not for a 
moment dissuade anyone from entering 
the ministry if he is truly called to the 
work, I am only looking at it now 
from the sordid standpoint of dollars 
and cents—the commercial viewpoint. 

Compared with Medical Profession 

As for the medical profession, we 
find a similar condition. Only week 
before last the Literary Digest con- 
tained the report of Dr. Flexner of the 
Carnegie Foundation. This takes the 
view that there are too many ill- 
trained, half-starved doctors, and asks 
if it would not be wise to limit the 
number of reputable practitioners in 
proportion to the population of the 
cities and towns. He argues that it 
would be vastly better to permit two 
thoroughly competent physicians to 
practice in a place and earn a decent 


living than to have seven poorly- 
trained underpaid competitors. 
When we actually consider the 


money that is spent in a college course, 
it is questionable if a doctor or a 
lawyer during the first ten years after 
graduation earns even a fair nercent- 
age on the investment. Those en- 
gaged in commercial pursuits also must 
spend years before climbing to an in- 
dependent position, too often to have 
younger men sup}..ant them in the later 
years of life. 
Az2vantage of Life Insurance 

As agaist this, let it be recorded 
that in the life insurance business the 
energetic and resourceful agent can in 
a short time without capital or much 
previous study, accumulate a splendid 
income. To particularize—and I trust 
you will pardon me for a_ personal 
reference—a little over seven and a 





BY GEORGE HOFPFMAN* 

*Mr. Hoffman is Chicago manager of 
the Northwestern National Life. This 
paper was read before the agency con- 
vention of the company. 


fair salary. The work was pleasant 
and congenial, hours satisfactory, but 
promotion slow. I left the services of 
the railroad and without any knowl- 
edge of actuarial principles or life com- 
panies, was able to earn from the very 
start, more than double the salary pre- 
viously received; and there has never 
been a year since, even when other 
miatters engrossed half of my time. that 
I did not receive twice as much as 
while engaged in railroad work. 

Without going into this further or 
presenting an exhaustive statistical ar- 
gument, it is safe to say that insurance 
is certainly the best business for me 
from the standpoint of financial re- 
wards; and if we would consult the 
multitude of men of average ability 
who are earning from $2,000 to $5,000 
a year in this business as to what other 
business they could engage in which 
would bring them an equal return 
without the investment of much capi- 
tal, it is doubtful if it would be pos- 
sible to name the business. 

Dignity of the Business 

Second, it is best as regards the dig- 
nity of the business. Its place in so- 
ciety is secure. It is a necessity, not a 
luxury. The complex relations of so- 
ciety are such, and every business is so 
much dependent on another today, 
that no one can afford to sneer at the 
life insurance agent. Bishop Quayle 
of the Methodist church said to me, 
“If you are a life insurance man, l 
take off my hat to you, Mr. Hoffman, 
for I have seen the great good which 
life insurance has done and is doing in 
this country.” A life insurance man 
holds a secure place in society. He 
wields an ever increasing influence. To 
him men intrust their most intimate 
secrets. He who does not feel that 
this is a business of great moment and 
work, should either catch the vision 
or forever leave it. Is it not a sacred 
relation that we bear to our client? It 
is no child’s play. We are in a busi- 
ness which deals with death, and death 
is always serious. 

When the Head Is Bowed 

If you have ever had the pleasure of 
handing to some widow the proceeds 
of the life insurance policy which you 
induced her husband to buy at a time 
when he was not aware of its neces- 
sity, and have received her “God bless 
you,” and have not felt the dignity of 
life insurance work, then you have 
missed something; and your experi- 
ence as a life insurance man is incom- 
plete. Future ages will accord to the 
life insurance man his true place, and 
the state will give him just recognition 
of the valuable work he has done in 
relieving it of the harrassing burdens 
of penniless widows and orphans and 
decrepit old men. The life insurance 
man is truly independent and cannot 
be supplanted nor placed on the re- 
tired list nor thrown out of a position 
by reason of changes of management. 
All companies are anxious to employ 
him. If he can produce the goods, he 
is accorded proper recognition by 
everyone from the president down, for 

















Connecticut General Life 
Insurance Company, of Hartford 
- $8,800,000 


Superior Policies at Lowest Rates. Write forAgency 


Dr. H.C. Castor, - - Manager 
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Increase 38%. ae 
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Increase 45%. 
Total Disbursements 62,641.00 
Increase 13%. 

N25 oe ates ln ncn indo xb cee See nev donee 6,045,000.00 
Increase over 20%. se 


OHIO ONLY 


The Midland Mutual Life Insurance Company 
Home Office—COLUMBUS, OHIO 


Dr. W. O. Thompson, President B. F. Reinmund, Secretary 


MEN FOR OHIO AND WEST VIRGINIA 


WANTED 


By a strong and active Ohio Company, writing non-participat- 
ing business, reliable energetic men who can do a little managing 
and a great deal of personal work as District Managers for 
unoccupied territory in Ohio and West Virginia. Also two 
up-to-date Home Office Agency Supervisors on commission, or 
salary and expenses, contracts direct with the Company. 

Address, giving information in ‘detail as to previous con- 
nections and experience, 


33-H, care THE WESTERN UNDERWRITER, Chicago, Ill. 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 


LOW PREMIUMS— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELING, W. VA. 
For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 


A STRONG ADVISORY BOARD 


BEST OF BANK REFERENCE 


500 STOCKHOLDERS 


SALESMEN WORKING ON LEADS 




















These are some of the reasons why our salesmen are meeting with 
success in placing the stock. We want a few more men in Ohio, 
Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 





THE TOLEDO LIFE INSURANCE COMPANY 


TOLEDO, OHIO 
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everybody takes off his hat to the man 
who can do things. 
Better Field Than the Ministry 

I hold this business in such high 
esteem that I believe it offers to those 
religiously inclined a better field than 
the ministry. The life insurance man 
interested in religious matters by the 
means of inculcating the lessons of 
thrift and protection in the young, 
thoughtless, and improvident, can per- 
form a useful function to society, earn 
a good income, and have sufficient 
leisure to take part in religious work, 
He is entirely free from the charge of 
professional interest which so often 
neutralizes effort along some religious 
lines when promulgated by those re- 
ceiving their living from such work. 
Life insurance work therefore is as 
dignified and more so than other lines 
of business. 

Opportunity for Success 

Third, it is the best in the opnortu- 
nity for success which it nresents. 
Bearing in mind that the professions 
are already overcrowded and that it 
takes much time and capital to succeed 
in them, for the life insurance profes- 
sion it can be said at least that there 
is a dearth of candidates for admission 
to this profitable field, and companies 
are looking with eager eyes towards 
men of integrity and energy. Such men 
are the architects of their own for- 
tunes. When it can be readily proven 
that even a man of ordinary ability 
with a fair knowledge of the basic 
principles of insurance, can by faith- 
fully canvassing a small number of 
prospects each working day, score a 
substantial success and receive remu- 
neration far in excess that is paid for 
effort in other lines of work, it would 
seem as if the word failure should be 
eliminated from the insurance diction- 
ary. have made it a point to study 
the cause of failures in this business 
and in nine out of ten cases it is due 
to a lack of »nroper systematic work. 

Life Agent Is Independent 

The success which the insurance 
man can achieve is limited to his ca- 
pacity and diligence. He is truly in- 
dependent; is master of his time. As 
he demonstrates his ability invariably 
it will be recognized. He can very 
often quickly climb to the top of the 
ladder. Some of the most successful 
agents have become general agents 
and graduated into great home office 
officials. We have an illustration of 
this in the president of this company, 
who is still so much in love with his 
work that he leads all the agents in 
personal production in addition to at- 
tending to his multitudinous duties. 
Gage E. Tarbell formerly of the Equit- 
able Life, W. D. Wyman of the Berk- 
shire, D. M. Baker of the Pacific Mu- 
tual are other men who have won dis- 
tinction in the field which has attracted 
attention to them and led to more re- 
sponsible positions. In Chicago we 
had a young man who built up a great 
producing agency for his company. 
He became assistant secretary of the 
treasury and is now known as the as- 
sistant to the president of the United 
States. 

Testimony from John F. Dryden 

One of the greatest life insurance 
men of the coutnry, John F. Dryden, 
who represented his state in the United 
States Senate, has written a brochure 
entitled “Careers for the Coming Men.” 
He says: 

“This, then, appears on its face a 
reasonable proposition, that for a career 
many young men would choose well and 
wisely to attach themselves to what 
already is one of the foremost and most 
important business enterprises of the 
age. Subject to no violent fluctuations, 
of an enduring character, and growing 
at a rapid rate, the administration and 
management of this business require 
an army of men of exceptional ability, 
integrity, energy and insight, and to 
such tne business offers not only ade- 
quate compensation, but more than av- 
erage remuneration. In no _ business 
it is safe to say, is the division of la- 
bor carried to so high a degree of per- 





fection and at such little cost to the 


individual. In life insurance the great- 
est possible range of opportunity is 
given to every individual worker, 


whether in the office or outside, and 
the gradations of employment are such 
that at least a moderate amount of suc- 
cess is within the reach of all who con- 
form to the simplest principles of in- 
dustry, energy and integrity.’ 
Growth of the Business 

Life insurance is truly a marvelous 
business. Its history is interesting to 
the highest degree. Comparatively un- 
known in this country fifty years ago 
it has grown to prodigious size. It 
would be very interesting to examine 
into the nature of the business itself, 
but time forbids. Its spirit, principles, 
doctrines, the effect which it produces 
on the lives and characters of its sup- 
porters, its marvelous growth and 
progress, are all points calling for care- 
ful attention. Note the simplicity of 
its design, its harmony with the most 
enlightened principles of. mankind, the 
homage paid to it by eminent persons, 
the vast dimensions to which it has at- 
tained, its beneficent work in reliev- 
ing distress and protecting the helpless, 
and its relation to human progress. 
After going this far you will very read- 
ily arrive at the conclusion that it is 
the best business on earth. 

Illustration from National President 

This is the article which we are 

engaged in selling and unless we have 
a high regard for its value to mankind 
only a limited success can be achieved. 
The president of the National Life 
Underwriters’ Association stated in 
our Chicago meeting that in moments 
of discouragment he did not attempt 
to seek the “cheering influence of the 
flowing bowl” but that he took a walk 
through the streets of his city until he 
came to an institution surrounded by a 
high picket fence. Peering through 
between the rails he watched the hun- 
dreds of orphan children who were 
under the care of that institution and 
the inspiration which he received from 
looking at these children who had been 
left wards of the state carried him off 
to his work with renewed energy. 

Life Insurance Alleviates Anxiety 

I confess that the true value of in- 
surance never was impressed so forc- 
ibly on me as it was last fall when 
about to undergo an operation. I had 
sold insurance for a number of years 
but it was in the supreme moment 
when I felt the need of such a provision 
that I recognized its true merits. The 
fact that in the event of my de- 
cease my family would be given a sub- 
stantial income was an immeasurable 
satisfaction and great comfort and en- 
abled me to approach the operation 
without fear as to the outcome. Any 
business which can alleviate anxiety 
concerning the future of one’s depend- 
ents is clearly entitled to be known as 
best. 





MORTALITY EXPERIENCE 

From the organization of the Mutual 
Benefit in 1845 to Dec. 31, 1908, the 
actual death losses have been 84.1 per- 
cent of those expected by the American 
table, or 78.2 percent of those expected 
by the Actuaries’ table. 

The death losses during 1909 were 
about 68.4 percent of those expected by 
the American table and about 64.1 per- 
cent of the expectation by the Actua- 
ries’ table. In 1908 the actual percent- 
ages were 67.0 by the American and 62.8 
by the Actuaries’. 

Of the 1,658 persons whose deaths 
were reported during 1909, one died at 
the age of 96; twelve between the ages 
of 90 and 95; thirty-nine between the 
ages of 85 and 89; ninety-seven between 
the ages of 80 and 84; one hundred and 
forty-four between the ages of 75 and 
79; one hundred and eighty-nine be- 
tween the ages of 70 and 74; two hun- 
dred between the ages of 65 and 69; 
one hundred and seventy-three between 
the ages of 60 and 64, and eight hun- 
dred and three under 60. 





The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
A. D. BONNIFIELD, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 

















A GIANT IN THE SOUTH 





ITS NAME IS A SYNONYM OF STRENGTH 


Operating under the Compulsory Reserve Deposit Law 
of the State of Kentucky. 


Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMPANY 


LOUISVILLE, KY. 
W. H. GREGORY, President. 








Most agents take a vacation during a part of 
the Summer months. The agents of the Phila- 
delphia Life, having the advantage of a direct 
contract with the Company, can generally be 
placed in territory where they may enjoy a 
vacation and at the same time have the advantage 
of writing business and making money. Write 
Perry to-day for contract. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws ef Illinois 


os Ce || Good, steady peeducers can ob- 
First National Bank Bldg. | eaten Manel eantendtn Ghent ots 
| the Company. 


Haroip DyrenrortH, President 
The Very Name THE OHIO STATE LIFE 


Should ou to Ohio people everywhere, because of the protection 
guarantee under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 











To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 
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TALKS TO THE BEGINNER 


AGENTS SHOULD LEARN WHEN 
TO DROP A PROSPECT 








Fragments of Time Can Be Employed 
to Good Advantage in Daily 
Work 





Some agents read a well written 
article on “Persistency” and take it for 
granted that they should cling to a 
prospect until he is no longer insurable. 
They fail to join persistency with good 
judgment. It is well to have the valu- 
able quality of stick-to-it-iveness, but 
it is just as valuable to know when to 
stop. 

An agent may prolong a canvass on 
a prospect that he can not close, thus 
sacrificing time that should be given 
to one who is more favorable. Old 
lists of prospects after a while may 
become so much junk. It is well to 
weed out a list now and then to get 
rid of dead timber. New blood is de- 
sirable. The agent loses enthusiasm in 
working on the same cases. The pros- 
pect tires of the agent and the agent 
is weary of the prospect. 

An agent should be able to determine 
whether a man he is interviewing is 
really a prospect. In some cases a 
man will later on develop into a pros- 
pect but he should be put on the abey- 
ance list until he ripens. 

The capital of an agent is his time. 
It must be made to pay the highest 
possible dividend. He should guard 
it and invest it wisely. 

Y -f. 2 

The systematic agent uses all odd 
moments either to better inform him- 
self as to his business or to stir up 
prospects. He may have a half hour 
to spare and rather than waste it he 
seeks the best means to employ the 
time. The accumulation of these time 
fragments amounts to much in a year. 

During a half hour much can be 
done. It is a good time to call on a 
prospect who has been on. file, so to 
speak, for a favorable opportunity. Or 
perhaps a policyholder can be called 
on just to let him know you feel an in- 
terest in him. Again a premium may 
be coming due and it is well to put in 
a word to the client as to the value of 
his insurance or give him some en- 
couraging word about the company. 

These times of unexpected leisure 
come to all agents during the working 
hours and there should be something 
else to do. Every agent should have 
something in reserve. These frag- 
ments gathered up can be put to ex- 
tremely good use. 

* 7 + 

The farmer some years ago was sel- 
dom solicited for insurance because 
he was prejudiced against it. Now he 
is as good a prospect as any one else. 
He is prosperous, well informed and 
desires to safeguard his family. 

The farmer pins his faith to a man 
whom he believes to be sincere. A 
fariner is impressed just as a business 
man when a proposition is put to him 
that he knows fits his case. The agent 
must know his contracts and then when 
he gets full information as to the 
farmer and his condition and needs, he 
can fit a policy to his case. A man 
to do much in the agricultural com- 
munity should be a lover of the out-of- 
doors, have some knowledge of farm 
work, and be able to talk intelligently 
on the farmers’ pursuits. 

There is big business to be written 
in the rich rural communities and the 

country agents have splendid oppor- 
tunities before them. 





Money in It For Agents 
Measured by the time and talent em- 
ployed, life insurance soliciting is the 


most highly paid vocation in this coun- 
try.—R. W. Stevens. 


GOT BACK AT THE BANKER 





Illinois Life Agent Tells How He Met 
an Argument Against the 
Smaller Companies 





The Illinois Life gives an experience 
that often confronts agents of the 
smaller companies. It can be made 
good use of by other companies. The 
Illinois Life says: 

“A few days since one of our most 
successful new men in Illinois was in 
his local bank making a deposit of some 
five hundred dollars, which represented 
his profits on May work, when the 
banker called him aside and after con- 
gratulating him on the fine record he 
was making, as indicated by his grow- 
ing bank account, said he was sorry to 
see him go with such a small com~any 
and asked him why he did not repre- 
sent one of the giants. 

“Our representative stated that he 
was perfectly satisfied with the Illinois 
Life, and inquired why he thought he 
should go with one of the biggest com- 
panies, to which the banker replied that 
the bigger the company the greater the 
security to policyholders, and since it 
cost no more to have a policy in the 
biggest company than in one the size of 
the Illinois Life it seemed to him that 
the bigger company would be pref- 
erable from all standpoints. 

“Instead of arguing the comparative 
merits of the Illinois Life and its poli- 
cies ,our representative spoke to the 
banker something after the following 
manner: ‘Mr. Banker, while it had not 
occurred to me before, there probably 
is some merit in your argument, and 
while you have been talking to me I 
have been thinking over the matter of 
my bank deposit here. I have in your 
bank now something like $1,200. The 
capital of your bank is only $75,000, and 
your deposits are less than three-quar- 
ters of a million. Now, I have a friend 
in one of the big Chicago banks who 
would like very much to have me carry 
my deposit with his bank, which has 
more than a hundred times as much 
capital as your bank has, as well as 
more than a hundred times your de- 
posits. Of course what you say about 
the life insurance business applies with 
equal force to the banking business, 
therefore I believe that I will follow 
your advice as regards my banking busi- 
ness at least, and you will please give 
me a draft for the entire amount of 
my balance, which I will forward at 
once to the big Chicago institution.’ 

“That little talk did more to discover 
the streak of yellow in that particular 
banker’s hide than all the arguments 
that it would have been possible for 
any of us to make as to the merits of 
the Illinois Life Insurance Company. 
He wanted that money to stay in his 
bank, and the arguments he used and 
the words he ate in order to hold that 
deposit would have made good canvass- 
ing literature for the Illinois Life, and 
to cap the climax he admitted that 
about the various legal reserve life in- 
surance companies he knew practically 
nothing of value and that his real rea- 
son for making the suggestion as to 
the certain larger company which he 
did was that he personally was a plug- 
ger for that company’s general agent, 
therefore, interested in seeing that par- 
ticular company get all the business 
possible in the community. 

“After the banker had crawled three 
times around our agent on that part of 
the anatomy usually used by snakes, the 
Illinois Life representative told him 
that he would let his deposit stay there, 
but suggested to him that the experi- 
ence should be a lesson to him for fu- 
ture reference, which it undoubtedly 
will be.” 





Everything endowed with life reaches 
its maturity. Human beings are in no 
way different upon this point. The 
reasons for life insurance are impera- 
tive; the results conclusive. 





“Nothing sets men to thinking and 





shows the need of protection like real 
facts from real life!” 





Incorporated as a Stock Company by the State of Illinois 





HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 
Union Life Insurance Co. 


OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


To Personal Producers: 


We want FIVE al producers in Ilinois. 

The best proof of our proposition is what our men are now doing 

One Agent has written in five months over $225,000.00 of —~ a another in four 
months over $220,000.00; another in three months over $210,000.00. 

If your record is cleari and you can deliver the goods, come to Peoria at once for an 


interview. Address : PEORIA LIFE INSURANCE CO., Peoria, ILL. 


LIBERAL COMMISSIONS 


To Good Men in Indiana, Ohio, Michigan, Pennsylvania 














Assets, January, 1910 . ‘ : P $ 381,275 
Surplus to Policyholders . ‘ . a ‘ ‘ 198,530 
Insurance in Force ° . ‘ ‘ ‘ . 4,700,000 


FORT WAYNE 


LINCOLN LIF IN DIANA 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $300,000.00 


LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. 





FORT WAYNE 





Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER cocci: 


Home Office, CHICAGO, ILL. 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 
CHARLES L. HYDE, : : President 


Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 
Capital, : : : : : $250,000.00 
$100,000.00 deposited with the tnsur- 
Backed by the substantial interests of South Dakota 











Ohio Department, . . . 425 East Fourth Street, Cincinnati 
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PECULIAR LOAN STATUS 


CONDITION APPLYING ON OLD 
MISSOURI POLICIES 








Does Not Decrease the Reserve So Far 
as Nonforfeiture Provision Is 
Concerned 





Some life agents do not understand 
the policy of some companies in re- 
fusing to make loans on policies prior 
to those issued in Missouri since 1903. 
By a decision of the supreme court of 
that state, if a loan is made on such a 
policy and it lapses, the loan does not 
decrease the reserve, but it applies as 
temporary term insurance. The loan, 
however, is deducted in case of a death 
claim. Most companies will grant 
loans, however, on these policies and 
take chances of being caught. 

Secretary Henry Abels of the Frank- 
lin Life was asked by THE WESTERN 
UNDERWRITER to explain the peculiar 
Missouri loan situation. He says: 

Explains Old Missouri Law 

“The nonforfeiture section of the 
Missouri statutes enacted many years 
ago provided that in the event of de- 
fault in payment of premium after three 
annual premiums had been made the 
following are rules of commutation: 

“*The net value of the policy, when 
the premium becomes due, and is not 
paid, shall be computed upon the actu- 
aries’ or combined experience table of 
mortality, with 4 percent interest per 
annum, and after deducting from three- 
fourths of such net value any notes or 
other evidence of indebtedness to the 
company, given on account of past 
premiums payments on said policies, 
issued to the insured, which indebted- 
ness shall be then canceled, the balance 
shall be taken as a net single premium 
for temporary insurance for the full 
amount written in the policy.’ 

Test Case Is Brought 

“A resident of Missouri by the name 
of Smith. I believe, was insured in the 
Mutual Benefit for $10,000. Later the 
company made a cash loan to him on 
his policy. Subsequent to the date of 
the loan, the insured discontinued pay- 
ing premiums, and according to the 
terms of the policy and its custom the 
company deducted the indebtedness on 
account of the cash loan from the net 
value of his policy and applied the 
balance to the purchase of temporary 
term insurance. The insured died after 
the expiration of the term »surchased 
by such balance of net value. 

“Suit was brought against the com- 
pany to recover under the policy on 
the ground that it was in force as tem- 
porary term insurance for the original 
period provided for in the policy (the 
insured having died within that period), 
the contention being that the cash loan 
was not an indebtedness on account of 
past premium payments.’ and_ there- 
fore should not have been deducted 
from the net value of the policy at the 
time of default in the payment of 
premium. 

Supreme Court Decision 

“This contention the supreme court 
of Missouri upheld, construing the law 
to mean that in the event of failure to 
pay premium, the only deduction from 
three-fourths of the net value of the 
policy was indebtedness to the com- 
pany ‘given on account of past pre- 
mium payments; that the cash loan 
was not ‘on account of past premium 
payments’ and therefore did not affect 
the period of extended insurance other- 
wise available under the policy. I 
think this case was entitled ‘Mutual 
Benefit vs. Smith,’ but I am unable to 
find any record of the decision in this 
office. You should have no trouble to 
find it in the printed reports of Mis- 
souri decisions. 

New Law Is Enacted 

“In 1903 the nonforfeiture provision 
of the Missouri law was amended so 
that it now reads: 

“*The net value of the policy, when 


the premium becomes due and is not 
paid, shall be computed upon the 
Actuaries’ or combined experience 
table of mortality with 4 percent in- 
terest per annum, and after deducting 
from three-fourths of such net value 
any notes given on account of past 
premium payments on _ said _ policy 
issued to the insured, and any evi- 
dence of indebtedness to the company, 
which notes and indebtedness shall be 
then canceled, the balance shall be 
taken as a net single premium for tem- 
porary insurance for the full amount 
written in the policy, etc.’ 

“Under the decision of the supreme 
court the companies were taking quite 
a chance in every loan made on a Mis- 
souri policy issued prior to the amend- 
ment of the nonforfeiture law in 1903. 
There is no objection to making a loan 
on policies issued subsequent to the 
adoption of said amendment.” 





NET COST, LIFE VS. TERM 


This company and some others met 
the tendency shown by the public some 
years ago to favor low premium term 
insurance by endeavoring to educate 
agents and the public as to the fallacy 
of supposing term insurance to be 
cheap. The result so far as the North- 
western Mutual is concerned has been 
very satisfactory, the percent of term 
insurance applied for having fallen 
from 26 percent to 19.7 percent in the 
last two agents’ years with a nearly 
corresponding increase in the percent 
of life and 20 payment life. A careful 
comparison of the cost (i. e. net prem- 
iums less surrender values and terminal 
dividends) of the ordinary life and 10 
year convertible term plans clearly lim- 
its the usefulness of the latter plan to 
cases where the applicant though in 
need of immediate insurance protec- 
tion is temporarily embarrassed finan- 
cially. 

Comparative Terminal Net Cost 
Ordinary Life vs. Convertible Term. 
$1,000. Age 35. Dividend basis 1910 

assumed. 
Terminated Ordinary Life Convertible 
End of Year Net Terminal Net Termin’ 


Cost Cost 
1 $22.26 $10.38 
2 28.19 20.73 
3 36.41 31.06 
4 44.04 41.37 
5 51.08 51.65 
6 56.50 61.91 
7 61.30 72.15 
65.46 82.37 
9 68.97 92.56 
10 71.83 102.73 


Thus in case of termination at the 
end of the 5th or a subsequent year the 
ordinary life policy will have cost less 
than the term policy.—Northwestern 
Mutual Field Notes. 





FOUR MAIN ARGUMENTS 

A prominent life insurance man who 
has been very successful says that he 
confines his argument to four points 
which cover all the essentials. "They 
are: 

(1) What will it cost? 

(2) Will the company last? 

(3) What do I get if I live? 

(4) What is somebody going to get 
if I die? 





Course of Insurance 
Education 
Department for Fur- 


nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 


OUR 





Write Home Office. 


Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 
Chicago. 





Chicago’s Financial Giant 


Security Life Insurance Company 


OF AMERICA 
W. O. JOHNSON, President, Rookery Bidg., CHICAGO 


CAPITAL AND SURPLUS OVER $1,000,000 


For the Sells’ Ideal Agency with the 
Security Monthly Income Policy, address 


J- B. SELLS, Vice-President 
CHICAGO'S STRONGEST LIFE INSURANCE COMPANY 











If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 


Address 45 ’ R 


Care The Western Underwriter. 


THEY’RE DOING IT! 


WHAT? 
Earning more money for less effort than ever before. 
wHO? 
The men selling the policies of the 


UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 


McCormick Building, Chicago, Illinois 


WHY ? 


Annual dividend policies registered with the State of Illinois. 
of management limited. Liberal commissions. 


OPENINGS FOR STATE AND DISTRICT MANAGERS 


ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURIITRUST BUILDING, ST. LOUIG, MISSOURI 





Expense 





VICTOR WM. REITZ, Prest. 


OPPORTUNITIES 
FOR HUSTLERS 


Ww. L. ROWLEY, 
Secretary 
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SALESMANSHIP IS DEFINED 


Hugh Chalmers, the Automobile Mag- 
nate, Tells the Salient Features 
Needed in the Field 





Hugh Chalmers, president of the 
Chalmers Motor Car Company of De- 
troit, in a recent address on salesman- 
ship, said: 

“What is salesmanship? Salesman- 
ship is nothing more or less than mak- 
ing the other fellow feel as you do about 
what vou have to sell. A sale does not 
take place in a man’s pocket or in his 
pocketbook, or his check book, but it 
first takes place in his mind. In order 
to make a sale you must first convince a 
man’s mind. When you go in to see 
him he feels that he does not want to 
buy your ~nods. You feel that he 
should have them and would buy them 
if he knew as much about the goods as 
you do. Now, in order to sell him you 
must change his mind and bring it 
around to agree with your mind. So 
that when we once put salesmanship on 
this one broad plane of convincing the 
other man’s mind, it doesn’t make any 
difference whether we are trying to sell 
a house and lot or a paper of pins. 

“There is an old adage which says, 
‘Salesmen are born and not made.’ I 
don’t believe that. I believe salesmen 
are made as well as born, and teaching 
will do a great deal to make a sales- 
man. However, there are ten qualities 
which a man must possess to be a suc- 
cessful salesman, and as far as my ex- 
perience goes I should say that these 
principal qualities are health, honesty, 
ability, initiative, knowledge of the busi- 
ness, tact, sincerity, industry, open 
mindedness and enthusiasm. 

“As to enthusiasm, a man might have 
honesty, health, ability, initiative, 
knowledge of business and without en- 
thusiasm he would be only a statue. En- 
thusiasm is the white heat that fuses 
all of these qualities into one effective 
mass. A man should be enthusiastic 
about that in which he is interested. I 
like to go to a ball game and hear a 
man ‘root’ for the home team, and it 
never bothers me a bit, for I know that 
that man has enthusiasm. He has in- 
terest. I would not give two cents for 
a man who works for money alone. 
The man who doesn’t get some comfort 
and some enthusiasm out of his daily 
work is in a bad way. Some men are 
almost irresistible; you know that. It 
is because enthusiasm radiates from 
their expression, beams from their eyes 
and is evident in their actions. Enthu- 
siasm is that thing which makes a man 
boil over for his business, for his fam- 
ily, or for anything he has an interest 
in, for anything his heart is in. So I 
say, enthusiasm is one of the greatest 
things a man can have.” 





ENDOWMENT PRESCRIPTION 

Howard Tracy Cornwall of the New 
York Life in New York City is some- 
thing of a specialist in endowment in- 





surance. He gives the following pre- 
scription for a client under thirty years 
of age: 

$1,000, 15-year End., prem. age 30 $ 68.03 
1,000, 20- “ a 2 ae 50.43 
1,500, 25- “ ec “i 30 60.42 
1,500, 30- “ - oS "ae 50.90 
$5,000 Total premium... .$229.78 


I find the foregoing proposition to be 
very attractive for the reason that a 15- 
year endowment, which will mature at 
age 45, will, if invested at 4 per cent per 
annum, give a return of $40 per year, thus 
very materially reducing the yearly pay- 
ments on the other $4,000. 

Of course, for the client who can lay 
aside only about $100 a year, the same 
proportionate results may be secured by 
decreasing the size of the policies propor- 
tionately. 

The pleasing feature in the proposition 
is that the original premium is not so 
much larger than the premium for the 
same amount of insurance would be on 
the 20-payment life, and is somewhat 
smaller than the premium on a 20-year 
endowment 


A principle that never grows weary 
in operation, that is always working 
and never waiting, is Life Insurance. 





CLAIM FORMS ARE DECEPTIVE 





Company Declares Eighteen and Nine- 
teen Payment Life Policies Are 
But a Delusion 





One of the companies pays its re- 
spects to eighteen and nineteen-pay- 
ment life policies. It says: 

“Several participating companies is- 
sue life policies payable in eighteen or 
nineteen premiums. The argument ad- 
vanced is that for hardly an appreci- 
able increase in the premium they are 
able to write a contract for a smaller 
number of premiums than on the 20- 
payment plan, the contention being that 
the premuims omitted are practically 
dividends. Policies also paid for in 
eighteen or nineteen years carry slight- 
ly larger surrender vatues. 

“The problem can be viewed from 
the standpoint of an optical illusion for 
to the laymen in such a comparison 
too much stress is put on the final 
premiums omitted and not enough 
stress upon the apparent small increase 
in the premium. 

“Such contracts are deceptive for the 
reason that the companies offering 
them do not offer any stronger induce- 
ments for insurance than they do on 
their regular 20-payment life plans. If 
our agents in meeting propositions of 
this character will compare the 20-pay- 
ment life contracts of the same com- 
panies, the illusion will fade. Such 
companies cannot issue two forms of 
policies one of which grants to the in- 
sured better returns; otherwise, they 
would be discriminating amongst pol- 
icyholders of practically the same age 
and class. 

“Consequently in such competition 
make your comparisons upon the 20- 
payment life forms of the company 
and then state that between the eigh- 
teen and 20-payment policies in ques- 
tion there is no difference from an ac- 
tual value point of view—only an ap- 
parent difference to the untrained 
eye and that the company is issuing no 
better proposition on the 18-payment 
form than it does on the 20-payment 
form. The insured pays a slightly 
larger premium, and for two years less, 
but the features as a whole are equiva- 
lent. 

To illustrate this point we will take 
the 18-payment life premium of a cer- 
tain company on a $10,000 basis, age 
35, of $370.90. This has a cash sur- 
render value at the end of 18 years of 
$5,430 or $10,000 of paid-up insurance. 
If you compare such figures with the 
20-payment life figures of other parti- 
cipating companies you will find there 
is no great change in the rate, whereas 
the cash value on the 18-payment life 
policy at the end of 18 years is much in 
excess of that under the other forms, 
as will be the paid-up insurance at the 
end of 18 years. But when you take 
the 20-payment life policy of the same 
eompany which offered the 18-payment 
life policy and compare it with the 20- 
payment policy of the other partici- 
pating companies there is no apparent 
advantage shown.” 





FAMILY HAZARDS 


“How many children have you?” 
said the tourist affably. 


“I dunno exactly,” answered the 
tired-looking woman. 

“You don’t know?” 

“Not for certain. Willie’s gone 


fishin’. Tommy’s breakin’ in a colt, 
George’s borrowed his father’s shot 
gun to go huntin’, an’ Esmeralda Ann 
is thinkin’ of elopin’. I never know 
how many I’ve got til supper time 
comes, so’s I can count ’em.”—Wash- 
ington Evening Star. 





“Health comes and goes like the tem- 
perature, like the rain, like the sun- 
shine—and then it is all night. Prep- 
aration for this mystery is the sensible 
course, the making ready which life in- 
surance alone provides.” 








OLDEST IN AMERICA STRONGEST IN _ THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


GEORGE T. DEXTER 


Second Vice-President 


34 Nassau Street : : : : : : : 


For terms to producing 
agents address........ 


New York, N. Y. | 

















THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A_kistory of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 








These are effective helps with intelligent prospects. 


Separate Territories to Agents a==<JONG CONTRACTS axaamFAIR TERMS 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 
This gos has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1909: 


456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 

$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 
per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 


Republic Life Insurance Company 


Kansas City, Missouri 
A. G. CRANE . - . President 


POLICIES GUARANTEED BY STATE DEPOSIT 
COVERING ENTIRE RESERVE VALUE 


High Class Managers Wanted 


in Missouri, Kansas and Oklahoma 
Attractive Compensation 





Address with full information 


J. S. Munsell, - - Supt. Agencies 


Sharp Bldg., Kansas City, Mo. 
A MESSAGE FROM THE 


MINNESOTA MUTUAL LIFE 


INSURANCE COMPANY 
Organized 1880 


ST. PAUL, MINN. 


The advertisements in this journal show that all companies “want agents.” In 
many cases the connection you desire, the position you can fill, is not open to you. 
Then, too, we have no way of knowing that you contemplate a change, that you are not 
entirely satisfied. Assuming that one company can pay as much for business as an- 
other, it depends, then, whether this Company is willing, for reasons of its own, to pay 
you more for certain work it wants done than will another company. If you will give 
us the high sign, we will be pleased to show you what we have to offer. Men of large 
caliber wanted in Michigan, [llinois, Nebraska, Missouri and Pennsylvania. 

Cc. P. WILLIAMS, Agency Manager, 
St. Paul, Minnesets 








